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Sparks 


Courtesy is the safety byword 
for August. 
* * * 


There are four weekends yet in 
this month to remind drivers that 
a service checkup makes for longer 
car life and safer trips. 

* * * 


As La. Goes, So Goes—? 

A higher gas tax if the proceeds 
are restricted to road uses is said 
to be favored by many members 
of the Oklahoma legislature. 

The idea is thought to have been 
given impetus by the recent in- 
crease to nine cents a gallon in 
Louisiana. 


Still Going Up 

Federal Reserve Board’s index of 
industrial production for June was 
192 percent of the 1935-39 average 
compared with 191 in May and 184 
in May, 1947. 

Increased auto output after a 
strike settlement boosted June pro- 
duction of durable goods as a 
whole to 122 percent above the 
prewar average, the board said. 


Production 


Automotive News Estimates 
U. 8. Cars, Trucks 


111,304 113,680 


rer eaemande production totals 
makes, see table, page 33. 


95,711 


Supplier Strikes 
Send Output for 
Week to 111,804 


Production in July 
Is 360,512 Cars, 
113,829 Trucks 


By Bernie Thomas 
Staff Writer 

ARTS SHORTAGES resulting 

from prolonged supplier strikes 
cut last week’s U. S. automotive 
output to 87,564 cars and 24,240 
trucks—a total of 111,804 units, ac- 
cording to Automotive News esti- 
mates. 

The previous week’s output in- 
cluded 113,680 vehicles — 86,350 


way to a postwar production rec- 
ord in July. 

However, last week found Willys- 
Overland suspending operations en- 
tirely because of a labor dispute 
that continued at the Campbell, 
Wyant & Cannon Co°, a Muskegon 
(Mich.) supplier. Lincoln output 
was hit hard by cylinder block 
shortages stemming from the same 
tieup. 

Ford heavy-duty truck output 
was zero for the third week, also 
because of a supplier tieup. 

* + * 


Ru despite present and pending 
menaces to schedules, U. S. 
puto plants did manage to build 
360,512 cars and 113,829 trucks dur- 
ing July for a total of 474,341 ve- 
hicles. It was their best account- 
ing since last March when 350,200 
cars and 138,346 trucks rolled off 
the nation’s assembly lines. 

Nearly 3,000 vehicles were lost 
from the July total as Stude- 
baker concentrated on taking an 
annual inventory and assembled 
only an estimated 2,060 cars last 
week and no trucks at all. 

In general, the auto industry was 
not too optimistic about prospects 
for increasing production in Au- 

(Continued on Page 33, Col. 1) 
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KEEPS IN TOUCH—Dealer William J. Hubbard ( (right), named Chevrolet's oldest, visits 


@ customer. (See picture story on page 24 


Strikes at 2 Key 


Vendors 


Pose Output Bottlenecks 


By Mac Gordon 
Staff Writer 


ONTINUING STRIKES at two 

key supplier plants made in- 

roads Thursday into new car and 
truck production. 

Assembly at the Lincoln plant in 
Detroit and at Willys-Overland was 
suspended indefinitely because of 
the sh wn of Campbell, Wyant 
& Foundry Co., Muskegon, 
Mich. Chrysler divisions and Hud- 
son also are supplied by the struck 

, which proditices cylinder 
blocks and heads, pistons and mo- 
tor castings. 

Heavy-duty truck production 
at the GMC division and at Ford 
was curtailed last week by the 
Timken-Detroit Axle Co. strike. 
Several smaller truck makers 
were also affected by this tieup. 

One potential threat to vehicle 
output was removed Thursday with 
the reopening of the Monroe 
(Mich.) Auto Equipment plant, 
supplying shock absorbers and 
sway bars to five auto makers. The 


FTC Asks Bar to ‘Corporate Monopoly’ 


ASHINGTON.—Unless Congress 

acts to check the growth of cor- 
porate monopoly, collectivism will 
triumph over free enterprise in this 
country, said a report by the Fed- 
eral Trade Commission last week 
as the nation’s lawmakers convened 
in special session. 


The FTC called on Congress to 
plug the loopholes in the Clayton 
Anti-Trust act and foresaw dire 
consequences for competitive enter- 
prise if such legislation were not 
forthcoming. 

+ * - 

F NOTHING is done to check 

the growth in concentration, 
either the giant corporations will 
ultimately take over the country, or 
the government will be impelled to 
step in and impose some form of 
direct regulation in the public in- 
terest,” the report declared. 

“In either event, collec*ivism 
will have triumphed over free en- 
terprise, and the theory of com- 
petition will have been relegated 
to the limbo of well-intentioned 
but ineffective ideals. The com- 
mission believes that the economic 
forces, on which it has been bas- 
ing its warnings, require that a 
definite choice be made. 

“Either this country is going 
down the road to collectivism, or it 
must stand and fight for competi- 
tion as the protector of all that is 
embodied in free enterprise.” 

* + 


HE FTC specifically attacked 
the “out” in the Clayton act 
which permits corporations to pur- 


chase the assets in place of or in 
addition to the stock of competing 
concerns. This is contrary to the 
original intent of Congress “to ar- 
rest the creation of monopolies in 
their incipiency,” the commission 
said. 

Another loophole in the law, ac- 
cording to the FTC, allows corpora- 
tions to purchase stock control of a 
competitor and then utilize such 
control to acquire the assets of a 
company. 

There has never been any doubt, 
according to the commission, that 
the former type of acquisition, the 
purchase of assets without the 


Davis Vacations; 
Ford Discount 


Case Hangs Fire 


HE FORD-NADA discount case 

hung fire last week. J. R. Davis, 
Ford sales vice-president, to whom 
NADA’s Industry Relations com- 
mittee had addressed a letter urging 
early restoration of the discount 
cut, was on vacation and unavail- 
able for comment. 

At the factory it was said that 
Davis was expected to be away for 
three or four weeks. 

Meanwhile, a report from AvurTo- 
motive News’ correspondent in Ot- 
tawa said that Ford’s action in 
freezing dealer profits at the 1948 
model level had not occasioned open 
opposition among Canadian dealers. 


transfer of stock being involved, 
“is perfectly legal under the Clay- 
ton act and cannot be reached by 
the commission.” 

It is for this reason, the FTC said, 
that many large corporations have 
adopted the deliberate policy of 
purchasing assets whenever inter- 
state commerce is involved, and of 
making stock acquisitions only 
when the transaction is confined 
within the borders of a single state 
and has no effect on interstate com- 
merce. 

+ - * 

NDER the latter alternative, the 

acquiring company may buy the 
stock first. Then, if the commission 
takes action against the stock ac- 
quisition, the company may follow 
its purchase with the acquisition of 
assets before the FTC can enter an 
order of divestiture. The commis- 
sion pointed out that this procedure 
was specifically approved by Su- 
preme court decisions in the middle 
’20’s. 

It was emphasized by the FTC 
that this method was important 
only in those relatively few cases in 
which acquisition of assets is not 
feasible unless the stock can be 
purchased first. Thus, even if this 
route was closed, the commission 
stated, there would still be left open 
the much more important alterna- 
tive of acquiring the assets without 
the stock. 

The FTC contended that this 
weakness in the law encouraged 
the achievement of monopolistic 

(Continued on Page 31, Col. 1) 


plant had been strike-bound for a 
month in a wage dispute. 
* * 7 


AW-CIO local unions served no- 

tices on two other plants— 
Chevrolet Flint assembly and Elec- 
tric Auto-Lite at Toledo. The Flint 
unionits were protesting an alleged 
speedup, while the Auto-Lite local 
was demanding extension of a 13- 
cent pay raise to 2,500 non-produc- 
tion employes. 

Union-shop and wage demands 
were understood to be the issues 
blocking settlement of the Cae 
bell, Wyant & Cannon 
Company officials said Thareday 
that workers at the South Haven 
(Mich.) plant had returned to 
their jobs, but reported no plans 
for resuming negotiations with 
the Muskegon UAW local. The 
strike began June 14. 

The Federal Mediation & Concili- 
ation service arranged a renewal 
of negotiations last week between 
Timken-Detroit and the UAW. The 
union was insisting on proportion- 
ate increases in an incentive-pay 
plan as well as a general 13-cent 
pay hike. This walkout started 
July 7. 


* * * 


ASIDE from these disturbances, 
however, there seemed to be no 
labor winds blowing or brewing 
which could upset the industry’s 
second-half output schedules. 

The Ford wage settlement, fol- 


lowed by a pay increase agreement 
(Continued on Page 32, Col. 1.) 
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Auto Price Line . 
At Higher Level; 
Unlikely to Hold 


New Breakthrough 
Seen as GM Goes Up 
To End Latest Round 


AMY HIGHER price line was 
established on new cars last 
week, but doubts prevailed that it 
could be held for long. 

The recent upswing in materials 
and labor costs compelled General 
Motors to raise its car prices by 
approximately 8 percent and led to 
forecasts of new increases by other 
makers. 


rise in ratio with the amount 
of the increases. 


Only Willys-Overland and Cros- 


New advertised delivered prices 
for Buick, 
Oldsmobile and Pontiac will be 
found in “Current Prices” on 
page 16. 


ley were left holding the former 


price line as GM applied ms first 
(Continued on Page 30, Col. 


Top Cars 
New car -egistrations for four 
months, plus 48 states for May 


Make: 1947 Pos. 
Chev. 261,975— 1 
Ford 214,374— 2 
a 182,458— 3 

96,273— 4 
85,370— 5 
82,681— 6 


1,285,655 
For further details see page 
16, today’s issue. 


Controls Plan Spiked 


GOP Majority Turns Thumbs Down 
On Truman Proposals 


CoONGREss PLANNED an early 
adjournment of its special ses- 
sion last week after Republican ma- 
jority leaders turned thumbs down 
on President Truman’s renewed 
proposals for controls over inflation. 
Charging that the President’s 
recommendations smacked of 
politics, GOP lawmakers indicated 
they would permit floor consid- 
eration of only one phase of his 
proposed program—civil rights. 
They said Gov. Thomas E. Dewey 
of New York, Republican presiden- 
tial nominee, had approved their 
decision to ignore Truman’s appeals 
for reinstatement of price ceilings, 
rationing authority, an excess prof- 
its tax and consumer credit curbs. 


In This Issue 


movteniions, a 
Used-Car A 


[Hs PRESIDENT, addressing a 
joint session of Congress, warned 
that failure to stem inflation would 
lead to a “terrible depression” that 
might threaten world peace. 

Although it seemed certain that 
no actual legislation would be forth- 
coming, both the House and Senate 
banking committees opened hear- 
ings Thursday on the Chief execu- 
tive’s anti-inflation proposals. 

* * + 


Hoan proposals would: 

1. Restore price controls on es- 
sential commodities affecting pro- 
duction or the cost of living—and 
give the government power to limit 
wages where pay raises cannot be 
absorbed in present profit margins. 

2. Grant “stand-by authority” 
to ration scarce goods “which vi- 
tally affect the health and welfare 
of the people.” 

3. Reimpose the wartime excess 
profits tax “to provide a Treasury 
surplus and provide a brake on in- 

(Continued on Page 30, Col. 3) 
















ASHINGTON. — National and 
state action to halt diversion of 


$2,038,460,000 in state highway 
user taxes was spent for non- 
highway purposes. 
If the diversion figures were ap- 
lost miles on secondary 
, the mileage lost would 
be many times larger, Bradley de- 


$569,763,000 during the period cov- 
ered by the survey. “Lost miles” in 
New York were reported as 7,677. 


GM Net Reaches 
New High of 
$110,282,626 


EW YORK.—With net sales of 

General Motors products total- 
ing a record $1,145,554,234 for the 
second quarter of 1948, net income 
reached a new quarterly high of 
$110,282,260, it was reported 
week by Alfred P. Sloan jr., chair- 
man, and C. E. Wilson, president, 
to more than 436,000 stockholders. 





For the first six months of 1948, 
GM’s net sales were $2,234,705,927 
and net income was $206,763,672. 
After deducting dividends of $6,464,- 
156 on the preferred stocks, this 
was equivalent to $4.55 per share of 
common stock for the first six 
months of 1948. 


| THE second quarter of 1947, 
net sales amounted to $941,568,- 
274, while sales for the first six 
months of 1947 were $1,746,421,483. 
For the second quarter of 1947, net 
income amounted to $76,766,011, 
equivalent after deducting divi- 
dends on the preferred stocks to 
$1.66 per share of common stock. 
For the first six months of 1947, net 
income amounted to $137,559,202, 
equivalent, after deducting divi- 
dends on the preferred stock, to 
$2.97 per share of common stock. 
Commenting on the continuing 
relatively high sales of replacement 
parts and GM Diesel locomotives, 
GM Diesel engines, Frigidaire prod- 
ucts and other non-automotive prod 
ucts and other non-automotive prod- 
ucts, the report said: 
“The higher proportion of sales 
t and non- 


level of all prices, resulted in dol- 
(See GM Profits, Page 30) 





TOPOLINO'S NEW TOP—The new Fiat 500 Topolino 
many modern features including a new type fan belt, 


modern shock absorber for each wheel. 
top as seen in the view.—(Acme photo.) 


«27 Anti-Diversion Drive 
Bradley, NHUC Chairman, Says ‘Lost Miles’ 
Total 95,313 in 13 Years 
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RADLEY said that the NHUC 
believes its figures on the mile- 
age of roads lost by diversion are 
the best answer to “unsound trends 
in the direction of toll roads or ex- 


for a sound highway program in 
each of the 48 states. 

“It is noteworthy,” Bradley com- 
mented, “that the state which has 
the highest gasoline tax in the na- 
tion, Louisiana, is shown by these 
figures to have diverted enough 
highway user taxes to have built 
3,563 miles of roads if its highway 
user taxes had been spent for high- 
way purposes as they were received. 
Yet Louisiana’s road needs this 
year were the excuse for raising the 
state gasoline tax to nine cents a 
gallon.” 

Bradley called excessive taxation 
of the highway user a “growing 
threat” to the continued health of 
the nation’s highway transportation 
economy. 

. * . 
SAID 20 states now have con- 
stitutional amendments protect- 
ing their roads funds and that 
many more states need them and 
should insist they get them. 

“It is obvious,” said Bradley, 
“that if the highways that the 
taxpayers have already paid for 
had been delivered, the adherents 
of toll roads would have little or 
no argument. 

“It is the contention of American 


last | highway users that the special taxes 


they pay in using the roads should 
be expended only for highway pur- 
poses. Congress, through the Hay- 
den-Cartwright act, has shown it- 
self in agreement with that prin- 
ciple, as have numerous legislatures. 

“The recent Second Highway 
Transportation congress in Wash- 
ington urged the Congress to pro- 
vide for more rigorous support for 
highway officials in strengthening 

(See Diversion, Page 30) 








Motorette Auction Set 


As Production Halts 
BUFFALO. — Motorette Corp., 
which in its 2%-year existence 
about 5,000 one ve- 
hicles, has gone on auction 
Assets 


pany’s creditors as ordered by 
County Judge Carlton A. Fisher. 


Packard to Spend 
$5-7 Million On 
Automatic Drive 


DETROIT.—Packard Motor Car 
Co. will spend $5,000,000 to $7,000,- 
000 on new tools required to pro- 
duce the new Packard automatic 
transmission, in addition to other 
necessary costs, George T. Christo- 
pher, president and general man- 
ager, revealed last week. 

Describing the device as “entirely 
new,” Christopher said the auto- 
matic transmission will be built at 
the Packard plant in Detroit “be- 
cause of the high precision work 
involved.” 


He still withheld the production 
timetable for the device, first an- 
nounced last May, and commented, 
“Nobody should expect us to tell 
competition exactly what we have 
or what we’re going to do.” 


Christopher gave some hints of 
the new transmission in outlining 
the “mission” of the Packard ex- 
perts after the war. 

“They were told, among other 
things,” he explained, “that the 
Packard automatic transmission 
must be durable, free as possible 
from service maintenance and, 
above all, efficient and economical. 
It must provide smooth getaway, 
with no feel of gears shifting, and 
the equivalent of a different gear 
at the exact time needed. 


“It must assure swift, quiet ac- 
celeration. It must act as a brake 
downhill, yet the car must be push- 
able when necessary. The device 
must be somewhat adaptable to the 
individual driver.” 





Forecast of Economic Research Bureau... 


Prices to Nosedive After Postwar Peak 


N®w” YORK.—A study of post- 

war prices released by the Na- 
tional Bureau of Economic Re- 
search predicts that a sharp 
decline in prices is to be expected 
after the peak has been passed, 
perhaps accelerating in the early 
stages of the decline. 

Written by Dr. Frederick C. 
Mills, member of the bureau's re- 
search staff and economics profes- 
sor at Columbia university, the 
study declares: 

“If price movements should fol- 
low the pattern suggested by his- 
torical records, the more swiftly 
prices were realigned and the 
more rapidly adjustments in 
agreement with them were made 
elsewhere in the economy, the 
smaller would be the disturb- 
ances to the production and dis- 
tribution of goods and services.” 

The study notes that prices in 


Little Mouse), made in Italy, boasts 
etter pistons and carburetor, and a 


Drivers find it easy to open and close foldable 


wholesale markets had doubled and 
living costs had risen two-thirds 
since 1938-39 up until the recent 
further advance in consumer 
prices. 

cz ” 7 


Ts BIGGEST advances were 

scored by soft goods such as 
foods and farm products. Metals 
and durable goods in general and 
the broad class of non-farm prod- 
ucts lagged in the general price 
rise of the last nine years, Dr. 
Mills says. 


He points out that farm prices 
are at the top, with a rise of al- 
most 200 percent. Rents are at the 
bottom, with an increase of only 
11 percent, and the prices of equity 
shares in industrial corporations, 
which advanced only 26 percent, 
are near the bottom. 


General living costs for urban 
workers, which were held down 
by the stability of rents, rose 68 
percent, according to Dr. Mills. 
Seven of 11 major classes of com- 
modities and services are in a 
central group, the price increases 
of which ranged from 90 to 126 
percent. This group includes 
wholesale prices, general retail 
prices and prices paid by farm- 
ers, construction costs,/and wages 
—both hourly and weekly. 
Advances in industrial output be- 
tween 1939 and 1948 have been one 
of the major defenses against un- 
bridled inflation, Dr. Mills points 
out. These, he explained, amounted 
to 82 percent in manufacturing 
production. Corresponding gains of 
70 percent were scored in manu- 
facturing employment, 118 percent 
in volume of freight carried by 
railroads, and about 27 percent in 
agricultural output. 


R. MILLS states that the flow 
of goods into actual consump- 
tion appears to have been 40 to 50 
percent greater in 1947-1948 than 
in 1939. Practically all types of 


Hudson Realigns Sales Setup; 


Now Has Four Divisions 


DETROIT.—Creation by Hudson 
Sales Corp. of four new United 
States sales divisions replacing as 
of Aug. 1 the six-division system 
previously in operation has been 
announced by N. K. Van Derzee, 
Hudson sales manager. 


Under the new setup, the United 
States is divided into the following 
sales divisions: Eastern division, 
North Central division, South Cen- 
tral division and Pacific division. 


Appointed to head the Eastern 
division, with headquarters in 





H. F. Riley 
New York, is C. H. Calhoun, who 


for the past three years has been 
Northeast divisional sales man- 


©. H. Calhoun 


ager. 
Under his direction will be Hud- 
son Sales Corp.’s zones at Atlanta, 


Crosley Adds 


Parts Center 


CINCINNATI. — Crosley Motors, 
Inc., has purchased a five-story 
factory building in the North Fair- 
mount section of Cincinnati, add- 
ing more than 40,000 square feet 
to its local manufacturing facili- 
ties, Powel Crosley jr., president, 
announced last week. 

The building will be used as a 
service parts and accessories cen- 
ter, serving the company’s dealer 
organization, which now includes 
more than 700 outlets for Crosley 
passenger and commercial cars, 
| Crosley said. 





goods and services commonly 
bought by families shared in the 
general elevation of living stand- 
ards, and expenditures for food, 
clothing and durable consumer 
goods rose most. 

The difference between pro- 
ducer goods and consumer goods 
is small, he asserts, but this has 
been due to diverging movements 
in two classes of producer goods. 


Those intended, after fabrica- 
tion, for human consumption have 
shown relatively large price ad- 
vances, while those entering into 
capital equipment have experienced 
relatively smaller ones. Foods at 
the producer goods stage advanced 
196 percent, while goods for use 
in capital equipment rose only 59 
percent, he states. 

Dr. Mills declares that what dis- 
tinguished the price movements 
during World War II from those 
during World War I was the de- 
layed advance in prices, notably in 
industrials. 








Boston, Buffalo, New York, Phila- 
delphia and Washington. Also un- 
der Calhoun’s supervision will be 
the Florida distributors at Jack- 
sonville, Miami and Tampa. Cal- 
houn’s territory includes the fol- 
lowing states: New York, New Jer- 
sey, Pennsylvania, the New Eng- 
land states, Florida, Georgia, North 
Carolina, South Carolina, Tennes- 
see. and Washington, D. C. 

The North Central division, with 
headquarters at Detroit, will be 
headed by Harley F. Riley, who 
until recently was Northwest di- 
visional sales manager at Chi- 
cago. 

Under Riley’s supervision will be 
zones at Chicago, Cleveland, De- 
troit, Milwaukee, Minneapolis and 
Pittsburgh. His territory will in- 
clude the states of Illinois, Indiana, 
Iowa, Michigan, Minnesota, Ohio, 
Pennsylvania and Wisconsin. 


Walter A. Ernst will head the 
South Central division with head- 
quarters at St. Louis. 


Ernst, who has held the post of 
Northwest and Southeast divisional 
sales manager, will supervise zones 
at Cincinnati, Dallas, Kansas City, 
Memphis and St. Louis and dis- 
tributors at Jackson, Miss.; Mo- 
bile, Ala.; Shreveport, La., and New 
Orleans, La. His territory includes 
Indiana, Illinois, Kansas, Kentucky, 
Missouri, Nebraska, Ohio, Okla- 
homa, Tennessee, Texas and West 
Virginia. 


W. E. Young, who has been 
Pacific divisional sales manager, 





W. A. Ernst 


W. E. Young 


will have the same title but will 
head a larger Pacific division 
with headquarters at Los Angeles 
and with supervision over zones 
at Los Angeles; Portland, Ore.; 
San Francisco and distributors 
at Albuquerque, N. M.; Billings, 
Mont.; Boise, Id.; Cheyenne, 
Wyo.; Denver; El Paso, Tex.; 
Great Falls, Mont.; Phoenix, 
Ariz.; Pueblo, Colo, and Salt 
Lake City. 

States under his supervision in- 
clude California, Colorado, Idaho, 
Montana, New Mexico, Oregon, 
Texas, Utah, Washington and Wy- 
oming. 


The change to a four-divisional 
system is in line with Hudson’s 
expansion program including the 
broadening of direct-dealer opera- 
tions under zone offices operated 
by Hudson Sales Corp., according 
to Van Derzee. 


“The new operation calls for the 
opening of nine new zone offices 
and large parts warehouses by the 
Hudson Sales Corp.,” Van Derzee 
said. “These expanded facilities, in 
addition to the 11 zone offices and 
warehouses already in operation, 
will provide better service to Hud- 
son dealers and in turn to Hudson 
owners throughout the country.” 


HIGH DEALER HONOR GIVEN HIGH IN THE AIR—In recognition of the part played 
by all employes in winning the Nash 10-Point Select Dealer plaque, J. H. Muhlitner, presi- 
dent of Highland Nash Co., Detroit, took a group of 35 employes and guests by plane to 


see Nash plants in Milwaukee and Kenosha. 


Enroute in a chartered plane the award of 


the plaque was presented by Detroit zone officials to Muhlitner 10,000 feet in the air. 
At the official Nash ‘'10-point dinner,"' held specially in Milwaukee, Muhlitner told the 


group: 


“There is a business aspect to this good time you're having. 
cost of this trip as an investment that will 
advantage of seeing at first hand just how Nas 


We look upon the 
All of you know the 


pey future dividends. 
cars are made and the kind of organization 


that stands behind our dealership. That ought to spell out better selling and servicing.” 
Before their departure employes of Highland Nash and zone officials from Detroit posed in 


front of the DC-4 Capital airliner. 
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Ga weeks ago I expressed 
my opinion of the value of asso- 
ciations in this trade generally. I 
mentioned the names of some of 
the local and state executives. 
There are 75 such individuals serv- 
ing dealer organizations. I might 
better have listed the whole 75 
names as leaders in this activity 
because, in truth, I wanted to 
make no exception. I was only 
giving recognition to some of the 
veterans. 

As I said previously, these men 
and women make a real contri- 
bution to the future of this trade. 
It is my fervent hope that deal- 
ers will support them to a great- 
er extent than ever before. I 
think I sense a new family feel- 
ing hovering over this trade. A 
new sense of interdependence 
and the need for unification. 

The reason for this is plain. The 
outside world is growing less se- 
cure. There are even internal dis- 
ruptions. Trade associations are a 
haven under these _ conditions. 
Dealers find companionship and se- 
curity only as a group. Trade asso- 
ciation managers have no fran- 
chise to protect. They can speak 
tor dealers. They are experienced. 
They know methods to follow and 
routes to take to overcome diffi- 
culties. 


My omission of some names of 
the managers of dealer associa- 
tions was necessitated by lack of 
space, and not by intention. My 
hat is off to all of them. 


. * * 

Dealer Makes 
His Own Way 
WT HAS been said frequently by 

a nationally known dealer that 
factories have kicked more dealers 
upstairs than down. I won't quib- 
ble about the use of the word 
“kicked.” It implies force. In this 
industry and in the world activity 
we ought to realize that force gets 
; nowhere and that cooperation 
oes. 


But if we give credit to the 
factories for dealer success, then, 
of course, we must blame them 
for dealer failure. I, for one, 
however, believe that dealers 


Phila. Dealers 
Told to Check 
On Poll-Takers 


PHILADELPHIA. — The current 
vogue for surveys has resulted in a 
decided increase in the number of 
individuals calling on dealers here, 
according to the Philadelphia Auto- 
motive Trade Assn. 

In a dealer bulletin, PATA 
warned members of the proper pro- 
cedure to be followed in dealing 
with people representing themselves 
as insurance inspectors, market sur- 
vey analysts, and the like. 

Proper procedure, according to 
PATA, involves the following five 
steps: 1. Avoid if possible giving 
“on the spot” information; 2. Ask 
for proper credentials and indicate 
on a memorandum full name of the 
individual and agency represented, 
including telephone number and ad- 
dress; 3. Recommend that the indi- 
viduai return at a later date; 4. Call 
PATA immediately so that a rou- 
tine check can be made on the basis 
of information obtained; 5. If in- 
formation is demanded “on the 
spot,” consult PATA immediately 
by telephone. 

The association emphasized that 
its members are ready to cooperate 
in any legitimate project but past 
experience has shown that too 
much care cannot be taken. 


Va. Group’s Convention 


At Richmond, Nov. 15-17 
RICHMOND, Va.—Announcement 
has been made that the fifth annual 
convention of the Automotive Trade 
Assn. of Virginia will be held here 


at the John Marshall hotel, Nov. | °? 


15-17, 


Dealers tell me 


By John 0. Munn 


(The opinions expressed herein are those of Columnist 
Munn and are not necessarily those of Automotive News). 
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themselves are responsible. They 
are not kindergartners that rise 
or fall through factory direction. 
But the dealer’s claim that fac- 
tories kick more dealers upstairs 
than down hardly coincides with 
the record. 

Recently I checked dealers of a 
certain state. I compared the pres- 
ent list as published by the State 
Motor Vehicle Dealers Administra- 
tion with a 10-year-old list. I was 
surprised that more than 50 per- 
cent of the dealers on the old list 
did not appear on the new. In one 
town of 70,000 population, out of 19 
dealers on the old list, only two 
of the old dealers appeared on the 
new list. Of course, we went 
through a war. Perhaps some deal- 
ers merely changed their firm 
names. 

e * e 


Future Lies 
In Better Service 


oan again just recently a fac- 
tory reported that 20 percent of 
its dealers had been in business 
for 25 years. This factory figure 
of 20 percent permanent dealers 
hardly bears out the statement that 
factories have kicked more dealers 
upstairs than down. This figure of 
20 percent, 25-year-old dealers 
means that 80 percent failed to 
continue. Even these percentages 
don’t give consideration to the fact 
that 25 years ago the factory in 
question had over 10,000 dealers as 
compared with around 70,000 now. 


Discussion as to who is at fault 
is not important. Records of the 
past are but guide posts to the 
future. The future of the indus- 
try lies in more and better serv- 
ice to owners. Automobile deal- 
ers are the industry’s public con- 
tact, How they prosper depends 
on their ability to serve automo- 

bile owners. 

Their permanent ability to serve 
owners depends on contractural re- 
lationship with factories. Contracts 
are basic. Dealers tell me the risk 
in this field has not been properly 
spread. Perhaps it is difficult to 
realize the hazards dealers faced in 
the past under the present pros- 
perous conditions. 


But many dealers, particularly 
the old-timers, are hopeful the new 
NADA Factory Dealers Relations 
committee will, in due time, report 
progress on this important basic 
question. 


Robbers Get $1,000 


BARTOW, Fla.—A safe in the 
office of Gentry Bros. automobile 
company here was robbed of ap- 
proximately $1,000. The safe door 
was chiseled off, according to po- 
lice reports. 







Defective Vehicles May Bring Suits . 


Dealers Warned 


CHICAGO.—In: a tax and legal 
bulletin prepared by Seymour M. 
Lewis, general counsel of the Chi- 
cago Automobile Trade Assn., deal- 
ers are warned of a source of lia- 
bility they incur when they sell an 
automobile which is defectively con- 
structed or assembled or, in the 
case of a used car, defectively re- 
paired or sold without being safely 
reconditioned. 

The bulletin states that a substan- 
tial line of authorities has been 
built up in recent years by courts to 
the effect that a manufacturer who 
places a product in trade which 
may become dangerous to life and 
limb due to negligent construction 
is liable to a person who is thereby 
injured. 

Lewis points out, however, that 
the latest trend of court decisions 
is also to hold the dealer liable. 

This is particularly true if the 
dealer warrants at the time of pur- 
chase that the automobile has been 
duly and properly inspected, and 
the purchaser relies on such repre- 
sentations. 


They Can Be Met... 


The bulletin cites a case involving 
a light delivery truck which, be- 
cause of defective steering mechan- 
ism, suddenly swerved and hit a 
passenger car, severely injuring the 
occupants of the automobile. 


Washington Dealers 


Told of Investigator 
WASHINGTON.—Members of 
the Washington Automotive 
Trade Assn. here have been 
advised by that organization to 
telephone the WATA office in 
the event they are called upon 
by Walton Woods, investigator 
for the Questionable Practices 
a of the House of 


ives. 
The WATA bulletin said that 





practices in the sale of new and 


used cars, particularly “company 
cars” and profits made on the 





Complaints Rise Again 


Against Car Dealers 


By Bob Finlay 

Managing Editor 
peox CITY after city in recent 
weeks have come reports that the 
new-car delivery situation is as bad 
if not worse than it has ever been. 

In some cities, alert dealer asso- 
ciations eased complaints by taking 
the lead in publicizing facts on the 
situation. In other cities, auto deal- 
ers were under attack again. 

Typical of enterprising dealer 
leadership was the situation in 
Virginia, where John E. Raine, 

general manager of the Automo- 
tive Trade Assn. of Virginia, was 
quoted in Richmond papers. 

The new-car situation is getting 
worse instead of better, he said. 
And then he sought to ease the 
pressure on some dealers by stat- 


ing: 

“I would judge that 25 percent of 
the smaller dealers throughout the 
state have not received a single car 
in the past three months.” 

He cited shortages of materials as 
the main trouble, with the coal 
strike helping to put the auto 
makers behind. 

* + * 
i OTHER cities complaints were 
at the fever point. In Madison, 





Stolen Car 

WHITE PLAINS, N. ¥. — A 
1989 black Packard sedan was 
stolen on July 9 here, according 
to the owner, Marjorie R. Wad- 
elton. The engine number is 
B3816470, the serial number 1292- 
1298. Anyone with information 
is asked to communicate with 
White Plains police. 








PLAN W. VA. DEALER CONVENTION—From the smiles of the committee members it looks 


as theses the 15th annual convention of 


Charleston, and Paul Layman, M 


3, at the Greenbrier and Cottages at White Sulphur Spri 
be | pemonmared — is 

sburg; Miss Miriam H. 
orgentown. 


the Automobile Dealers Assn. of West Virginia’ 


rings W: Va., is destined to 
right are: ADAWVA Manager Bill Randolph; 
Ison, Clarksburg; T. A. Gelyean, chairman, 


Wis., for instance, Stuart B. Wright, 
manager of the Wisconsin division 
of the American Automobile Assn., 
made a bitter and unsolicited at- 
tack on “racketeering and gouging 
in the automobile business.” 

He assailed failure of some 
dealers to deliver cars on a basis 
of priority, overloading of cars 
with accessories, refusal of some 
dealers to sell new cars without 
used cars being traded in at “un- 
justifiably low figures.” 

Wright said that it is difficult to 
blame any specific group for the un- 
satisfactory condition of the auto 
business, but added that his study 
has shown that “many groups, in- 
cluding the manufacturers, new-car 
dealers, used-car dealers and the 
public itself share the responsi- 
bility.” . 

* 


y* HARTFORD, Conn., Congress- 
man William J. Miller threat- 
ened a congressional investigation 
of what he termed “the used-car 
racket.” 

“Too many new automobiles are 
appearing on used-car lots,” Miller 
said. 

And then came this crack: 


“They just drive them around the 
block, and then jack up the prices.” 
Miller also proposed an inquiry 
into the dealer practice of accept- 
ing substantial deposits on new 
cars which aren’t delivered until 
12 to 14 months later. 

“T suspect,” he said, “that in many 
instances, unscrupulous dealers are 
banking the money or investing it 
elsewhere, and making a profit from 
interest on the client’s money.” 


Miller said he had asked the Fed- 
eral Trade Commission to investi- 
gate both matters. 

* 


i ITS dealer bulletin, the Phila- 
delphia Automobile Trade Assn. 
published an interesting item which, 
‘f released to local papers, would 
orobably have public-relations value. 
PATA said that of 91 names of 
prospective customers checked 
last week 52 owned 1948 cars. 
One of them owned four 1948s 
and one 1949. Several owned two 
1948s. One dealer about to make 
delivery of a car checked his 
prospect with the check list and 
found that he already had two 
1948s of the same make, 

The public would be pleased to 
know that Philadelphia dealers are 
checking to help spread the new 
cars around, and knowing that the 
PATA is alert to the possibilities 
we suspect that PATA let the pub- 
lic in on that. 

* * * 

In Washington, D.C., the Wash- 
ington Automotive Trade Assn. re- 
ports that Congress’s so-called 
“Black Market committee” is send- 
ing investigators around. 

It is said that the investigators 
are particularly interested in ‘“com- 

cars” and profit made on the 
sale of trade-ins. 


of Legal Liabilities 


The U. S. Circuit Court of Ap- 
peals, in affirming a decision of the 
U. 8. District court, held the used- 
car dealer who sold the truck liable 
for the personal injuries of the 
automobile’s occupants because the 
dealer had failed to make repairs 
necessary to render the truck rea- 
sonably safe for use on public high- 


ascertain whether 
or not the vehicle is equipped 
with the minimum essentials for 
safe operation. 

The bulletin recommends, that 
CATA members have their used- 
cars approved at the Chicago safety 
lanes before they are sold and de- 
clares “this would undoubtedly be a 
valid defense against liability.” 

In the sale of new cars, the bul- 
letin advises dealers to make cer- 
tain that the order or contract form 
specifically provides that no repre- 
sentations or warranties of any kind 
have been made to the purchaser. 

In those cases where a dealer has 
@ manufacturer’s warranty as part 
of the contract form, the form 
should include a prominent print 
wording that the vehicle is sold sub- 
ject to the manufacturer’s warranty 
only, and that no representations, 
warranties or agreements have been 
made by the dealer, Lewis said. 


Indiana Dealer < 
Publicizes Sales’ 


Record in Press 


LAFAYETTE, Ind.—Horner Mo- 
tor Co., Inc., is following success- 
fully the policy of presenting their 
sales record to the public to build 
confidence in their firm, the Chev- 
rolet and-for‘the automotive busi- 
ness in general. 

“HERE Is The Record For The 
Information Of The Public” is the 
caption given to a half-page adver- 
tising display in the local news- 
paper. Since production of new cars 
was resumed in 1945, the company 
has received the following: 1946, 
116 cars, 82 trucks; 1947, 199 cars, 
115 trucks; 1948 (through June), 115 
cars, 48 trucks, 


Horner explains that these totals 
represent the same percentage of 
Chevrolet total production as that 
purchased by it in 1941. 

The firm explains to the public 
that all of these units were sold to 
retail buyers for their personal or 
business use at regularly estab- 
lished prices. The names and ad- 
dresses of all purchasers, with the 
motor and serial numbers of these 
mepletes, are matters of public rec- 
o 







Horner reports that its present 
list of buyers is now much larger 
than at any time in the last three 
years. Horner Motor Co., Inc., has 
been a Chevrolet dealer for the past 
24 years. 


New Car Outlets 
In Chicago Area 
Now Number 515 


CHICAGO. — Statistics compiled 
by the Chicago Automobile Trade 
Assn. show that new-car dealer out- 
lets in Cook county totaled 515 as 
of July 1. 

This figure represents an increase 
of 12 new outlets over the July 1, 
1947, total. 

CATA figures disclosed that 18 
new appointments were made in 
the first six months of this year 
while there were four resignations 
or cancellations in the same period. 

In new appointments, Kaiser- 
Fraser paced the field with five in 
the first half of 1948. Willys added 
three new outlets, while Hudson, 
Lincoln-Mercury and Packard each 
appointed two new dealerships. Sin- 
gle appointments were made by 
Buick, Crosley, Ford and Stude- 
baker. The four cancellations were 
divided evenly by Ford and Hudson. 

Plymouth with a total of 110 out- 
lets in Cook county far outdistances 
the field. Ford is in second place 
with 60 dealerships, while Kaiser- 
Frazer has 60 and Chevrolet 49, 
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anteed an audience of several mil- 
lion. The Fred Allen show, which 
Ford sponsors, DeSoto’s “Hit the 


among other top-ranking attrac- 
tions which automotive has accu- 
mulated. 

* + + 


ALREADY chain television, which 
is broadcast only along the East- 
ern seaboard, has attracted not 
only several manufacturer contracts 
but local automobile dealers have 
been quick to sense its potential 
value as a selling medium. From 
the inception of television, it has 
been conceded that it offered amaz- 
ing possibilities for demonstrating 
automotive products. The opportu- 
nity of showing the car, its me- 
chanical features and its appear- 
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Obviously, when television is avail- 
Has the Time Come? 


able coast-to-coast, the manufac- 
oa time that prices go up another notch, the danger 








turer with a new model will be able 
to show it to tens of millions at the 

same sitting. I have referred to it as 

of the economy being saddled with crippling controls Pra ane : eee = uate: 
becomes greater. shorter name of “video.” I agree 

Few people understand the cause of high prices. And|that if we use the term “radio, 
many busines men who do, grow weary of trying to explain. - oe 3.8 

But the trouble is that the people don’t blame the 

causes of things. They blame the businesses who collect 

the high prices. It isn’t enough that businesses do their 

best to try to keep prices down. People are burned up 

by higher prices. And their temperature will probably 

rise further as prices go higher. 

And if most of the population feels that the way to meet 
the situation is through controls by the National Adminis- 
tration, that is probably what we will get in the end. 

It may appear now that there is little likelihood of that in 
view of the Republican majority in Congress. But the Re- 
publicans have to live with the people, too. If the cry for 
controls grows loud enough, controls we will have in the 
end, whether from or by Republicans or Democrats. 

It does not matter a great deal whether the present ad- 
ministration contributed much to present high prices by its 
fiscal policies and its egging on of union leaders to go out 
and get wage increases, or its rebuff to the automotive 
leader who urged, “like a voice in the wilderness,” that the 
solution to our postwar problems lay in increased work, 
increased Jesnenen, rather than increases in pay without 
corresponding increases in productivity. 

The tactics of the Administration can be seen in the 
oratory of Senator O’Mahoney, Wyoming Democrat, who 
says ‘The time has come for Congress to stop dallying and 
protect both public and government from regimentation by 
private managers of monopolistic big business.” 

This is nonsense, but it appears to be the kind of 
nonsense that many will believe when wrought up. 

The time has surely come when business must keep its 
position clear to the public, for business of necessity is the 
one to collect the high prices no matter who caused them. 


Short Comment 


The Ford settlement has wound up the UAW-CIO pay 
campaign in the auto industry for this year. 

Who won? There is room for doubt there. But time 
may show there were no winners; only losers. 
% ca * 

Speaking in California, K. T. Keller, president of Chrysler 
Corp., pointed out that the present tax situation is a burden 
on efficient and successful producers today similar to the 
burden of lack of foresight that put many inefficient pro- 
ducers out of business in the past. 

How long can the producers continue to provide a 
picnic for the growing number of nonproducers? 


LAST WEEK, I attended an in- 
teresting luncheon at which the new 
structure of freight basing on steel 
was discussed. As I understand it, 
if the present formula is perma- 
nently established, it will add up- 
wards of $5 per car to the cost of 
vehicles produced in the present 
manufacturing centers: Detroit, 
Flint, Toledo, South Bend and Ke- 
nosha. This becomes a serious situa- 
tion. Already Kelsey-Hayes Wheel 
Co. has purchased a plant in Pitts- 
burgh to be adjacent to the source 
of supply, and thus secure the ad- 
vantage of freight rates over its 
competitors. I have heard it dis- 
cussed pro and con but it would 
take a traffic expert, which I cer- 
tainly am not, to attempt to ex- 
plain it. 

+ + * 

I WAS REMINDED, too, that the 
great sources of iron ore in the 
Mesabi Range in Minnesota, that 
mountain of almost pure ore from 
which millions of tons have been 
taken every year for generations, is 
gradually being depleted. Some day, 
the constant procession of ore boats, 
which I can see from my window, 
passing down the Detroit River, will 
be a thing of the past. But great 
deposits have been found in Labra- 
dor which, when they can be 
worked competitively with present 
sources, will take over the burden 
of supplying us with iron and thus 
steel. This brings up the interest- 
ing conclusion that the sooner the 
St. Lawrence seaway is completed 
the better, because some day the 
ore boats to our steel mills in Michi- 
gan, Ohio and Pennsylvania will 
come down from Labrador to our 
Great Lakes ports. Thus our indus- 
try should be interested in early 
completion of this long-discussed 
highway to the sea. 

+. * * 

ONCE AGAIN, !ocally, an inter- 
national airport on the Canadian 
side is being promoted. Four and 
one-haif miles from downtown, only 
12 minutes away over the bridge, it 
is a natural solution to Detroit's 
|airport problem. Now, we go 35 


| minutes !—G.M.8. 


product which he advertises is guar- 


Jackpot,” Autolite’s “Suspense,” are 


‘Slow Down 
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This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 


letters but you may sign your name with 
Address Editor, Automotive News, Detroit 26, Mich. 


used, if you so request. 





Safety 

In the Automotive News for June, 
1947, you ran a picture of our bill- 
board, west of Kearney, Nebr. That 
same billboard has now been 
changed with a new copy. In view 
of your aggressive attitude in your 
publication for highway safety, I 
thought you might be interested in 
the new ccpy—thus the enclosed 





The New Copy. 


picture as well as a copy of the 
old picture which you ran last 
year. 

From week to week, I have kept 
reading your urging along dealers 
to do something about safety, so 
at least in one case you have got 
results as you will notice when you 
view the picture of our new bill- 
board. 

You might be interested to know 
that we are having ten thousand 
of these made in penny postcards, 
which we will place in all automo- 
bile courts, hotels and drug stores 
free of charge. We will suggest 
that they sell them two for a 
nickel, and in that way we feel we 
will help further the national safe- 
ty program. 

Because of the tremendous toll 
of death in highway accidents, we 
sincerely urge all automotive deal- 
ers to get back of the AvTomortive 
News’ and the Safety Council's 


| miles to Willow Run, requiring 50| programs of publicizing the safety 


campaigns.—Otis L. Me.rton, presi- 


the assurance that it will not be 


dent, Nielsen Chevrolet Co., Kear- 
ney, Nebr. 


A Contender 


In your July 19 issue I noticed 
a firm reported $850,000 worth of 
business in one year and wanted 
to know if someone could top this. 

I am sorry to disappoint this 
gentleman, but we live in a town 
of approximately 4,000 population. 
We have been in operation three 


years. We are a Chrysler-Plymouth 
(Continued on Page 10, Col. 1) 


Coming Events 


AUGUST 
Aug. 9-12—Chicago (Navy Pier). 
bile Accessory Assn. show. 
Aug. 18-20—San Francisco (St. Francis). 
SAE West Coast meeting. 


SEPTEMBER 

Sept. 15-26—Turin, Italy, auto show. 

Sept. 19-21— Memphis (Hotel Peabody). 
Tennessee Automotive Assn, convention. 

t. 20-22— kee. Wisconsin Auto- 
motive Trades Assn. parley. 

Sept. 22—-Rutiand. Annual meeting of Ver- 
mont Automobile Dealers Agsn 

Sept, 23-24—Portiand Springs. Maine Auto- 
mobile Dealers Assn, convention. 

Sept. 26-28—New York City (Waldorf-As- 
toria). National Used Car Dealers Assn. 
annual convention. 

Sept. 28—Louisville (Kentucky hotel). Sec- 
ond annual state convention ef the Ken- 
tucky Automobile Dealers Aaan. 


OCTOBER 

Oct. 1-2—Atlantic City. Annual Tri-State 
meeting of Pennsylvania Automotive 
Assn, 

Oct. 3-5—Biloxi, Miss. 
Assn. convention, 
Oct. 3-5—Savannah, Georgia Automobile 

Dealers Assn. session. 

Oct. 7-12—Paris Auto Show. 

Oct. 11-13—lLes Angeles (Biltmore). Amer- 
ican Society of Tool Engineers semi- 
annual convention. 

Oct. 15-17—Richmond. 
of Automotive Trade Assn. of Va. 

Oct. 17-19—San Antonio, Tex. Annual con- 
vention, Texas Automotive Dealers Assn. 

Oct. 17-19 — Augusta, Ga. (Sheraton Bon 
Air hotel). Annual convention and equip- 
ment exhibit of South Carolina Automo- 
tive Dealers Assn. 


* * 


Automo- 


Alabama Dealers 


Annual convention 
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Heavy Advertising Schedule 
_ Set for Auto-Lite “Sta-ful” |“ % ™ 


TOLEDO.—Scheduling one of the | readers. 


heaviest and most powerful cam- 
paigns in its history, the Auto- 
Lite Battery Corporation has an- 
nounced to distributors and dealers 
that “Sta-ful” magazine and news- 
paper advertisements will be seen 
this year by more than 390,000,000 


Magazines to be used include 
Saturday Evening Post, Collier’s, 
Look, Popular Science, Popular 
Mechanics and colorful magazine 
sections of 58 great Sunday news- 
papers. Widely read farm maga- 
zines such as Farm Journal, 





© MATTER how much batteries look alike score 
yourself 100% right when you pick the Auto-Lite 
Sta-ful Battery that needs water only 3 times a year. 


Score yourself 100%, too, if you picked the girl 
at the right as Claudette Colbert, 
Universal-International Production “Family Honey- 


vce : LITE Ua 


RADIO ADVENTURE AT ITS GREATEST .. . THURSDAYS, 9:00 P.M., 


TUNE IN THE AUTO-LITE RADIO SHOW “SUSPENSE!” ... 


te Yl 


star of the 


Progressive Farmer, Successful 
Farming, Country Gentleman, 
California Farmer and Rural Gra- 


Radio Program “Suspense” to 
Advertise “Sta-ful” 


Auto-Lite “Sta-ful’ Batteries 
will be featured on “Suspense,” 
the new Auto-Lite radio program 
broadcast every Thursday night 
at 9 o’clock E.D.S.T. over 160 
stations of the Columbia Broad- 
casting System. Featuring famous 


IN NORMAL CAR USE 


moon.” The young lady pictured at the left is Gladys 
V. Lang, of Elmhurst, N.Y., who was never closer to 
Hollywood than her neighborhood movie house. 

So if batteries look alike to you, be wise—buy an 
Auto-Lite Sta-ful. Money cannot buy a better battery. 


AUTO-LITE BATTERY CORPORATION 
Toledo 1 


Hollywood stars, big name writers | by 


in highly dramatic stories of dan- 
gerous adventure, “Suspense” is 
considered to be one of the biggest 
audience programs in radio. 


Famous Movie Stars to Appear in 
“Sta-ful” Ads 


Famous movie stars and their 
“Look-Alikes” will appear in “Sta- 
ful” consumer magazine adver- 


tisements. Readers will study the 
pictures of the two and decide 
themselves which is the real star 





Ohio 


Liquig level shown 


“Sta. ful” 


of the 


reading the advertisement 
which carries the theme, “Batteries 
also look alike, but Auto-Lite ‘Sta- 
ful’ Batteries need water only 3 
times a year.” 

The Auto-Lite “Sta-ful” Bat- 
tery was first introduced two 
years ago. Though constructed to 
fit the average size automobile 
battery cradle, the battery itself 
has more than three times the 
liquid reserve above the plates 
when compared with ordinary 
batteries. 


Meet hea 2 wake 


Plates 


at left are 


®pt fully covered 


Battery, 


small lieuid 


reserve in 
NARY 8, ORDI. 


attery, 


'@ both batteries afte; equal evaporation. 


E.D.S.7. ON CBS 
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AMA Confirms Trend... 


V ehicle Export Rate Dips 


Despite Output Jump 


OTOR VEHICLE makers in the 
U.S. exported fewer cars and 


15,011 passenger cars 
the country during 
1948, compared to 
131,828 in the January-June period 

. Total factory sales 


ports in June, 1948, totaled 15,817 
units, against 18,007 in June of 1947. 
” + a 

ACTORY SALES of motor ve- 

hicles from U.S. plants during 
June totaled 431,033 units, an in- 
crease of 27 percent above Ma. , the 
AMA reported. 

The return to production of two | to 
manufacturers, one strikebound 


Studebaker Net 
Tops $8 Million 
In First Half 


SOUTH BEND. — Studebaker 
Corp. and its subsidiaries in the six 
months ended June 30 earned a 
consolidated net income of $8,126,- 
554, after all charges, including de- 
preciation arid provision for federal 
and Canadian income taxes. 


This is equivalent to $3.45 a share 
on 2,355,465 shares of common stock 
outstanding at the close of the pe- 
riod. It compares with a net income 
for the six months ended June 30, 
1947, of $3,587,978, after all charges. 


In the quarter ended June 30, 
1948, the company earned a consoli- 
dated net income of $3,874,707, after 
all charges, equivalent to $1.65 a 
share. This compares with a net in- 
come of $1,932,218, after all charges, 
for the quarter ended June 30, 1947. 
In the quarter ended March 31, 
1948, the company had a net income 
of $4,251,847, or $1.80 a share. 

Studebaker’s net sales in the first 
six months of 1948 totaled $184,174,- 
752 as compared with $126,634,619 in 
the corresponding period of last 
year. Sales in the quarter ended 
June 30, 1948, totaled $92,503,975, as 





compared with $64,312,403 in the}: 


corresponding period of last year, 
and $91,670,777 in the quarter ended 
March 31, 1948, 


Milwaukee Dealers Set 


Picnic for Aug. 5 
MILWAUKEE.—<Aug. 5 is the offi- 
cially announced date on which the 
Milwaukee County Automobile Deal- 
ers Assn. will hold its annual sum- 
mer picnic. The outing will be at 
the Lakeside hotel and resort at 
Pewaukee Lake, Wisconsin. 
Edward C. Wehe, chairman of the 
entertainment committee of the as- 
sociation, will direct activities. Par- 
ticipating in the activities at the 
picnic will be Erwin C. Deising, 
president of the association; Fred 
Black, vice-president; George L. 


Miller, treasurer, and Harry W. 
Kaminsky. 
Read A. H. Allen's ‘‘FOB Factory’’ in 


AUTOMOTIVE NEWS each week for the 
latest on manufacturing tren 


during part of May, the other hav- 
ing prepared for the introduction of 
new models, were major factors in 
the industry’s increased output. 
Also, there were two more working 
days in June as against May. 
Material shortages, however, 
still continued to limit output, the 
AMA reported. 

June factory sales included 312,- 
406 passenger cars, 117,572 motor 
trucks and 1,055 motor coaches. To- 
tal production for May was 338,531 
units, made up of 225,461 passenger 
cars, 111,789 motor trucks and 1,281 
motor coaches. The peak month for 
postwar production was last March, 
when 492,013 motor vehicles were 
turned out. 

Factory sales of motor vehicles 
for the six months of 1948 to- 
taled 2,488,301 units, or 6 percent 
above the 2,348,647 vehicles produced 
in the comparable period in 1947, 


was | the AMA said. 





Rutherford Given 
Helm at Delco 


DETROIT. — Retirement of Fid-| | 


ward A. Halbleib as general man- 


ager of Delco Appliance division of | im 


General Metors, 
after nearly 40 
years of associa- 
tion with the 
division and its 
predecessors in 
Rochester, N. Y., 
was announced 
last week by C. E. 
Wilson, president 
of General Mo- 
tors. aoe gs 

; be succ vy 
P. H. Rutherford = pay] H. Ruther- 
ford, who has been associated with 
General Motors appliance produc- 
tion since 1926. 

He has served as assistant gen- 
eral manager of Delco Appliance at 
Rochester since June 1, 1947. Ru- 
therford joined General Motors in 
1926. He was made chief engineer 
of Delco in 1936 and plants man- 
ager in 1940. 


AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
in America’s No. 1 Industry ... an esti- 
mated 90,000 readers weekly! 





Dealers Are Busy . 


ROSE CONGRATULATES MICH. TROOPERS—Jack Rose, left, (DeSoto-Plymouth) 
erway Safety committee, presents scholarships 


x rman of the Michigan Inter-indust 
ichard Janner ‘of Sesoph 


teitt division of the Michigan den poli The ¢ 
on c e ice. i) 
¢ instit - Other: are C. 


traffic institute in the autui $ 
put, Janner, 8 f. 





Detroit, 


Detroit, members of the safety and 
s will attend Northwestern university 
, assistant secretary of state, 


. Creedon 
Creedon, consultant to National | cut Industry Highway com- 


Detroit; 
mittee, Detroit, and State Police Commissioner Donald S. Leona 
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LEVELAND CSALES TO AIR GAMES—Louis Boshara, president of the Metro 

Assn. the contract which will bring ‘the Notre Dame football 

* &. serrounded by dealers, announcer Jimmy Dudley and salesman 

liam Everson of the advertising agency. ae ‘ow, left to right: 
inford Nudeiman, 

rieve, Joe Jilek, 

. O'Sullivan, Dez Harmon. 
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DEALER PROMOTES SPEECH TRAINING—David canter receives the first prize award from 


Paul Tippett, Chevrolet dealer in Crawfordsville 
schosl shedeate to simalate Interest le his’ sponsored disc jock 
ges and a oaies of ee eliminations to determine 
idea 
the contest to include other high schools besides Crawfordsville. Frank Kne 
The idea pas wots appeal because it tied in 
nce 


for hi 
WEM A secret board of jud 
among features of the plan. S successful 
ager, is at the ,om. 
jocal hi 


stud 
yy omy py Ab 7 7 -s 


Ind., conceived an announcer contest 
program over 

winners were 
work that this fall Tippett will extend 
ey man- 
the speech class of the 
to originate an announcing style and wound 








PACKARD TESTS TURBINES FOR PLANES—Modern ae gas See engines, 


such as this one bein 
firm's Toledo division * 


seen from the maze 


installed on a thrust-measuring test 

lor the Air Force in the new! 

performance investigations require a multitude of 
instrument connections. 


are bei ped at the 
completed $10,000,000 facilities. Thorough 
Soreccdeaarte measurements as may be 


tan 


Packard Bares Toledo Project 
On Gas Turbine Engines 


LEDO.—Packard now operates 
$10,000,000 facilities here “un- 
equalled by any private company” 
for the exclusive development of 
gas turbine and related types of en- 
gines, George T. Christopher, presi- 
dent and ene manager, disclosed 
last week 

Work on new power plants for 
aircraft and guided missiles has 
been underway since May, 1945, un- 
der an agreement with the Air Ma- 
teriel command at Wright field, he 
revealed in the first public state- 
ment on Packard’s operations at 
Toledo. 

However, the facilities — with 
complex laboratories for every 
phase of gas turbine research— 
are just now nearing completion. 
Only the installation of $250,000 
worth of additional scientific 
equipment remains. 

“Information on the new engines 
is restricted,” Christopher said. 
“But I can say Packard has made 
much headway in this barely ex- 
plored field during the past three 
years, and that the rate of progress 
has increased rapidly with the com- 
pletion of our vast facilities.” 

* +. 7 


HRISTOPHER disclosed that 

some of the nation’s leading en- 
gineers head up the experimental 
and development work here. They 
include Arthur Nutt, director of 
Packard aircraft engineering and 
manager of the facilities; C. E. 
Mines, coordinating engineer and 
assistant to the manager; Robert 
M. Williams, chief engineer, and 
C. P. Weedman, administrative 
engineer. 

Only 150 persons were assigned 
three years ago to the new pro- 
gram, but today there are more 
than 550. Attracted by the chal- 
lenge of a new field, they have come 
from all over the country. The av- 
erage age is about 35. 


Christopher emphasized that 
gas turbine development calls for 
unusual ability and highly com- 
plicated equipment, “for surpass- 
ing the requirements of the auto- 
mobile industry.” 

He pointed out many years and 
millions of dollars are necessary for 
the development of new engines, 
especially those in the new gas tur- 
bine field. 

“Most people don’t realize the B- 
29s flew in combat only after five 
years of development work,” he said. 
“In fact, contrary to the belief of 
many persons, all planes used in 
combat in World War II were de- 
signed before that conflict!” 

. * ca 

UTT SAID that Packard’s To- 

ledo facilities consist of nine 
modern buildings containing 367,910 
square feet of floor space. The 
buildings, a sharp contrast to the 
small shed in which the work origi- 
nally began, are located on a 79.3- 
acre flat field along Laskey road, 
about six miles northwest of down- 
town Toledo. 

Some of the buildings were oc- 
cupied by Aviation Corp., New 
York, until August, 19438, when 
Packard took possession for the 
production of Rolls-Royce air- 
craft engine parts and advanced 
development of Rolls-Royce en- 
gines. 

In May, 1945, the experimental 
gas turbine program was approved. 
Packard completed its war produc- 
tion of 56,000 Rolls-Royee engines 
shortly after V-J Day. By that time, 


the gas turbine work was well 
under way. 

The Toledo facilities include com- 
plete’ laboratories for intricate re- 
search on every component of a 
gas turbine engine. 

a o * 

YNAMOMETERS in the Toledo 

plant can absorb up to 8,000 
horsepower. Air handling and re- 
frigeration equipment can simulate 
altitudes up to 50,000. feet in tests 
on jet engines developing powers 
required in modern fighter planes. 
As many as 270 separate test meas- 
urements can be made on an engine 
at the same time. 

“The potentialities of Packard's 
facilities seem almost unlimited in 





NO, IT'S NOT WATER—Engineers at Pack- 


ard's ‘Toledo division, ating a $10,000,000 
facility for develo of gas turbine air- 
ee en gines, show how air, en moving at 


s, ne =. many character- 
istics of Persontc” spaed n same way that 


rsonic velocities. 
ta on, air was resting eroeg 
at approximately I 
about twice the speed of mbes Thies equip- 
ment is ee to the pee of airflow over 
turbine and compressor blades. 


their application to the expanding 
field of gas turbine development,” 
the engineers heading up the work 
at Toledo said. 

Williams said that three wind 
tunnels of unusual intcrest are 
used for experimentation at the 
Toledo plant—two supersonic and 
one “vortex” (or whirlpool de- 

). Artificial wind is forced 
through these tunnels, and objects 
are placed therein for investiga- 
tion of the air flow around them 


Each blade in a turbine wheel has: 
to deliver upwards of 180 horse- 
power—or more than the most pow- 
erful automobile engine, Williams: 
stated. There are scores of these: 
blades in a turbine wheel, and each 
is shorter than a man’s hand. 

The attachment of each blade to 
the turbine wheel is capable of sup- 
porting the equivalent weight of 
three Packard automobiles, accord- 
ing to Williams. 

“We are working on blades even 
busier and stronger,” he added. 

+ + . 


(CHRISTOPHER pointed out that 
“Packard has been in the air- 
craft engine business since 1914, or 
longer than any other eompany. 
Packard was selected for this gas 
turbine job because of the skill our: 
company demonstrated during 
World War II in the mass produc- 
tion of 56,000 Rolls-Royce aircraft 
engines (which other industrialists 
had classed impossible) and 13,000 
PT-Boat power plants. 

“Packard will continue to exert 
all possible efforts to maintain this 
Country’s leadership in the gas tur- 
bine field.” 





eve. 
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-.. where Automotive Dealers report 


lanai Cicntleindin "Most Effective’’ 


Automotive Dealers named 
Country Gentleman first choice 
by a 171% lead 


in an impartial nationwide survey to determine 
the farm magazine “most effective in helping 
sell rural customers.” Among the total dealers 


surveyed in eight important fields, the prefer- 


* In the 2,589 shaded counties, more 
than half the people live on farms or 
in places under 2,500 population. ... 
In all counties, Country Gentleman’s 
2,300,000 circulation is concentrated 
among top-half farms which get 90% N O. ] 


of all farm income. 


TMA ae 


TM es 


with Advertisers 


ence for Country Gentleman was greater than 


for the next three magazines combined. 


Automotive advertisers, too, prefer the rural 
magazine read by ‘“‘The best people in the 
Country.” They consistently invest more adver- 
tising dollars in Country Gentleman than in any 


other farm publication. 








Nash Boosts 7 
In Parts Service; 
Lotz Is Director 


DETROIT.—Announcement of 
seven promotions in Nash Motors’ 
parts and service department is 
made by H. C. 
Doss, vice-presi- 
dent in charge of 
sales. 

H. A. Lotz, 
whose title pre- 
viously was parts 
and service man- 
ager, is now di- 
rector of the de- 
partment. D. L. 
ae McLellan ee 

promote rom 
M. A. Lots assistant service 
manager to service manager, and 
R. J. Molloy has been stepped up 
from assistant parts manager to 
parts manager, Doss said. 

A. E. Young and R. L. Martinson 
have been promoted to assistant 
service managers, and G. C. LeFevre 
and E. F. Timm are now assistant 
parts managers. The position of re- 
gional service manager, because of 
these changes, has been eliminated, 
according to Doss. 

“The Nash parts and service de- 
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System Begins Next Year... 


Government to Start 
Car Replacement Plan 





CARNIVAL ATMOSPHERE—Joe O'ffill (Nash), Kansas City, believes in doing things in 
@ big way, even when he opens a used-car lot. He rented a merry-go-round, offered free 
rides and balloons to children on opening day. To promote the scheme he ran ads in the 


local papers and used 36 radio spot announcements on the radio. Result: 


worth of used cars, bought five more. 


He sold $24,000 





partment has grown tremendously,” 
Doss said, “and with the advent of 
our new models and programs even 
more will be expected of this de- 
partment. These changes are being 
made, therefore, for the purpose of 
increased specialization for greater 
efficiency.” 


William Uliman, Washington correspon- 
dent, keeps AUTOMOTIVE NEWS readers 
up to date on political and economic trends 
in the nation’s capital every week. 


First Arabian Oil 


NEW YORK.—Tide Water Asso- 
ciated Oil Co. has announced that 
its T-2 tanker Frank Haskell has 
arrived at its refinery at Bayonne, 
N. J., carrying the company’s first 
cargo of crude oil from Saudi Ara- 
bia. The vessel carried a capacity 
load of approximately 120,000 
barrels. 





There’s still time for you to be super-safe and get your 


supply of SUPER-SAFE SUPER PYRO for next winter 


— but you better hurry! 


Here’s why. There will be more SUPER PYRO this 
year but still not enough for everybody because SUPER 


PYRO is increasing in popularity every year! 


And next winter the demand for this famous SUPER- 
SAFE Anti-Freeze will be even greater because SUPER 
PYRO will have an even greater, more powerful national 
and local advertising campaign in magazines — news- 


papers and posters! 
So don’t wait a day longer! Be SUPER-SAFE and order 


your supply of SUPER PYRO now! 





U. S. INDUSTRIAL CHEMICALS, INC. 





WASHINGTON. — A systematic 
replacement program for the civil- 


ian government’s fleet of automo- 


biles will be inaugurated in the 
federal budget for the fiscal year 
1950, Director James Webb of the 


Bureau of the Budget announced. 


Replacement standards, which 
will apply to more than 20,000 
passenger vehicles now in use by 
civilian agencies, are contained in 
the annual call for estimates 
transmitted to all federal depart- 
ments and agencies. The “call” 
contains detailed instructions 
governing the preparation and 
presentation of agency budget re- 
quests. 

In submitting their budget re- 
quests, agencies may include esti- 
mates for replacing automobiles 
which are more than six years old 
or which have operated more than 
60,000 miles. Requested replace- 
ments for all passenger vehicles 








not meeting these standards must 
be fully justified, taking into con- 
sideration abnormal wear and tear, 
or other unusual conditions making 
earlier replacement necessary. 

Each government unit will sub- 
mit to the Bureau of the Budget, 
by Sept. 15, a special tabulation 
containing an analysis of its cur- 
rent inventory of motor vehicles, 
proposed acquisitions and disposals 
and other data. 

Annual replacement of a relative- 
ly constant percentage of the gov- 
ernment’s passenger vehicles, Webb 
states, will improve federal pur- 
chasing schedules and practices, 
minimize the effect of federal pur- 
chases upon available supplies and 
permit more uniform planning of 
maintenance programs. 

Webb points out that systematic 
replacement is a major step in a 
broad program now being carried 
out by the Bureau of the Budget 
in cooperation with other federal 
agencies to improve motor vehicle 
management. 

Standards will be developed for 
all classes of vehicles owned by 
the federal government. Studies 
are also going forward to sim- 

plify and standardize federal ve- 
hicle maintenance, service and 
cost accounting activities. 

The standards are the result of 
an 18-month study conducted by 
the Bureau of the Budget in co- 
operation with an_ interdepart- 
mental motor equipment committee 
of 15 members. 

In addition to analyzing cost, 
mileage and other operating and 
maintenance data from federal 
agencies, consultations were held 
with many private industries oper- 
ating large fleets of motor vehicles. 
The standards of six years or 60,000 
miles compare generally with the 
standards used by a number of in- 
dustries. 


Trade Opposes 
Plea for Return 
Of Credit Lids 


NEW YORK.—Doubt that reim- 
position of consumer credit con- 
trols, as proposed by President 
Truman, would appreciably speed 
the return of a buyer’s market for 
automobiles by reducing the num- 
ber of prospective purchasers 
through more stringent installment 
terms was expressed here last week 
by spokesmen for automobile deal- 
ers, manufacturers and. credit 
financing organizations. 

Although reporting there had 
been some apparent drying up of 
cash available for automobile pur- 
chases in the past year, dealers 
said that the great number of cash 
purchasers continued to amaze 
them. 

Judging from their business, 
which they admitted was more 
transient and cash conscious than 
|elsewhere in the East, they ex- 
| pressed belief that tightening up 
| of credit terms would have little 
| effect in reducing the backlog of 
| orders. 

Spokesmen for credit financing 
organizations asserted that a re- 
turn to the Regulation W type of 














consumer credit control is “abso- 
|lutely unnecessary.” 
| Arthur O. Dietz, president of 


| Universal C.1.T. Credit Corp., de- 
|clared that manufacturers should 
|take an interest in preventing re- 
imposition of controls in the inter- 
est of their future market for 
automobiles. 





Wilson Elected Head 
Of Northern Ind. ADA 


MICHIGAN CITY, Ind.—M. B. 
Wilson (Ford) has been elected 
president of the Northern Indiana 
Automobile Dealers Assn. to fill the 
unexpired term of the late William 
Carroll of Crown Point. 

The association includes repre- 
sentatives from Lake, Porter, La- 
Porte, Starke, Kosciusko, Marshall, 
Fulton, Pulaski and Jasper coun- 
ties. . 
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How many years 
ean a mink get by? 


Mrs. Trevier wonders... Also, if remodeling can make 
it last two more seasons. A new mink, with luxury tax, 
would easily cost double the $2,000 she paid in 1940, the 
last ‘‘good”’ year the Treviers had. Ever since, they have 
been giving up things, buying less, feeling poor. Henry is 
still senior vice-president at the bank, but with present 
prices and taxes, his salary doesn’t go very far. And his bank 
stock has paid very skimp dividends of late years. 

Last fall, she wanted to buy a beaver coat for Barbara, 
at the very select St. Soignery’s school, a fur coat is almost 
an Entrance Requirement! Henry figured for a while, 
and said grimly, “Afraid not...” Yet more women are seen 
in fur coats than ever before! So Mrs. Trevier wondered: 


-.-Whe does buy fur coats these days? 


Hilda H.—Finished high school the month after Pearl 
Harbor, January, "42, got a job with the Higgins Co. as 
assistant cashier. The cashier was called by the Army in 
“43, never came back. Hilda gets $52.50 a week, is an only 
child living at home... and blithely bought for $700, 

plus tax, the Persian lamb the Treviers couldn't afford. 


Mrs. B.—is young, childless, married in December, 45, 
on release from the Navy of her fiance—who had saved 
$4,000 in submarine service. Expert instrument repair 
man, working overtime occasionally Mr. B. gets $100 or 
more a week ... wanted Mrs. B. to have a fur coat, cheerfully 
paid out $900 tor the Alaskan seal she wore last winter. 


Mrs. Z.—crowding 60, and barrel-shaped .. . brought up 
four boys and one girl on her husband's factory pay... 
The daughter is married. The husband and tour sons, 

all working, turn over more than $400 a week to Mrs. Z. 
When she wanted a tur coat they picked beaver tor $1200 





People who once had lots of money have a lot less to 


spend now...and lots of people who had little before seem to 
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The preferred customer of other years Does Not Answer 
your advertising. But Mr. & Mrs. Anonymous (not Greek 
to you) show up with a roll of bills and just buy stuff— 


five-dollar rib roasts, forty-dollar hats, cabin cruisers, and 
fur coats. In one Fifth Avenue store,,earnings of fur salesmen 
are up 200-300% over ’39! 


It’s Harp to know where to look for business today. But 
if you sell in New York, you have a sure thing in The News— 
the medium That Has Everybody! 

What? ...2,350,000 circulation isn’t everybody? Well, 

7 out of 10 families in New York is more of Everybody than 
you'll ever sell! Without ever running out of prospects! 

More of—you name it! More rich, poor, middle class... 
..-more young, old, middle age... more Bronx, Brooklyn, 
Queens, Manhattan—and suburbs... more thirty-sixes, 
forty-twos and twelves, AAAA feet, 6% head, 16 necks... 
more new-married, old-married, children, childless... 
more prospects for mini-pianos and concert grands, deep 
freezers and window larders, house paint, house slippers, or 
what-have you...than any other medium anywhere! 

The 23,451,209 lines of store advertising run in 1947 
(8.4 million more than the next New York paper) makes The 
News the largest Retail Medium on earth! 


True, the automotive advertiser can buy prospects in 
New York in other papers ... at a much higher cost. But the 
medium preferred as prime mover by New York retailers 
is the obvious preference of the national advertiser, too! 


eee first retail medium in New York 











unmne of business of our fiscal year 
of 1947 was $915,100.09. 

We live in a sparsely settled part 
of the state of Nebraska which 
was known as the dust bowl at one 
time and feel that this community 
has staged quite some come-back. 

No doubt there is a lot of small 
organizations who have done equal- 
ly as weli or better than we have, 
but we are very proud of our op- 
eration. With best wishes to all of 
our competitors. — O. L. Mappox, 
Maddox Motor Co., Sidney, Nebr. 


* + aa 
OK 
Please correct item page 43, July 
19 issue, to read San Antonio Buick 
Co. and Weinrich Motor Sales 
(Studebaker). Weinrich has han- 
dled Studebakers for past 16 years. 
—J. H. Reed, San Antonio, Tex. 
* * 


Youth’s Side 


Reading your issue of July 12, I 
ran across the article on page 2, 
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Letterbox 


(Continued from Page 4) 
sales organization. Our total vol-|an article concerning a Mr. Fred 


Ex, Kaiser-Frazer dealer of Chi- 
cago, who wrote the Illinois legis- 
lature about the matter of taking 
cars of 12 years or older off the 
road. In this letter he made an 
attack on the high school boy and 
his jalopy as a danger to the 
public. 

Evidently Mr. Ex has no concep- 
tion of what danger is, or of a 
jalopy either. . . . Unknowingly he 
has made an attack on the great- 
est future of the automobile busi- 
ness, the high school kid and his 
ear which is made up of parts 
from every kind of car produced 
and a great lot of inventiveness. 
Not having the figures which I 
need I am at a loss to explain to 
Mr. Ex many things. I will say 
this: the teen-age driver probably 
knows more of the limits of brak- 
ing and performance of his car 
(whether it be his own or his par- 
ents) than any other driver on the 
road. He spends more time learn- 
ing the facts and figures of his 
He is sur- 


second column, in which you have'car than anyone else. 





and a new extra pots | 
» plan for automobile dealers =~ 
: kak 
Once again VOGUE demonstrates 
its right to leadership in the fine 
: 


tyre field. 
NOW —wmore than ever 
VOGUE TYRES contribute to 


the distinctive beauty, comfort 
and safety of even the finest motor 
cars. That makes VOGUE TYRES 
an outstanding builder of custom- 
er good-will and satisfaction. 


AND VOGUE TYRES offer the 
automobile dealer exceptional op- 
portunity for extra profits with 
the new VOGUE CHANGE-OVER 
PLAN. 


Write for complete details today. 
A limited number of High Profit 
franchises still available. 


VOGUE RUBBER COMPANY | 
CHICAGO 16, ILLINOIS | 
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passed only by the mechanic and 
the automotive engineer. Instead 
though of anyone trying to help 
the teen-ager, everyone tries to 
keep him as far away as possible 
from the cars. 

Another thing I have against Mr. 
Ex’s views is the fact that there 
are a lot of people above the age 
of 21 who own cars above that age 
limit yet have them in perfect con- 
dition, or as near so as possible. 
These cars are their pride and 
joy and I know that «4 law like 
this, which would leave them with- 
out a car, would hurt them about 
as bad as anything you could do 
to them. 

Just having graduated from high 
school myself and working in the 
garage with my father until time 
to go to college this fall, you can 
see my stand on this. People are 
making an unrelented attack on 
teen-age drivers because they are 
involved in more accidents than 
they were 10 years ago. There are 
a great imany more teen-age driv- 
ers on the road than there were 
10 years ago. Also the teen-ager 
had to be taught by some older 
driver who maybe knows very lit- 
tle about driving himself and now 
depends on the teen-ager to do his 








GREETINGS FROM THE BOSS—Stewart W. Munroe, general sales manager of the Chrysler 
division (center), congratulating the owners of Munroe-Zeder, Inc. (Chrysier-Pi uth), in 
Miami, Fla., on the opening of new facilities. H. Coman Munroe, his son, is at the left, and 
John F. Zeder, a nephew of Fred M. Zeder, head of Chrysler rp. engineering and vice- 
chairman of Chrysier Corp., is at the _ the grand opening of the new building attracted 
a crowd estimated by the police at 20,000. 












very little use for service shops 
and parts stores which are so 
numerous now days. 

If people were made to keep be- 
tween a minimum and a maximum 
speed on the road it would do more 
towards preventing accidents tan 
trying to take 25 to 50 percent of 
the cars off the road. 

I would be glad to have your 
views and ideas on this matter as 
you have facts and figures which 
could probably help me in this 
matter. The fellows my age and 
younger need someone to help 
them—not kick them out of the 
back door. — C. CHarites CarMer, 
Carmer Motor Co., Centerville, Ia. 


Ad Announces 
Repurchase Pact 


Must Be Signed 


MONTGOMERY, W. Va.— The 
Buick dealer in this area has been 
using the following advertisement 
in local papers: 

Notice to those who want a 
Buick car. 

Early this month we delivered 
Buick automobiles to two reput- 
able business men of this county. 
It has been reported to us that 
each of these purchasers immedi- 
ately resold their vehicles, presum- 
ably at prices higher than our re- 
tail price. 

Caney Motors, Inc., does not in- 
tend to deliver Buick automobiles 
to persons interested in speculat- 
ing. Our cars are for those Fay- 
ette countians who know good 
transportation and who intend to 
keep their 1948 Buick car for their 
own use. 

Effective immediately all persons 
taking delivery of a Buick automo- 
bile from us will be required to 
sign the repurchase agreement 
sponsored by the Automobile Deal- 
ers Assn. of W. Va., the validity 
of which agreement has been up- 
held in the courts, and which binds 
the purchaser not to resell the 
vehicle for a prescribed period. 


We are sorry to cause the “good” 
to be placed in the same category 
with the “bad” but we are deter- 
mined to do everything in our 
power to see that Buick cars are 
kept off the gray market and de- 
livered only to those in Fayette 
county who need them and intend 
to keep them. (Signed) Caney Mo- 
tors, Inc. 


Calif. Denies Bar 


To Franchise Sales 


SACRAMENTO, Calif. — Cali- 
fornia Atty.-Gen. Frederick Howser 
has ruled that the sale of dealer 
franchises for the distribution of 
new products is not controllable by 
the state corporations commis- 
sioner. 

The opinion said a plan involv- 
ing the sale of franchises for the 
exclusive distribution of a product, 
even if the franchise is sold to 
finance the manufacture of the 
product, does not come under the 
California corporate securities act. 


Braden Heads Up Assn. 


Of Indiana Dealers 


NEW CASTLE, Ind.—The Henry 
County Auto Dealers Assn. has 
elected Cal Braden of Knightstown 
president; Nate Rust, New Castle, 
vice-president, and Dick Shaul, 
New Castle, secretary-treasurer. 

The new directors are Henry 
Gauker, Judy Crow, Wilbur Abner 
and Ivan Paul. 


driving which puts a lot of re- 
sponsibility on the new driver. 
One more thing for Mr. Ex. His 
last statement printed in this ar- 
ticle says, “If there are no me- 
chanically imperfect cars, then 
none can fall apart on the high- 
way.” If the new cars which he 
or anyone else sells were mechan- 
ically perfect, then there would be 
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NOWZ439.000 PEOPLE F 


READ Daas EVERY ISSUE 


~ AMERICAS 224 LARGEST MAGAZINE AUDIENCE! 


Here’s important news for every dealer 


and manufacturer 


DEALERS! what better proof could anyone want of 
the power of a magazine! 17,439,000 people read LOOK 
every issue! And 7 out of every 10 of them are in the top 
60% economic level! Thousands of these able-to-buy cus- 
tomer-prospects are right in your neighborhood! Tie in 
now with LOOK advertisers... with LOOK editorial fea- 
tures! If it’s in LOOK, it will sell for you! 


ADVERTISERS! The amazing success of LOOK is 
convincing proof of its editorial vigor . . . its influence on 
its readers. The LOOK audience is prosperous! And it’s 
growing—FAST! Use this powerful medium. And be 


sure to tell your dealers you're using it! 


MERCHANDISING HELP FOR DEALERS! 
Are you taking full advantage of what LOOK can do 


for you? If not, write now for advance information on 
coming features that can help you move goods! LOOK, 
511 Fifth Avenue, New York 17, N. Y. 


People . Purpose - Power 


GARDNER COWLES, EDITOR 





in America! 


Why you should ask your 


to advertise in LOOK! 


Total 
a, audiences, 1948 


LOOK | 12439,000 


tie To eee 
————___——}___ vai 


Post | 
Collier’s 


15,702,000 


10,341,000 


*The above audience figures are based on the new 1948 

up Study, which limits itself to 
basic audience figures. To provide advertisers with 
comparative costs, LOOK has applied the latest audi- 
ence Sguses against current advertising rates for black 


Magazine Audience Gro 


and white pages. 
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suppliers 


Readers 
per dollar * 


2,180 
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Mich. Legislature 
To Get Proposal 
Barring Kickbacks 


DETROIT.—A bill to reduce auto 
finance rates, by ending “kick- 
backs” from finance companies, 
will be introduced in the Michigan 
state legislature in January, it was 
forecast last week. 

The aetion was planned as_ the 
result of a visit here by a legisla- 
tive investigating committee which 
has been studying the operations 
of finance firms. 

The committee heard Recorder's 
Judge Joseph A. Gillis ask for leg- 
islation against “kickbacks” and 
the barring in most cases of defi- 
ciency judgments against debtors. 
These judgments enable finance 
companies to sell repossessed cars 
and still collect any unpaid bal- 
ance from the debtor. 

Finance company executives, in- 
cluding Joseph G. Myerson of Uni- 
versal CIT Credit Corp. and 
George Bigley of Contract Pur- 
chase Corp., defended their prac- 
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HOMEMADE TRI-WHEEL CAR—Frank Mayes, Fayetteville, Ark., sits at wheel of the home- 
made three-wheel car he built to beat the car ee It took the farmer-mechanic 22 


months to build the front-wheel controlled 


tices but agreed with some of the 
proposed reforms. 

They contended that, although 
the “kickback,” if added to nor- 
mal finance charges, should be out- 
lawed, it was the companies’ own 
business what they wish to rebate 
to dealers out of normal charges. 


car from 
reached 55 m.p.h. in trial runs.—(Acme photo.) 


rd and Chevrolet parts. He has 


$20,000 in Parts Burn 


McALLEN, Tex.—An early morn- 
ing fire at the Automotive Supply 
Co. here destroyed between $20,000 
and $25,000 worth of pistons, spark 
plugs, gaskets, bearings, radiator 
hoses and fan belts. The interior 
of the brick building was badly 
damaged. 














FOB FACTORY 


Double Blow From Steel 


Forces Car Prices Up 


(The opinions expressed herein are those of Columnist Allen and are 
not necessarily those of Automotive News.) 


By A. H. Allen 


SaARD ON THE HEELS of the new f.o.b. pricing system 
in the steel industry, which meant an average of about 
a $5 per ton boost in costs to the automotive industry, came 
another sock in the form of sharply higher mill prices, 
adopted by all producers, and adding another $9 or $10 per 
ton to sheet and strip prices. @—- ———_—__—__—_ 

Steel sheets for bodies| paying about 20 percent more for 
which used to be delivered material. There is a further sleeper 
into Detroit plants for $73.20 pe: |i" Some prices a eee! 4 cot 
ton now will cost $84.80, an in- stxietis f.0.b 
crease of nearly 16 percent, if prices but rather 
purchased from the Detroit mill only “mill” prices 
rolling this product. Mills in Cleve- subject to addi- 
land, Chicago, Buffalo and other tional handling 
remote districts will show sstill charges. 
higher delivered prices, so it could Auto companies 
well be that steel users can figure receiving steel 
shipments on 
“conversion” ar- 
rangements wil] 
not have to pay 
proportionate in- 
creases but this is scant consola- 
tion since they were already pay- 
ing 20 percent or more above mill 
prices because of the large amount 
of cross hauling involved between 
mills doing the conversion work. 

Thus, one plant will melt scrap 
into ingots which will be shipped 
elsewhere for conversion into 
slabs and they will be routed to 
another mill for conversion into 
sheets and the latter finally 
shipped back to the automotive 
fabricator. 

Obviously any manufacturer fig- 
uring his costs on the old price of 
steel can no longer hold the line 
on retail car prices in the face of 
‘}a@ 20 percent kickup in material 
cost. The average car requires 
pretty close to two tons gross of 
-| steel. products which will now cost 
about $25 more than formerly. A 
$100 boost in factory list prices by 
all manufacturers who have not 
figured in new steel prices seems 
assured. 


= o 
When the End? 


__ SEEMINGLY terrific push 
in steel prices occasioned much 
gloom around the automotive in- 
dustry. The universal questions: 
“Where and when will it all end? 
How soon, if ever, can industry 
price itself out of a market? Isn’t 
a big collapse being accelerated by 
these furious price ratraces?” 


Spokesmen for steel shrug 
their shoulders, declare the ad- 
vances were imperative in view 
of higher wages, higher freight 
costs, higher raw material costs. 
They say: 

“Why pick on us; everyone else 
is doing the same thing, and it 
won’t be long (maybe two years) 
before the car makers start putting 
the double whammy on us for price 
coneessions. We did it before and 
we'll probably do it again.” 





A. H. Allen 
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Speed Jitters 
- WOULD be a distinct pleasure 
if an engineer with one of the 
speedometer manufacturers would 
advise us why the needle indicators 
on practically every instrument 
built since the war get the shakes 
when they move past the 35-m.p.h. 
mark. In the effort to overcome 
this needle wobble, the writer had 
one speedometer rebushed but the 
waver was as bad as ever. 


One manufacturer’ recently 
came out with a publicity story 
describing how a drop of silicone 
fluid on the end of the needle 
damped out vibrations. Maybe 
that is the answer, but it would 
appear that careful inspection of 
component parts and the toler- 
ances thereof might avoid the 
wobble in the first place. 

No great harm is done, of course, 
by an epileptic speedometer needle; 
it’s just one of those little annoy- 

i nettle the guy who 
GRAHAM PATTERSON, PRESIDENT conker cut $2500 os = 
car. One of the “tremendous tri- 
fles,” as Buck Weaver of General 
Motors terms them. 


the country 
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ket, However, they are not of prime 
importance in every case. 
Personally, I think that avail- 
ability of products and a good 
product and a good selling service 
job are equally, if not more im- 








Dealer Business Counsel 


Heavy Discounting Called Expensive Method 
Of Increasing Business Volume portant than the factor of dis- 
counts alone. Before any dis- 


(The opinions expressed herein are those of Columnist Van Tassel and are not counts are established for the 


necessarily those of Automotive News). 
trade a thorough study should be 
By J. B. Van Tassel of trade higher discounts on dis-| made of your competitive pricing 
are OME DEALERS THINK it is/tress or hard-to-move merchandise.| structure in your own local mar- 
good business to build up vol-| But to promiscuously allow abnor-| ket together with a study of your 
ume by taking business away on &/| mai discounts to the trade on hard-| wn costs, both as to prime costs 
much reduced discount basis from to-get or critical merchandise and| Versus list price and the expense 
dealers handling of operations in the department 



























































2m. mal especially to the customers of deal- 
rut ee ede aan ers handling your own make of nage 
d merchandise is just . In the case of the operating ex- 
me products that | Cars an POOF! penses of any department they 
they handle,| business and one sure way to go 
es, should always be taken into con- 
Heavy discounts | broke when we get back in a com-| sideration as well as the prime ea 
a Seulets handling petitive market on cars and trucks. | costs of the merchandise. BUICK DEALERS FLY TO 10. factory: EP ‘: 7 hace 
the same product F COURSE, in this easy to make For example, and let us assume Francisco Bay area <3 to Southern Font te , sent the Bulk enone 
for dl d O . easy the prime cost of the merchandise | plant at . — qrenaed b Simpson, president of Metropolitan 
per you handle an money market, dealers can sub- | ;, 7 percent; expenses, 20 percent; ick Dealers Assn., and snd. Robert hranchico zone manager for Buick. J. B. Nash, 
hat who for the most | sidize such unprofitable merchan- is ’ ’ ’ | regional monneer. was host to The yk ‘in Los Angeles. The assembly plant tour was 
ot past receive, = dising methods on some depart- oa woh percging are oe wot conducted by Henry L. Clark, plant manager. 
y same scale of dis-| ments of the business from the another cost, is o0 percent. 10! 
vo J.B. Van Tassel counts that you|most satisfactory income received | cost is therefore 120 percent of list N’West Wholesalers Set and business meeting met with dis- 
see receive, is a pretty expensive way | from the-sale of new and used cars.| Price. A good way to go broke in| Parley Aug. 12-13 approval from the membership. 
di- for you to obtain additional volume.| Trade discounts on all classes of | a hurry. MINNEAPOLIS.—The Northwest | However, some of the members 
ing ‘ However, reasonable —— dis- | merchandise are important factors —— Automotive Wholesalers Assn. will | “i!! mix business with pleasure by 
counts to the cage of dealers hand-/i, any scheme of merchandising, |, AUTOMOTIVE NEWS WANT ADS have | meet Aug. 12-13 for a mid-summer | #ttending the wholesalers golfaroo 
ies ling competitive makes of cars and| Whore they are established on a a Proven the quickest, least expensive | -onference at the Curtis hotel, it|to be staged by the Automotive 
products is good business, because basi f isti iti method of reaching the men who want what ’ 
el when you get their business you are s of existing competitive price | you nave or have what you want! See the| WaS announced. Golf Assn. of Minneota Aug. 12, 
on replacing your competitors’ prod- conditions in your own local mar- | back pages of this issue. Proposals for a combined outing| day before the NAWA meeting. 
F ucts with your products. 
il] In the case of discounts on ; 
ay parts, it is not uncommon for 
in- dealers to allow discounts in ex- 
la- cess of the discounts they receive 
ay from their factories. Also you 
nill will find dealers that are allow- ee 
ant ing these abnormal discounts in 
en excess of the discounts they ob- 
? tain Seen Gia: Gnetesien ah ecttiedl WITH THE NEW INDIVIDUAL PUMP CONTROL 
p items. 
ad There is no question but that it 
to is good business to allow any class 
to 
o 
. Booklets Detail 
o 
ve Business Methods 


ig- NEW YORK.—A series of book- 
lets on production, office manage- 
ment, personnel, etc., is now avail- 

















— able from the American Manage- 
ial ment Assn., 330 W. 42nd St., New 
sen York 18. 
of Subjects discussed under the pro- 
ost duction series include incentive sys- 
A tems, developing competent super- 
by vision and methods of increasing 
not productivity. 
ms Personnel problems are dealt with 
in the series under that title and in- 
cluded in the list of booklets are 
systems for planning wage policies 
and trends in health and pension 
- plans. 
ic ioteeneiatiagiigilicces 
in- Ohio Fuel Taxes 
a? COLUMBUS, O.—Chief K. K. 
= Douglas of the Ohio motor fuel 
try tax division reported last week 
that the state’s net earnings from 
y motor vehicle fuel taxes totaled 
$27,775,162 during the first five 
1g months of the current calendar 
d- year. The figure was after gross 
w income of $29,008,839 and refund 
ht allowances of $1,232,676. 
8. 
Ise Goodrich Executive 
= Decries Tire Taxes 
ng AKRON, O.—Are the tires of 
i ° a baby carriage twice as “lux- z 
a ustous” as @ mink coat? Ie any It’s a complete service station in one beau- 
pret es dee a tae ae atin tiful compact unit. Handles three air operated a 
earrings? 100 Ib. size barrel pumps—high and low This 1s the Mew INDIVIDUAL PUMP CONTROL 
1 James J. Newman, vice-presi- These lente meanest ole 
pres- during the day or when d . 
- a. of F. Goodrich Co., pressure, sure in three individual high ment is closed for the night. 
ila that _ oe recently and low pressure pumps. Airto Thus hose and equipment last 
rubber tires id “a rela- Easy to install. No breaking of concrete to each can be instantly turned far longer, and deliver more 
ars tive degree of” luxury to both ; t : “on” and “off” asdesired. Ared _ trouble-free service. 
ont baby pushing and lawn mowing. pipe lubricant. Just connect air and water signal light signals when air is NOTE: Your present equip- 
. But, he said, it was hardly li d it’ d “on.” When light is off, lubri- ment can be easily equipped 
.h. enough to warrant their having ines and its ready to use, cant pressure is released until with the Alemite INDIVIDUAL 
oe a one a. now do—a tax ne » \ wanted. No built-up pressures PUMP CONTROL. 
: © cases more tion— : 
oe ban Sebin be Watts tr Bhs Yale w-@ your option—t 9 Gonene Aleqier 
yon on such —_ items as may include the new built-in Individual 
I perfumes and brooches. e > 
7 The rubber industry for years Pump Control! An exclusive Alemite feature conens WALL INSTALLATION OF 
P a aa aaa aa an that combines longer life for hose and equip- Ronan mepens on 
me ing up to 14 percent—should be ment with merchandising advantages that 7 s = 
ld revised because automobile ae Can be installed at any conven- 
of eines ay per re long — boost lubrication sales. ient location to control three in- 
r- out o uxury - dividual Co 4 
“ gory, Newman explained. Al- 5 . ividual pumps.Comes equipped 
though on a smaller scale, he For a details, drop a line ore with 6-ft. electric cord for plug- 
added, the tax on tires for baby mite, 1878 Diversey Parkway, Chicago 14, Ill. ing into 110-V wall 
le. cabs, wheelbarrows, lawn mow- Y y - Pe well ae 


vy ers and other tools and toys is 
i. even further out of line, ranging 
ow from 26 to 55 percent of the 
ele tires’ price, compared to 20 per- 
sal cent for acknowledged luxuries. 
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Highways & Safety eee 
Cities Swap 
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Ideas 


On Knotty Problems 


Caezmvep exchange of traffic 
engineering ideas between cities 
is helping eurtail the number of 
' motor vehicle accidents throughout 


@ 


the nation, ac- 
cording to J. A. 
Carrothers, chief 
traffic engineer 
for the accident 
prevention de- 
partment, Assn. 
of Casualty and 
Surety Compan- 
ies, New York. In some instances 
the expenditure of small sums for 
improving dangerous locations has 
eliminated traffic collisions entirely, 
he said. 

Carrother’s reference to im- 
proved accident rates was made 
in a review of engineering im- 
provements distributed to city of- 
ficigls through a regular bulletin 
issued by the accident prevention 





department. 
Entitled “Getting Results 
Traffic E g,” 


Through 

the bulletin serves as a trading 
of ideas for solving traffic 

noe coe 


Proof of the effectiveness of traf- 
fic engineering remedies is shown 
in a recent study of 54 outstanding 
examples distributed in the bulle- 
tin, Carrothers said. Traffic deaths 
at the locations where traffic en- 
gineering improvements had been 
made were reduced 95 percent, 
non-fatal but injuring accidents 
were reduced 88 percent, and prop- 
erty damage accidents were halved. 

Pointing out that the cooperation 


of city engineers and traffic offi- 
cials has made the exchange of 
ideas through the bulletin success- 
ful, Mr. Carrothers gave particular 
praise to three city traffic en- 
gineers. They are Ernest H. Miller 
of South Bend, Ind.; Harry W. 
Osborne of Buffalo, N. Y., and J. 
W. A. Bollong of Seattle, Wash. 
Each has contributed three of the 
89 examples already Published. 


F ONE case reported by Miller, 
43 accidents occurred in 23 
months at one South Bend inter- 
section. Following standardization 
of signal lights, accidents for the 
next 23 months were reduced to 
24. A pedestrian safety program 


conducted in: the city from 1940/ «54. 
truck roadeo in Los Angeles. Ali three winners drove Ford F-8 trucks. 


to 1945 cut pedestrian deaths 33 
percent. 

In the current engineering bulle- 
tin Miller reports that relocation 
of bus loading zones at one South 
Bend intersection reduced conges- 
tion enough to allow 11 percent 
more traffic flow. Accidents at the 
intersection dropped 25 percent at 
the same time. 

During the war, Osborne re- 
ported a study of accident pre- 
vention and fuel conservation 
benefits effected by a “car shar- 


ee ENEMY AT, 3 
UVATEEAETES OXY Us 


New Low Pressure Tires Provide 
MAXIMUM CUSHIONED COMFORT 





STEERING, BETTER TRACTION, MORE MILEAGE 


Kelsey-Hoyes correctly designed changeover 
wheels are tailor-made to get greatest riding 
comfort, safety, and mileage from the new low 
pressure tires. Because they provide the correct 

rim width to tire size, Kelsey-Hoyes wheels 
assure you the full benefits the 


» « e ASSURES PROVEN PRODUCTS AT.. 
KELSEY-HAYES WHEEL COMPANY 


DETROIT 32, MICHIGAN 


Wheele—Hub and Drum Assemblies—Brakes—"Vacdraulic" Brake Power Units—fer Passenger Cars, Trucks, 
Busee—made by Kelsey-Hayes’ 4 Michigan Plants and Windsor-Caneda Pient ¢ 





new cushion tires are built to give. They avoid 
the risk of adapted wheels disassembled and 
cut down on the job. Kelsey 
leading maker of original wheel equipment, 
offers you complete wheel service at your 
neorest K-H distributor. 


Hayes, the world's 


“Magdraulic” Electric Brakes 








SKILL AT THE WHEEL—Left fo right: Eari E 


. Ferris, Lioyd Dunn and Arnold A. Housemen, 
ond and third prize winners respectively in tractor-semi trailer class of California 


D. W. Lee, assistant 


director, truck and fleet sales department, Ford Motor, was a guest at the roadeo finals. 


ing” plan. In another incident, 
where 18 vehicles had struck the 
center piers of a railroad over- 
pass during a two-year period, 
the piers were painted with di- 
agonal stripes and blinking am- 
ber lights installed on them. 
During the two years following 
the improvement, only one accident 
occurred. In Osborne’s most recent 
example, he reported 40 accidents 
in one year at a troublesome area 






ROgIOA 
Sovtheest Wheel & Rim «+++. decevonvitte 3 
GEORGIA 
Morris Avtomotive Service. . Atente 3 
AUINOTS 
Stone Whee! ed. Chicage 16 
Wheel & Rim Company Peorte 3 
Mino Whee! & Broke Compony Springtela 
ANA 
indiena Wheel & Rim Company... indienapelis 4 
Wire & Disc Whee! Setes South Bend 18 
tow 
Stone Wheel incorporoted . . Dovenpert 
Ges Moines Wheel & Rim Co Des Moines 12 
KANSAS 
Borbein-Young & Compony.... Wichite 2 
KENTUCKY 
Auto Wheel & Rim Service Lovievilte 3 
u ANA 
Sevthern Wheel & Rim Co. . . Meow Orieens 123 
MARYLAND 
&. W. Morris & Sons inc. Beltimere 2 
MASSACHUSETTS 
New Engiend Wheel & Rim. . Boston 1S 
MICHIGAN 
Rim & © . Derren 2 
Rim & Wheel Service. Grand Rapids 2 
MINNESOTA 
Pioneer Rim & Wheel Company . Minneapolis 4 
Borbein-¥ s aa City 8 
Young y- 

Borbem-Young & Compony Sipringaete 
Borbein-Young & C ¥ St. lewk 6 
NEW MEXICO 
Wheels & Brok. A ievqvereve 

’ NEBRASKA 
Morgen Wheel & Equipment. . . Omaha 2 
NEW JERSEY 
Wheels Incorporated... .......- . .Mewerk 4 
NEW YORK , 
Wheels, Incorporat: 02 Albeny 
Prey wi bac. Buttete 2 
Wheels, inc: ed es . Mew York 23 
Frey, The Wheelman, inc. . « Rechester 7 
c wn Whee & Rim Co. . .... Syracuse 4 
NORTH CAROLINA 
Coroline Rim & Wheel Co... Chertette 3 
Corotine Rim & Wheel Co... : Marogh 
Automotive Service, inc. Winston Setem 
On10 
Motor & ere. . Aaron 
Rim & Wheel Service Cinctaneti 2 
Motor focturer Clevetend } 
Heyes Wheel & Spring Service Colemees 15 
Rim & ee! Service 2 
Wheel & Rim Seles Compeny t 4 
OKLAHOMA 
Seovthwest Wheeling. . Otlehome City I 
OREGON 
Auto Wheel Service. ° Pertiend % 
PENI VAIGA 
Standord Whee! & Rim Co. 
Key Wheel Soles C y rascdeighin @ 
Themes Whee! & Rim Company Phi we 
Wheel & Rim Sales Compeny Pitteburgh 13 
TENNESSEE 
Harris Automotive Service Knexvitie 17 
Beller Wheel, Broke & Supply 
Beller Wheel, Brate & Supply Meashville 
TEXAS 
Southwest Wheel inc Delice 2 
Southwest Wheel inc Heveten 2 
Sovrrwest Wheel inc. Sen Antonie @ 
UTAM 
Henderson Rim & Wheel Serv. Selt Leke City 3 
VIRGINIA 
Diale Wheel Compony. . .. . .» Gichmend 20 
WASHINGTON 
Motor Wheel & Ports oeece Seettie 22 
Beoring & Rim Supply ° . Spokene 6 
WISCONSIN 
Stone Monutocturine Compeny  Mibwevkes 3 
CANADA 
Alberta Wheel Distributors. Edmonton, Alberto 
General Aviomobile Equip . Mentree|, Quebec 
Wheel & Rim Co. of Terente 5, Osterio 
Wheels & Equipment Limited. Vencouver, 8. C. 
Auiomobiie Supply Compony Winnipeg, Menitebe 


“Lathen” Vacuum Power Brake Equipment for Tractor-Trailers—made by Kelsey-Hayes’ South San Francisco-Lathan Plant. 
Wheele—tHube—Axies—Parts for Farm implements——made by Kelsey-Heyes’ French & Hecht Plent at Davenport, lowa. 


in downtown Buffalo. Following in- 
stallation of a one-way traffic sys- 
tem, an 80 percent reduction in 
accidents resulted. 
. * * 

OLLONG described a situation 

in Seattle where heavy flow of 
traffic at one busy intersection had 
resulted in 43 accidents in six 
months. By installing automatic 
electric signals whose timing could 
be regulated as traffic volume 
altered in peak hours, the city 
cut the number of accidents to 19 
in the following six months. 


In another example, unusually 
congested conditions in a war plant 
area caused traffic delays of up to 
one hour. Street widening, new 
roadways and dispersed parking 
lots reduced the delay to 15 min- 
utes despite increasing traffic vol- 
umes. Bollong’s latest example re- 
ports a 90 percent reduction in 
accidents at one three-way inter- 
section. Channelizing islands and 
traffic-actuated signal control ac- 
complished the improvement. 

“City and state officials every- 
where are beset with problems of 
traffic — especially accidents, 
parking and pedestrians,” Car- 
rothers said. “Since traffic is ex- 
pected to double on our streets 
and highways in the next few 
years, city officials will do well 
to learn what their contempo- 
raries are doing to solve these 
problems. They will learn that 
accident prevention can often be 
accomplished easily and cheaply.” 

He invited officials interested in 
safety and traffic improvement to 
request the free bulletin service 
from the accident prevention de- 
partment, Assn. of Casualty and 
Surety Companies, 60 John St., 
New York 7. 

o 






Safety Cutouts 


Prove Popular, 
PAA Reports 


HARRISBURG, Pa.—A new se- 
ries of four safety cutouts for ele- 
mentary school children will be 
available to Pennsylvania Automo- 
tive Assn. members in time for 
the fall school term, it was an- 
nounced here by Claude S. Klugh, 
PAA general manager. 

The safety cutout idea, which 
was inaugurated last November, 
has proven to be an exceptional 
public relations stunt, the PAA 
bulletin said. 

Since the announcement, new- 
car dealers in the state have pur- 
chased and distributed upwards of 
750,000 of the cutouts, the bulletin 
stated. 

Sets are imprinted with a brief 
advertising message and may be 
distributed on a cooperative or in- 
dividual basis. 

Volume printing of the cutouts 
has enabled the PAA to offer them 
to member dealers at prices rang- 
ing from 10 to 20 cents per set 
of four depending upon the quan- 
tity ordered. 

= 








Ky. Tough on Drivers 


FRANKFORT, Ky.—Drivers’ li- 
censes of 948 persons were revoked 
in Kentucky during the first six 
months of the year for failure to 
meet requirements of the state’s 
motorists’ financial responsibility 
law, the state revenue department 
reports. 


Makepeace Oldsmobile 


Makepeace Oldsmobile Co., 
Sanford, N. C., has been organized 
with capital stock of $100,000. Prin- 
cipals are O. P. Makepeace, H. F. 
Makepeace and H. T. Makepeace, 
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Economic Report Reveals 


Spending Tops Income 


By William Ullman 


Washington Correspondent 


A VAST ACCUMULATION of significant data bearing on 
current economic trends and developments was made 
public last week by the Congressional Joint Committee on 
the Economic Report by special agreement with the Presi- 


dent’s economic advisers. 
Consumer expenditures in 


the second quarter of this 
year, according to the official in- 
dicator, increased more rapidly 
than did income—and the rate of 
savings was definitely lower. 

Disposable personal income avail- 
able for the people rose in the 
months of April, May and June to 
an annual rate of $189,500,000,000, 
compared with a rate of $186,100,- 
000,000 in January, February and 
March. 


But personal consumption spend- 
ing rose, too—to $177,000,000,000 for 
the second quar- 
ter, compared 
with an annual 
rate of $173,200,- 
000,000 in the first 
three months of 
1948. 

In other words, 
according to the 
chart prepared 
for the guidance 
of the White 
House economic 
staff, the rate of 
consumption rose $3,800,000,000 in 
the quarter while income rose only 
$3,400,000,000. 

The difference—$400,000,000—was 
a cutback in the rate of savings, 
which in the first three months 
had risen to $12,900,000,000. 


Prices Pace Income 


ER CAPITA INCOME, accord- 

ing to the indicator, “hardly 
kept pace with the rise in con- 
sumers’ prices.” 


Total national ineome in the 
second quarter increased only a 
very small sum—from an annual 
rate of $217,100,000,000 in the first 
quarter of 1948 to a rate of $218,- 
000,000,000 in the second quarter. 


Senator Taft, chairman of the 
Joint Committee on the Eco- 
nomic Report, who authorized 
publication of the economic indi- 
cators, pointed out that, while 
the data had been compiled 
mainly for the use of the Presi- 
dent and the council, the infor- 
mation also would be useful to 
business men, farmers, labor or- 
ganizations and others. 

The three presidential economic 
advisers, Edwin G. Nourse, chair- 
man; Leon K. Keyserling and John 
D. Clark, have used the coordinate 
facilities of the whole federal gov- 
ernment to compile economic in- 
formation to point up the key 
problems which business and the 
government have to meet. 

a * an 


Significant Items 


GOME of the more significant 
items in the July economic in- 
dicators follow: 


Consumers’ prices.-In May con- 
sumers’ prices exceeded the all- 
time peak reached in April, with 
food prices showing the largest in- 
crease. All items in the cost of 
living budget rose to an index of 
170.5 percent of the 1935-39 aver- 
age taken as 100. At the end of 
May, 1947, the index was 156. Food 
stood at 210.9 percent of the 1935-39 
average, clothing at 197.5 percent 
and rent at 116.7 percent. 

Employment.—The labor force 
continued to expand and unem- 
ployment decreased. Civilian em- 
ployment in June, 1948, rose to 
an all-time peak of 61,296,000. 
Men and women in the armed 
forces stood at 1,260,000 at the 
end of June and the unemployed 
were estimated at 2,184,000. 


Industrial production.—After dip- 
ping in March and April, industrial 
production, reflecting the recovery 
of durable goods, manufacturing 
and mining, was near the peak 
levels reached in early 1948. 


New construction. —- New con- 
struction reached a postwar peak 





in June, hitting a total of $1,605,- 
000,000 for the month, compared 
with a monthly average of $1,165,- 
000,000 for 1947. Of this, residential 
building accounted for only $625,- 
000,000. New non-farm residential 
family dwelling units begun during 
May were estimated at 97,000, com- 
pared with a monthly average of 
71,125 in 1047. 


On New Plants 

Granvine on new plants and 
equipment.—Recent surveys, the 

report said, indicate that business, 

exclusive of agriculture, expects to 








COLOR IN THE SHOWROOM—Not a Meteor in the great open spaces but a picture 

h the showroom glass of Universal Sales & Service, Ltd. (Mercury-Lincoin), Calgary, 

Alta. Part of the effect is achieved by a painted wall. Halfway down, the painting blends 

into an actual waterfall, which leads to a pool in which swim live trout. Managing Director 

we a says that the artistry has drawn thousands to the showroom. (Photo by Matthews, 
gary. 


spend $18,600,000,000 on new plants} nary estimate for the first quarter 
and equipment this year—15 per-/| based on incomplete data indicated 


15 


liability of $12,300,000,000, profits 
after taxes were estimated at an 
annual rate of $19,700,000,000. The 
total after taxes for last year was 
$17,800,000,000. 
Personal income—At the end 
of April personal income was 
running at an indicated annual 
rate of $209,100,000,000, 
with $196,800,000,000 in 1947. 
Farm income.—Dollar farm in- 
come in May was running a little 
ahead of last year but farmers 
were paying higher prices, the re- 
port said. The May rate was $2,- 
178,000,000 a month, equivalent to 
$1,080,000,000 in 1939 dollars. 
Consumer credit. — Installment 
credit increased again in May as 
charge accounts and other con- 
sumer credit held steady, the re- 
port said. Aggregate consumer 
credit outstanding at the end of 
May was $13,800,000,000, of which 
$7,000,000,000 covered installment 
accounts—that is, automobiles, re- 
frigerators and other household 
appurtenances, as well as repair 
ee loans insured by 


Maddox Elected 
S. J. Maddox, manager of Dur- 


cent more than was actually spent| an annual rate of $32,000,000,000 of | ham’s, Inc., Albany, Ga., has been 


last year. profits before taxes, compared with 


elected to membership in the Al- 


Corporation profits.—A prelimi- | $29,200,000,000 for 1947. After a tax | bany Rotary club. 





PUSH-BUTTON STARTING 
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PREFERRED FOR THE FINEST CARS... 
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USED BY TWO OF THE THREE LEADING QUANTITY PRODUCERS! 


Every day more and more people are enjoying 
the ease and convenience of push-button starting. 
As a result of this ever-growing popularity, they 
are learning to look for this feature when buying 
an automobile. You can add push-button starting 
to your car with the Bendix* Starter Drive. It's the 


best proved drive in the industry—with a record 


of over 70,000,000 installations. Equally impor- 
tant is the fact that, with the Bendix Starter Drive, 
you get the recognized selling advantages of 
push-button starting at the lowest possible cost. 
Investigate the many advantages of the versatile 
Bendix Starter Drive. Your inquiries are invited. 


*REG. U. S. PAT. OFFICE 


NO MATTER WHAT TYPE OF STARTING YOU SELECT—YOU CAN 


DO 








ECLIPSE MACHINE DIVISION of 
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ELMIRA, N. Y. 
Office: 8-212 General Motors Bldg. 


1T FOR LESS WITH BENDIX DRIVE! 
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Sales-Tax Minimum Upped 
To 41 Cents in Ohio 


A bill exempting purchases be- 
low 41 cents from Ohio’s sales tax, 
with an expected resultant loss of 
$12,000,000 a year in state revenues, 
was enacted by a special session 
= the Ohio legislature at Colum- 

us. 


In adopting this modification, 
which had been recommended by 
Gov. Thomas J. Herbert, the legis- 
lature rejected a number of amend- 

FROM ONE MANAGER TO ANOTHER—/ ments, including proposals to cut 
Mel Ott, at that time manager of the New! the sales tax rate from 3 to 2 per- 
York Giants, is shown accepting delivery of | cent; to exempt medicines, restau- 
his 1949 Lincoln sedan from Michael Jarema,| rant meals, coal and other items; 
general manager of John B. Mezey, Inc. (Lin-|to leave the sales tax intact but 
coln-Mercury), New York. return one-third of it to the county 


where collected, and to empower 
McEvoy Motors’ Bids 


municipalities to levy sales taxes 
h 40 ts. 
:| Win Truck Contracts Pree ny = eo 

ROCHESTER, N. Y.— McEvoy 
| daeoees Inc. took low place in all| 5: D+ Committee Studying 
but one bid for trucks for the city| Highway Revenue Needs 
water bureau in a $35,333 sweep| An inventory of South Dakota's 
of bidding, Fred W. Ereth, city| entire state highway system is be- 
purchasing agent, announced. ing completed by a state legislative 
R ag — = low he aces interim highway committee. 

y voy: four medium duty! Committee Chairman A. E. Munck 
peer eiasen: Pe am phate said that when the project is com- 
$2,755" eight Sten tence $11,167; pleted, the committee will have a 
one ecton truck, $2,200 : "| picture of the inadequacies of state 


CADILLAC—Series , 
oat cpe., $2,728; i. 62—4-dr. sed., 


\. $3,82 
touring sed., $4,779; 7-pass. sed., 
$4,989: 7-pass. Imperial sed., $5,199; 9- 
pass. bus. sed., $4,679; 9-pass. Imperia) 
bus. sed., $4,868. 


CHE LET—Stylemaster sed, 
$1,371; 2-dr. sed., $1,313; spt. cpe., $1,323; 
bus. cpe., $1, 244; -ar. 
$1,439; 2-dr. sed., $1,381; ~ sre $1,402: 
conv., $1, 750; stat. wag., ‘s2,0 : Fleetline— 
4-dr. sed., $1,492; sed, cpe., aise, 


“@"—4-dr, sed., $1,- 
bs Oe eeh Th, ar fies 
; Windsor * 


$1,957; Far. ‘ton, oon apt, ope 1,896 51.096 
bus. 20 ; 


c ** $1,820 , 

td . sed., ;'2-ar, sed., cncenegs 
* ¢ 196; er’ br A or" —4- dr. 

tase 


s2.ai7, bus. on Tht, con conv. vy Stat : 
‘own & Country ‘‘8’’—conv., $3,327. 





CROSLEY—2-dr. sed., $927; conv., $959; 
stat. wag., $991; spt. utility, $852. 


DeSOTO — Deluxe — 4-dr. sed., $1,761; 
2-dr, sed., $1,724; spt. epe., $1,751; bus. 
cpe., $1,635; Custom—4-dr. sed., $1,825; 
2-dr, sed., $1,793; she’ $1,807; conv., 
$2,229; stat. wag., 


DODGE — Deluxe — 4-dr. sed., $1,653; 
2-dr. sed., $1,616; bus. cpe., $1,521; Cus- 
tom—4-dr. sed., $1,719; town sed., $1,804; 
spt. cpe., $1,706; conv., $2,121. 


FORD—Six—4-dr. sed., $1,382.22 (V-8, 
$1,468.70); 2-dr. sed., $1,318.98 (V-8, $1,- 
405.46); bus. cpe., $1,245.05 (V-8, §1,- 
342.23); spt. cpe., oe. yn $1,- 
447.65); Custom Six—4-ar. 

(V-8, $1,574.13); 2 , $1, st aba: a6 (V-8, 
$1,510.89); spt. on * or 452.91 (V-8, $1,- 
567.20); conv., $1,794.29 (V-8, $1, 874.09) ; 

stat. wag., $2,027.35 (V-8, $2,106.28). 


$2,482.77; Manhat- 


Heinrich Motors, Inc., was low on | highways at the present time and 
three %-ton trucks at $3,224 in the | changes that are likely to develop 
only bid in which McEvoy did not | during the next 10 years. A study 
will then be made of the revenues 


Passenger Car Registrations, 12 States for June, 1948-1947 


run low. 


FRAZER—4-dr. 
tan—4-dr. sed., $2, 116. ‘11. 


HUDSON—Super ‘6’’—4-dr. sed., $2,- 
127.25 (8-cyl., $2,242.75); 2-dr. sed., $2,- 
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In the Hopper 


required to bring rcads up to nec- 
essary standards, he said. 
* * * 


Immediate Action Asked 


On Miss. Road Program 


A highway study committee of 
the Mississippi legislature has an- 
nounced that it will petition Gov. 
Fielding L. Wright to call a special 
legislative session to act on a com- 
prehensive farm -to-market road 
program. 

Senator J. O. Clark of Iuka, com- 
mittee chairman, said it was vir- 
tually certain that the committee 
also would recommend enactment 
of a one-cent-a-gallon increase in 
the state gasoline tax to finance 
such a program. é 

* 


More Income Tax 


An ordinance providing for a 1 
percent municipal income tax was 
passed unanimously on_ second 
reading by the Portsmouth, O., city 
council. 


Martin Succeeds Campbell 


In Bellingham, Wash. 


Charles L. Martin has been ap- 
pointed Dodge dealer for the Bel- 
lingham (Wash.) area, having 
taken over the business and facili- 
ties of the late John F. Campbell. 

Martin was formerly connected 
with Chas. V. Humphreys, Inc., Eu- 
gene, Ore., and has 15 years’ ex- 
perience with Dodge dealerships. 

































Feminine Appeal 
Held Responsible 
For Today’s Car 


NEW YORK.—Women today are 
twisting car builders around their 
little fingers more than ever, ac- 
cording to an article in the 
Woman’s Home Companion. 

The conclusion of the article is 
that women are almost wholly re- 
sponsible for all the present-day 
improvements in automobiles such 
as closed cars, synchromesh gear 
shifts, self-actuating brakes, softer 
springs, etc. 

Bright colored cars made their 
appearance on the road as follows, 
the article relates: 

A manufacturer arrived at his 
office one morning with ‘a wine-red 
and dusty-pink dress over his arm. 
He called a conference of his de- 
signers and laid the dress before 
them. 

“Gentlemen,” he said, “my wife 
wore it to a party last night. All 
the women raved about it. Now, 
if the ladies like these colors for 
dresses, why not for an automo- 
bile?” 

If the American woman decides 
she wants a car with a square 
steering wheel or one she can drive 
while lying on her tummy, that’s 
the kind of a car a man will soon 
be driving, the article declares. 


Strickland Remodels 


Strickland Motor Co. (Ford), Cer- 
dele, Ga., has remodeled its busi- 
ness building. 
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(deluxe, $1,876); 2-dr. $1,693 (deluxe, 
$1,834); club cpe., $1, oor ‘(aeluxe, $1,808); 
conv., $2, 061; stat, wag., $2,672; Dynamic 
+7" —4-dr_ sed., $1,801 (deluxe, $1,947); 
2-dr. sed., $1,726 (deluxe, $1,873) ;Dynamic 
““78°"—4-dr. sed., $1,859 (deluxe, $2,005); 
2-dr. sed., $1,785 (deluxe, $1,931); Fu- 
turamic ‘‘98’’—4-dr. sed., $2,151 (deluxe, 
$2,256); 2-dr. sed., $2,078 (deluxe, $2,182) ; 
conv., $2,624. 


PACKARD — Eight — 4-dr. sed., $2,275 
(deluxe, $2,543); 2-dr. oot $2,250 (deluxe, 
ee stat. wag., $3,425; Eight— 

4-dr. $2,827; 2-dr. sed., $2,802; conv., 
$3,250; Vanae sed., $3,500 (deluxe, S: 
850); 7-pass. lim., $3,650 (deluxe, $4,000 























Commercial Car eiieniatiins 16 States for June, °48-’47 
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Lawsuits Affecting Dealers ... 
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Court Decisions 


By Leo T. Parker 
Attorney at Law 


|B eepamin the past few weeks the 
higher courts rendered many 
outstanding decisions involving au- 
tomobile dealers. We shall review 
these outstanding decisions in the 
next several weeks to help readers 
avoid similar expensive lawsuits. 
Many of the decisions reverse the 
older law. 

Also, the decisions will be briefly 
explained, but readers who want 
details of any lawsuit may con- 
veniently refer to the citation and 
read the complete decision in any 
good library. 


* * * 


Innocent Suffers 


RECENTLY a higher court held 
that if a person gets possession 
of an automobile through fraud he 
cannot give a valid bill of sale. 
Hence the owner of the automobile 
can get possession of it from one 
who purchased it in good faith 


from the possessor. However, this: 


is not the law if the seller delivered 
to the fraudulent purchaser both 
the automobile and valid certificate 
of title. 

For illustration, in Pool’ v. 
George, 209 S. W. (2d) 55, testi- 
mony showed facts, as follows: The 
George Sales Co. is a used car 
dealer. One James_ represented 
himself as being on leave of ab- 
sence from the U. S. Navy. He 
presented spurious credentials and 
upon the strength of these creden- 
tials the sales company sold him a 
Chrysler automobile, taking a 
check for $1,613. The sale was con- 
summated on Sunday, Oct. 20, but 
the check was post-dated Monday, 
Oct. 21, 1946. 


The car and a bill of sale re- | 


Studebaker Holds 


Sales Refresher 


SOUTH BEND, Ind.—Sales exec- 
utives of the national accounts di- 
vision of Studebaker Corp. gath- 
ered here for a series of daily con- 
ferences last week. 


According to K. B. Elliott, Stude- 
baker vice-president in charge of 
sales, the daily conferences were 
in the nature of a refresher course 
for the national accounts repre- 
sentatives. The visitors heard sales 
talks by C. H. Wondries, director 
of the company’s national accounts 
division; Paul R. Davis, general 
sales manager; T. F. Laughlin, as- 
sistant sales manager, and Richard 
G. Hudson, manager of the truck 
division. Special sessions were pre- 
sided over by Stanwood W. Spar- 
row, vice-president in charge of 
engineering. 


Sightseers 
K-F Plant Attracts 
13,000 Visitors 


WILLOW RUN.—Nearly 13,000 
visitors toured the Willow Run 
plant of Kaiser-Frazer Corp. in 
the first six months of 1948—a 
figure 25 percent above the same 
period of a year ago. 

A total of 12,895, as compared 
with 9,578 in the first half of 1947, 
toured the single floor auto fac- 
tory on foot or aboard the 45- 
passenger “Buffalo Train,” a sight- 
seeing trailer train which snakes 
through the 80-acre plant four 
times daily. : 

The 4,806 visitors in June set a 
new monthly peak, nearly doubling 
the previous high of 2,330 set in 
October, 1947. Approximately 1,000 
of the June visitors were retail 
factory customers and guests at 
the company’s newly-opened Wil- 
low cottage, driveaway center ad- 
jacent to the plant. 


Round Rock Motor (Olds ) 
Formally Opens in Texas 


Formal opening of Round Rock 
Motor Co. (Oldsmobile) has been 
held at Round Rock, Tex. 

W. E. (Billy) Henna, who heads 
the new company, said he has ap- 
pointed Guy Inman as manager of 
the parts department, and Hollis C. 
Amidon as foreman of the repair 
department, 





citing a cash transaction and 
warranting the car to be free of 
all encumbrances, together with 
the bill of sale were delivered to 
James on Sunday. 

When the sales company depos- 
ited the check on Monday it dis- 
covered that the check was no 
good. Seven days later James sold 
the car to one Pool and delivered 
the title papers already referred. 
Pool paid James $1,200 in cash for 
the car. 


* * * 


George Sues Pool 

WHEN THE George Sales Co. 
discovered that Pool had purchased 
the automobile it sued Pool for 
possession of the car. The higher 
court refused to hold in favor of 
the sales company, saying: 

“The law applies the maxim 
that, where one of two innocent 
persons must suffer, the loss 
must fall upon the one by whose 
act it was occasioned.” 

In other words, this ccurt held 
that when the sales company de- 





i ree ROR . = 
lee ts lpr 


eM 


ehh ee 





iri 


2 Sm ir 
ed . 


rma 


HAS LIMESTONE FRONT—One of three bacon comprising the Mandell Chevrolet, Inc., 
ashington. 


60,000 square feet in all, 1800 Nichols Ave., S.E., 


he showroom has a limestone 


front with terrazo floors and the latest designed wood panelled offices. Benjamin Ourisman 


is president of the dealership. 


livered the car and also the papers 
indicating a clear title of the auto- 
mobile to James, the sales company 
could not recover possession of the 
car from one who had purchased it 
in good faith from James. 

For comparison, see Cowan et al. 
v. Thompson, 25 Tenn. App. 130. 
Here the higher court held delivery 
of possession alone of an automo- 
bile unaccompanied by indicia of 


title was insufficient to defeat the 
right of a defrauded, seller from 
recovering possession from a bona 
fide purchaser for value. 

And in Young v. Harris-Cortner 
Co., 268 S. W. 125, the higher court 
held: 

“It is possession coupled with in- 
dicia of title that estops the true 
owner from asserting claim to the 


goods.” 
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Connecticut to Forego 


Tax Refund This Year 


HARTFORD, Conn.—Connecticut 
State Labor Commissioner John L. 
Egan announced last week that tax 
credits normally issued to employ- 
ers contributing to the state un- 
employment fund will not be issued 
this year. 

Compensation benefits paid out 
of the fund during the fiscal year 
ending June 30 exceeded contribu- 
tions for the same period. State 
laws stipulate that tax credits may 
be issued to employers only when 
the fund’s income exceeds its out- 
go. Income to the fund totaled 
$10,887,452 while payments from it 
during the year ending June 30 
totaled $11,471,555, Egan said. 





Moore Motor Razed 


CHATTANOOGA, Tenn.—Fire 
swept through Moore Motor Sales 
& Service, 1007 Dayton Blivd., July 
6. The building and three late 
model automobiles inside were de- 
stroyed by the raging, oil-fed 
flames. L. G. Moore, co-owner with 
his brother, W. C. Moore jr., esti- 
mated the loss at $37,000. He said 
insurance would cover only about 
a tenth .of the loss. 





A puncture-sealing B. F. Goodrich tube 
for the tire that oufwears prewar fires 


UNCTURE? What of it? Your tire 
won't go flat if you're riding on 
B. F. Goodrich Seal-o-matic tubes, When 
a nail, spike or piece of glass sticks into 
one of these tubes, you roll right along 
as though nothing had happened, 
Here’s how Seal-o-matics work: There's 
a layer of very soft, sealing rubber inside 
the tube, The instant anything punctures 
the tube, this special lining surrounds it, 
seals the hole, keeps air from escaping. 
You don’t even know you've had a 
puncture. A week or a month later 
you can pull out the nails or other sharp 
objects your tire has picked up. The 


self-sealing lining then fills the holes and 
makes permanent repairs. No patches, 
no expense, no need to take the tire 
off the wheel! 

B. F. Goodrich Seal-o-matics usually 
outlast two or more sets of tires. They 
not only have this self-sealing feature, 
but also are made with thicker walls than 
ordinary tubes, These thicker walls resist 
chafing and pinching. And because air 
has less chance to work through the 
thicker rubber, Seal-o-matics hold air 
pressure longer—help tires to wear better 
by keeping them properly inflated. 

When you put these tubes into B. F. 


Goodriap tires, you have the greatest 
combination on wheels—tubes that give 
extra safety inside tires that outwear pre- 
war tires. Let your B, F. Goodrich dealer 
show you how little it costs to equip 
your tires with a set of Seal-o-matics. The 
B. F. Goodrich Company, Akron, Ohio. 
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* You bet we sell service! 


Nash dealers are busier than bird dogs—handling 
three times more service customers than ever before! 





Selling nearly eight times more Nash parts and 
accessories than their best prewar top. 


Building a rock-solid reputation for having the 
finest service set-up in the business. 


You bet this didn’t ‘just happen.”’ 
It was planned that way. 


We know that no dealer can hope to stay in business 
—and make money—on new car sales alone. 


So back of every Nash dealer is a tailored plan— 
built for him alone—aimed at increasing his 
service income. 


Here’s how it’s done. 


Before it’s built, every Nash dealer property is 
scientifically planned and departmentalized by 
Nash architectural service. 


Every Nash service set-up is gauged to its most 
profitable business potential by men of long 
experience in service operations. 


All Nash service equipment is tested and 
standardized by service engineers. 


Every Nash Service Department is headed by 
factory-trained specialists . . . men qualified to 
wear the badge of Nash Craftsmen. 


A nationwide network of regional depots is behind 
every Nash dealer’s inventory of parts and 
accessories. 


Planned promotions, with mailings are, each month 
of the year, selling Nash service to car owners. 


Every service selling tool is utilized. 





So today Nash dealers everywhere are insuring 
_their future with service—good, solid service 
that pays! 





Gatat Caled Since (G02 
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District Representatives 


Named by Grey-Rock 

James A. Wheatley jr., replace- 
ment sales manager, U.S. Asbestos 
division of Raybestos-Manhattan, 
Inc., has announced the addition of 
two district representatives to the 
Grey-Rock sales organization. 

Sam I, Beagle will be Grey-Rock 
district representative in Western 
Missouri and Kansas, with head- 
> in Kansas City, Mo. 

B. Harris, with headquarters 
at the Grey-Rock Chicago district 
office, 2100 S. Wabash Ave., has 
been appointed district representa- 
tive for metropolitan Chicago and 
vicinity. 


Eastern Ford Coach Sales 


Names Hall Vice-President 

A. D. Maxwell, 
president of East- 
ern Ford Motor 
Coach Sales Co., 
Inc., 323 W. 21st 
St., New York 11, 
N. Y., has an- 
nounced that Roy 
Hall, former Ford 
Motor Co. execu- 
Nive, recently 
joined that organ- 
ization. 
He has been 





Roy Hall 
elected vice-president. in charge of 
sales. 


Vande Water Heads Sales 


In U.S. for Ferguson 

The appointment of W. L. Vande 
Water as domestic sales manager 
is announced by Philip C. Page, 
director of distribution, of Harry 
Ferguson, Inc. 

Vande Water joined the Fergu- 
son organization in 1944, as region- 
al parts sales manager operating 
out of Kansas City. He came to 
Detroit in 1945 as general parts 
sales manager, and in 1947 was 
promoted to assistant general sales 
manager. 


* + 


Pedersen Named to Head 


Crosley Engine Sales 

Appointment of Jack P. Peder- 
sen as commercial sales manager 
of Crosley Motors, Inc., is an- 
nounced by Powel Crosley jr., 
president. Former Detroit repre- 
sentative for the Bendix Aviation 
Corp., Pedersen will handle sales 
of the Crosley Cobra engine for 
non-automotive uses. 

Crosley said that the engine 
which powers Crosley passenger 
and commercial cars has been 
adopted as standard equipment by 
Wood Marine Engineering Co. of 


- Tulsa for a new all-plastic motor- 


boat developed by Gar Wood jr.; 
by Flexible Co., Loudonville, O., to 
power the air-conditioning units on 
its buses; Mooney Aircraft Co. of 
Wichita for a new one-place light- 
weight~plane; U. S. Thermo Corp. 
for truck refrigeration, and Tran- 
sitier Co., Portland, Ore., to power 
its fork-lift trucks. 
* * + 


Taylor Takes Western Post 


For Pennsylvania Rubber 


Appointment of Robert H. Tay- 
lor as territory salesman for three 
Western states has been announced 
by Pennsylvania Rubber Co. A 
newcomer to the rubber industry, 
Taylor will work out of Pennsyl- 
vania’s Los Angeles office. He will 
cover Washington, northern Idaho 
and Montana. 

From 1936 to 1942, Taylor was 
a free lancer in the oil industry. 
He leased land, drilled, and car- 
ried on promotional work. Prior 
to his present appointment, he 
worked in the sales and traffic 
division of Universal Carloading at 
Fort Worth, Tex. 


* * * 


McDermott Adds Post 


With Missouri Pacific 


Appointment of Roy J. McDer- 
mott, vice-president and general 
manager of Missouri Pacific Trans- 
portation Co., as general passenger 
traffic manager of the Missouri Pa- 
cific Lines has been announced by 
Harry L. Schaeffer, chief traffic 
officer. 

Mr. McDermott will continue as 
vice-president of the transportation 


Auto Personnel 


AUTOMOTIVE NEWS, AUGUST 2, 1948 






company, which is a wholly-owned 
subsidiary of the railroad company, 
and in his new capacity of general 
passenger traffic manager he will 
assume full responsibility for pas- 
senger matters for both the railroad 
company and its bus subsidiary. 

Succeeding McDermott as general 
manager of the transportation com- 
pany is George W. Marriott, for- 
merly assistant general manager of 
the company. 

* . * 


O’Brien Heads Engineering 


At Dana Axle Division 


Loren J. O’Brien, has been ap- 
pointed chief engineer of the axle 
division of Spicer Mfg. division of 
Dana Corp. 

He will be in charge of all axle 
engineering, including all types of 
bevel gears used for transmissions 
and torque converters. 

* 


Judd Named New Director 


Of Ind. Vehicle Department 


Thomas C. Judd of Rochester, 
Ind., has been named director of 
the Indiana motor vehicle depart- 
ment, succeeding Elmer C. Weller. 


Weller was one of four state 
legislators declared ineligible to 
hold any other state position by 
the Indiana Supreme court recent- 
ly. The court decision cost Weller 
the loss of $5,968 in back pay for 
his PSC job. Judd has been chief 
inspector for the PSC since 1945. 

* * c 


Plymouth Appoints Landon 


Promotional Service Chief 


The appointment of William Lan- 
don as promotional service manager 
for Plymouth division is announced 
by W. B. Rice, 
Plymouth’s direc- 
tor of service. 
Landon’s ex pe- 
rience includes 
technical writing 
and editing, han- 
dling claims and 
complaints, the 
analysis of dealer 
activities and auto 
owner reactions 
and parts mer- 
chandising. 

He entered the automotive busi- 
ness in 1921 as office boy in a manu- 
facturer’s service department and 
worked his way up through various 
departments until he became head 
of the technical literature division 
of Chrysler Corp. in 1938. He was 
placed in charge of technical activi- 
ties at Plymouth in May, 1944. 


Ditsler Promotes Knox 


To Assistant Sales Chief 


William T. Utley, divisional di- 
rector of the Ditzler color division 
of Pittsburgh Plate Glass Co., De- 
troit, announces the appointment 
of E. G. Knox as assistant sales 
manager under William H. Hogben, 
industrial sales manager. 


Knox has been with Ditzler for 
over 14 years, four years of which 
were spent in the synthetic enamel 
research laboratory, three years in 
distributor sales, three years in 
plastic sales and four years in in- 
dustrial sales. 

+ + * 


Best Succeeds Browning 


On Dearborn Motors Board 


B. A. Best has been elected a 
member of the board of directors 
of Dearborn Motors Corp., it is an- 
awe by Frank R. Pierce, presi- 

ent. 


Best, secretary-treasurer and con- 
troller of the corporation, fills the 
vacancy resulting from the death of 
Albert J. Browning, vice-president 
of Ford Motor Co. 


* * 


Garvey Takes ATA Post 
In Field Services 


Martin Garvey, formerly an ac- 
count executive for Advertising, 
Inc., Washington, has joined the 
staff of the American Trucking 
Assns., Inc., as assistant to Harry 
B. Bridgman, director of the field 
service department. 

Garvey succeeds Walter O. Hol- 
land, who resigned recently to be- 
come a regional representative for 
the National Highway Users Con- 
ference. 





William Landon 


Libbey-Owens-Ford Names 


Two Field Representatives 


Appointment of William F. Stim- 
son and J. Byron Fanselow as field 
representatives in the sales dis- 
tributor organization of Libbey- 
Owens-Ford Glass Co, is announced 
by G. P. MacNichol jr., vice-presi- 
dent in charge of sales. 

Stimson has been assigned to the 
company’s Philadelphia office and 
Fanselow to the Chicago office. 
Stimson joins the sales division 
after two years as a production ex- 
pediter at the L-O-F Thermopane 
plant. Fanselow is a native of Chi- 
cago, where he was associated in 
business with his father prior to 
joining Libbey-Owens-Ford. 

* * * 


Purolator Names Four 


To Executive Posts 


Announcement is made by Puro- 
lator Products, Inc., Newark, N. J., 
of four new appointments to the 
executive staff of the company. 
Three of the appointees come from 
within the ranks of the organization 
and one has just joined the com- 


pany. 

James Corona has been appointed 
personnel manager. He has been 
with Purolator Products, Inc., since 
1943. John Rawlins, with the com- 
pany since 1941, has been named 
factory office manager. Robert 
Krueger, who came to Purolator in 
1947, has been appointed safety en- 
gineer. Kenneth E. Dietz has been 
named purchasing agent. He for- 
merly was with Duplan Corp., 
Hazleton, Pa. 

. - 


* 
Reynolds Names Sievert 
Appointment of M. A. Sievert as 
an engineer in the technical service 
department, Reynolds Metals Co., 
was announced by David P. Reyn- 
olds, vice-president and general 
sales manager of the company’s 
Aluminum division. 
* oa + 
Bode Elected 
J. Carl Bode, formerly operating 
manager, has been elected president 
of National Carbide Corp. Bode 
succeeds L. A. Hull, who becomes 
chairman of the board of directors. 
os + + 


Matthews Elected 


John H. Matthews, vice-president 
and director of Raybestos-Manhat- 
tan, was elected to the board of 
directors of Canadian Raybestos 
Co., Ltd., at the annual meeting. 

* + * 


Meyer Will Represent 


Reo for 3 States 


Appointment of E. J. Meyer as 
district representative for Reo Mo- 
tors, Inc., Lansing, covering Ohio, 
Kentucky and 
West Virginia, is 
announced by 
D. C. Streeter, 
Reo’s general 
sales manager. 

Meyer, former 
sales engineer for 
the Cummins Die- 
sel Sales Corp. of 
Ohio, Cleveland 
} branch, has had 

: wide experience in 
E, J. Meyer the automotive 
field. Previously, he had been asso- 
ciated with Autocar trucks in Cleve- 
land for 11 years, and with Frue- 
hauf Trailer Co. at Milwaukee. 
” * + 


Brawn Named Sales Chief 


In Eaton Stamping Division 


R. E. Fisher, general manager 
of the Stamping division, Eaton 
Mfg. Co., Cleveland, announces the 
appointment of Dennis F. Brawn 
as sales manager of that division. 

Brawn started with the company 

















HUDSON OFFICE MANAGERS MEET—Office managers of the sales corporation's nation- 


wide zone offices last week attended an intensive five-day training course in office manage- 


ment in Detroit. The school, conducted by Jose: 


ph H. Horter jr., business management 


manager, stressed advance training in office procedure designed to enable zone offices to 


better serve dealers from coast to coast 
Cincinnati, Cleveland, Dallas, 


Horter was assisted by Walter W. Ellison, super- 
visor of zone offices. Attending were representatives from Atlant 


a, Boston, Buffalo, Chica ; 
Los Angeles Memphis, Milwaukee, Min- 


it, Kansas City. 
neapolis, New York Philadelphia, Pittsburgh Portiand (Ore.), San Francisco, St. Louis and 


Washington. N. K. Van Derzee (left), sales manager, explains 
accounting procedure to (seated, left to right) Horter, en 
ind E. E. Radcliff, auditor, central office. 


C. C. Ferguson, supervisor of zone audits, a 


in 1922 and worked in the pur- 
chasing, production, and sales de- 
partments in Cleveland until 1933 
when he went to Detroit to handle 
sales for the Stamping division. 
Brawn’s office will remain in the 
Maccabees Bldg., 5057 Woodward 
Ave., Detroit. 

+ 


* * 


Carlson Heads Up Sales 
For Heil Division 


W. A. Carlson has been named 
” sales manager of 
the Body & Hoist 
division of Heil 
Co., Milwaukee. 
Associated with 
Heil Co. for more 
than nine years, 
Carlson was 
formerly assist- 
ant sales mana- 
ger of the same 
division. 


* + + 


Agency Appointments 
Announced by Mead 


Mead Specialties Co., Chicago, 
manufacturer of air-operated de- 
vices, announces two new agency 
appointments. 

R. M. Wright Co., 7401 DuBois 
St., Detroit, will represent the com- 
pany in the entire state of Michigan 
except the lower tier of counties. 
Eastern Pennsylvania, the lower 
half of New Jersey and the states 
of Delaware and Maryland will be 
handled by Jackson-Walter Co., 210 
N. Thirteenth St., Philadelphia. 


* * * 


Minn. Official Retires 


Arthur B. Anderson, director of 
the Minnesota state tax depart- 
ment’s petroleum division since 
1939, resigned, effective July 15, to 
enter private business in Minne- 
apolis. His successor was expected 
to be his assistant, Bert Brokaw. 

+ * * 





W. A. Carison 


Merithew Joins Friedgen 


The addition of R. S. Merithew 
to its staff has been announced by 
A. E. Friedgen, Inc., transportation 
consulting engineers. 

. + + 


Miner Reelected 
R. H. Miner, of Goodyear Tire 
& Rubber Co., has been reelected 
vice-president of the Ohio Mfgrs. 
Assn. 





Brunn 


FELICITATIONS FROM GOODRICH CHIEF—George E. er (right) one 
of the automotive, aviation and government sales adIvisions of 8B. f ve. ich, | coogrote- 
lated by John L. Collyer, president, as he receives his 20-year service emblem. : 








a point of zone office 
ison and (standing, left to right) 


Ethyl Technical Post 


Goes to Brewster 


Benjamin Brewster has been ap- 
pointed to the newly-created posi- 
tion of manager of the technical 
service division of Ethyl Corp. re- 
search laboratories in Detroit, ac- 
cording to Richard K. Scales, direc- 
tor of the division. 

The technical service division is 
the liaison group between the Ethyl 
Laboratories and oil company re- 
search departments, and automo- 
tive and farm equipment manufac- 
turers. As manager of technical 
service, Brewster will have direct 
responsibility for carrying out proj- 
ects planned by Scales and his staff. 


* + + , 


Brasted Joins NAM 


F. Kenneth Brasted, former di- 
rector of public relations of the 
Rubber Manufacturers Assn., has 
been appointed assistant to Earl 
Bunting, managing director of the 
National Assn. of Manufacturers. 


* * * 


Miller Is Assistant 


R. F. Miller has been appointed 
assistant to vice-president, research 
and technology department, Carne- 
gie-Illinois Steel Corp., it is an- 
eee by E. C. Bain, vice-presi- 

ent. 


* * > 


Goodyear Honors Bell 


William T. Bell, manager of dis- 
tributor sales and a charter mem- 
ber of Goodyear Tire & Rubber 
Co.’s mechanical goods division, has 
completed 35 years’ service with the 
company. He received his service 
award from E. J. Thomas, Good- 
year president. 

* - 


Hammond Heads Up 


Hercules Body Sales 


Russell B. Hammond, formerly 
zone truck manager for Chevrolet 
at Norwood, O., has been appointed 
sales manager of 
the Hercules Body 
Sales Co., 134 E. 
Goodale St., Co- 
lumbus, O., ac- 
cording to R. M. 
Allison, general 
manager of the 
firm. 

Hammond had 
been associated 
with Chevrolet for 
12 years. Prior to 
his association 
with Chevrolet, he served as a dis- 
trict sales manager for Standard 
Oil Co. of Pennsylvania for 15 years. 


* 


Davis Heads Pick Sales 


Pick Mfg. Co., West Bend, Wis., 
announces the appointment of 
Donald K. Davis as sales manager. 


+ * * 


Mecorney Retires 
David B. Mecorney, assistant to 
the president of Harrison Radiator 
division, General Motors Corp., 
Buffalo, has retired after nearly 30 
years of service. 
* + ” 


Macnab Appointed 


G. D. Macnab has been appoint- 
ed district manager at St. John, 
New Brunswick, for McColl Fron- 
tenac Oil Co. of Canada. 


R, B. Hammond 
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Affecting Factories & Dealers... 





Auto Advertising 


Kaiser-Frazer Corp, will sponsor 
Walter Winchell, famous column- 
ist, over the complete facilities of 
the American Broadcasting Co. 
under a two-year contract just 
signed, it was announced in New 
York last week. 

Winchell’s contract is said to 
call for him to receive $650,000 
the first year and $702,000 the 
following year for the weekly 
Sunday night 15-minute broad- 
casts. Time costs on the. com- 
plete ABC network will add an 
additional $400,000 to Kaiser- 
Frazer’s annual expenditure on 
the program, it was said. 

William H. Weintraub & Co., 
Inc., of New York, is the agency 
that negotiated the contract in be- 
half of K-F. 


* * * 


Chrysler Is Pleased 


Chrysler Division of Chrysler 
Corp. continues to be surprised at 
the degree of public response to 
its offer of free reprints of its 
current series of paintings by John 
Clymer. 

With over a quarter-million cop- 
ies already out and _ continued 
heavy demand still showing, Chrys- 
ler believes the present campaign 
ranks with the all-time best in 
reader interest. 

McCann Erickson, Inc., has han- 
dled and developed the campaign 
with Jim Blackburn, copy director; 
Jack Tinker, art director, and Paul 
Holder, account executive, most di- 


rectly concerned. 
* + * 


Life Sells America 

The story of Life as a powerful 
pre-selling medium for merchants 
on the main streets of America 
has been prepared by the maga- 
zine for distribution to advertising 
clients. 

Entitled Life and the Merchants 
of Main Street, the piece points 
out that advertisers invest more 
money in Life than in any other 
magazine, that advertising cam- 
paigns in Life, when followed up 
by local selling tie-ins, produce 
many times the volume of sales 
produced by other mediums. 

Copies of the booklet ean be ob- 
tained by writing to H. Ford Per- 
ine, merchandising director, Time 
& Life Bldg., New York 20, N. Y. 

” * * 


Local Public Relations 


Corporations and small busi- 
nesses might take a page from 
the book of Claude E. Faulconer, 
service garage operator in Cincin- 
nati, who was honored recently by 
Station WCPO (Mutual) on its 
program “Heart’s Desire” for his 
public service in providing month- 
ly free movies for the children of 
his neighborhood. 

The station awarded Faulconer 
a radio-phonograph and enough 
folding chairs to seat his juvenile 
audiences. Previous, his young 
charges had seated themselves on 
planks placed across oil drums. 

* * a 


Those Bearcat Days 


A nostalgic story on the fa- 
mous old Stutz Bearcat is fea- 
tured in the August issue of 
Holiday. 

Written by John O’Hara, well- 
known novelist and short story 
writer, the article depicts the era 
of the duster, the raccoon coat 
and the hip flask, all epitomized 
by the great automobile that 
Harry Stutz produced in Indian- 
apolis. 


NT 
Py A ek eh 


DEALERS OF AMER er 


DEALER QUIZ PROGRAM—"'Hit The Jack- 
pot,"' radio's new quiz show, went to work for 
ae dealers of America recently 
over the full network of CBS. The show draws 
@ full house weekly to CBS Radio theatre on 
Broadway. 





Steel’s Bid for Favor 

A portfolio of nine separate 
booklets has been prepared and 
distributed by the American Iron 
& Steel Institute for distribution 
to steel men and top executives in 
other fields to demonstrate the va- 
rious techniques available to in- 
dustries to reach the American 
masses of people. 

Together, the booklets comprise 
a comprehensive text entitled Hle- 
ments of a Steel Company’s Com- 
munity Relations Program. In it 
are examined the various means 
and techniques by which steel 
companies and other industries can 
educate large masses of people in 
their point of view. 

* + + 


Paint Schedule 

National publications will spear- 
head Devoe & Raynolds’ paint ad- 
vertising schedule in 1948. Full 
color advertising, as well as black 





K-F SPONSORS WINCHELL FOR 2 YEARS—Mark Woods, president of American Broadcast- 
ing Co., and Joseph W. Frazer, president of Kaiser-Frazer Sales Corp., chat as the latter 
prepared to sign the contract with the ABC network under which K-F will sponsor the Sunday 
evening broadcasts of Walter Winchell. The K-F program over ABC's full facilities is sched- 
uled to begin Jan. 2. 


carried in Time, Saturday Evening 
Post, Better Homes and Gardens, 
Successful Farming, American 
Home, Good Housekeeping, Small 
Homes Guide and others. 

* * * 


Account Placed 


Snyder Tool & Engineering Co. 
of Detroit has placed its adver- 
tising account with Clark 4 


and white advertisements, will be| Rickerd, Fox Bldg., Detroit. 


Names 

E. Wyatte Hicks, formerly with 
McCann Erickson, Inc., New York, 
has joined Plaskon division, Lib- 
bey-Owens-Ford Glass Co., as pub- 
lications manager. 

* o* * 

Promotion of Russell M. Hart to 
public relations director of the 
Ford Motor Co.’s Southeast region 
was announced last week. Hart 


21 


previously was assistant public re- 
lations director of the company’s 
Northeast region. Prior to joining 
Ford in 1947, Hart was automobile 
editor of the New York Herald 
Tribune. 

+ * * 

Advertising, Inc., Washington, 
D. C., has moved into new offices 
atop the Arlington Bidg. at 1025 
Vermont Ave., N. W. Expanding 
agency services are said to have 
forced the move. 

+ + * 

John J. Tormey has joined Geyer, 
Newell & Ganger, Inc., as an ac- 
count executive. Tormey was for- 
merly with Lord & Thomas and its 
successor, Foote, Cone & Belding, 
where he was vice-president and 
an account executive. 

a” * * 


Neal G. Adair has been named 
as editor of Motor Magazine, suc- 
ceding the late James Dalton, it 
has been announced by C. S. 
Bailey, publisher. 


* * * 


Emery Advertising Corp. is now 
in its new offices at 2 North Ave., 
East, Baltimore. 


Whether you need a man or a hard-to- 
find part, AUTOMOTIVE NEWS WANT 
ADS will do the trick! 





RENAULT 


the new 


RENAULT “49 


4-door Sedan with Engine-in-Rear 


% Engine in rear 


¥% Individual suspension on 


all four wheels 


% 55 miles per gallon 
% Removable sleeve motor 


% 18-gauge safety steel body 





National advertising and mer- 


chandising aids will back 
RENAULT ’49 & RENAULT 


dealers for consistent profits. 





tion, facilities, and financial responsibility will receive 
first consideration. If possible, include photograph of 


your place of business, Retail Price, Plus Tax, F.O.B., N. Y. 





A RENAULT franchise is not a promise 
.-. but an immediate profit opportunity 


RENAULT ’49 is the postwar car the American public has been wait- 
ing for... and waiting to buy. RENAULT engineers have produced 
the right car at the right time... with the RIGHT PRICE to assure 
rapid sales and IMMEDIATE PROFITS. 


Write for full information and literature regarding franchise opportunities 


in your community, Applications containing complete data regarding loca- 


"1195 


»» A large stock of factory parts now available «<« 
JOHN L. GREEN OPERATIONS CORPORATION 


1920 Broadway, New York City, N. Y. 


Sole U.S.A. Distributor 
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INDIANAPOLIS 


(Ken Schaefer's Auction. Sale every 
Thursday. Prices are partial listing for 


uly 15.) 
tion wagon, $3,000; Super 
‘47 RM conv., $2,785. "46 
conv., $2,615; sedan, "42 
, $1,195. ‘41 sedan, $1,230. 40 se- 
dan, $1,110. | 
CADILLAOC—’47 conv., $3,600 
$3,175. °46 (61) sedan, $2,625 
sedan, 850. 


(62) sedan, 
"42 (62) 


CHRYSLER— 8-passenger sedan, $2,395. 
"47 T & C sedan, $2, 


dan, $1,850. , 
DODGE—’48 half-ton pickup, $1,600. °'47 
sedan, $2,125; half-ton pickup, $1,175. 


46 sedan, $1,600. 
FORD—’49 (6) club coupe, $2,590, $2,550 


wiLlve 4? aon wagon, $1,360; Jeep, 


$810. 
ALBANY, N. Y. 


‘s Dealer Auto Auction. 
onday. Prices are for sale of 


(Tim A 





° 1949 MERCURY 
front and rear 


e 1949 FORD 
front and rear 


e 1948 CHRYSLER 
front and rear 


© 1948 DeSOTO 


front and rear 
© 1948 PLYMOUTH 


front and rear 


Also Immediate Delivery on Exhaust 
Reflectors for All Makes of Autos 


Alia HEAVY QUALITY 
GRAVEL DEFLECTORS 


for Chrysler °¢ 
Ro 


BE SURE TO VISIT OUR 


AND 8 130, AT THE A.A.A. BHOW AUGUST 9-12, 





Wire... 
6 nia eas 


IMMEDIATE DELIVERY . 


ROP-LOC PRODUCTS CO. 


1401 WEST NINTH ST 


Plymouth °¢ 
loc products are famous for quality and dur- 


ability. All made of heavy quality steel—with 
finest chrome plating that lasts and lasts. 


NAVY PIER, CHICAGO. 





write...or phone your orders in today 








$2,280. ‘41 Special sedanette, "39 
Special conv., $720. 
CADILLAC—'47 (62) sedan, $3,370. 


(62) sedan, $1,750. 


1,090. 
"42 


CHEVROLET—’48 FM sedan, $2,225. ‘47 
FM $1,700, $1,980. ‘41 station 
wagon, *38 sedan, $820. 

$2,660. 


CHRYSLER — ‘47 Windsor conv., 
‘41 Windsor sedan, $1,080. 
DeSOTO—'41 Custom sedan, $920. 
ee men Custom sedan, $2,650; half- 
DP, $1,570. ‘47 Deluxe sedan, 
s17 oa sedan, $475. ‘40 De- 
luxe sédan, $870 
FORD—’49 Custom sedan, $2,540, $2,450. 
*48 SD conv., $2,200; %-ton stake, $1,- 
= half-ton pckup, $1,660. 
dan, $1,360. °42 SD sedan, $930, 
—_o Commodore 8 sedan, $2, 800, 


MERCURY—’'49 sedan, $2,900, $2,925. ‘40 
conv., $770. 
in oe (600) sedan, $1,770. °'42 (600) 
, $920. 41 (600) sedan, $885. 
OLDSMOSILE— 48 (98) sedan, $3,300. °47 


(98) conv., $2,550. °41 (76) sedan, $925, 


$975. 
FACKARD—' 48 (2232) conv., 3, 650 

YMOUTH—’47 SD sedan, $1,825. "41 

ve eiare coupe, $660. °39 ‘Detune sedan, 


$560. 

PONTIAC — '48 Silver Streak (8) sedan, 
$2,780, $2,900. ‘47 (8) conv., $2,220. ‘46 
(6) sedan, $1,685. ‘40 (6) sedan, $690. 
'39 (6) sedan, $740, $800. 

STUDEBAKER — ‘48 Commander sedan, 
$2,460. 


WILLYS—’47 yoop, 9 $900. 
MISCELLANEOUS 
motorcycle, $550. 


KANSAS CITY 


(Kansas City (Mo.) ——— Auction. 
Sale every Wednesday, Prices are for sale 
of July 14.) 
(Market here shows retail buying im- 
proved. Much activity on wholesale 
front. Sold 176 cars out of 314 offer- 
ings.) 
BUICK—'48 RM sedan, $2,740, $2,700. '46 
$2,037. '41 RM sedan, $1,125, 
1 sedan, $830. ‘39 Spe- 


"48 Harley-Davidson 


$1,81 $1,405. 
142. *41 club coupe, $1,110, $1, $1, 
= 46 Windsor sedan, $1,972. 


"42 fe $997, "40 sedan, 
. : sedan, =. ‘0, $2,650. °47 
4 or "47 se- 
Penn §2,200, 192. "46 sedan, $1,750. 
FORD 745’ sedan, Ty 656, $2,560, °48 club 
coupe, $2,082, $2,012. °47 sedan, $1,850, 
$1,587; conv., $1,960. °46 conv., $1,645. 
HUDSON—’48 , $2, 


Immediate Delivery 
on oll auto GRILLE GUARDS 


e 1948 NASH 


front and rear 


© 1948 PONTIAC 
front and rear 


e 1948 CHEVROLET 
front only 


e 1948 KAISER 
front only 


e 1948 FRAZER 
front only 


Dodge * DeSoto 


EXHIBIT, BOOTHS 8 128 


WIRE OR WRITE TO 


CLEVELAND 13, OHIO 














LINCOLN—’49 sedan, $3,430. ‘37 sedan, 

MEROURY—’'49 sedan, $2,980. ‘48 sedan, 
$2,895. ‘47 club coupe, $1,932. ‘46 se- 
dan, $1,765. 

OLDSMOBILE—’48 (76) sedan, $2,705, $2,- 
615; (98) conv,, $2,630. '47 (98) sedan, 
$2,500, $2,205; conv., $2,522. °46 (76) 





(Compiled by Automotive News) 











ae cee eh Smee RS |: ies SS Te 
PLYMOUTH — '48 sedan, $2,310, $2,255; e o date) 
club coupe, $2,305, $2, 286." °47 cont,” $1, ¢ 1948...... $2,521 $2,496 
870; sedan, $1,835. 2,028 2,059 
PU 400. °46 wodan, $1,927, $1,840. “Ai oe. seas ed 1,706 «1,785 
460. * 40. 4ise-iitf i lC RUC UM OCNBMB. 
dan, $1,280, $1, oo. coupe, $765. 1942 1,018 1,086 
STUDEBAKER—’48 sedan, $2,690. 47 se-|}| Me (fe (MM odocowtter 
dan, $2,192, $1,907. 1941. ..... 933 956 
1940..... 7718 770 
CHARLOTTE, N. C. iets edeay Suen Overall 
(E. M. Stafford, Inc. Sale every Wednes- Average.. $1,496 $1,508 





geted in DOptny ciathe fap Setall Sather makes and models rried ly in A 
a 7 ; 
= — , Ca regularly. in Automotive News.) 
287 offerings.) 
BUICK—RM (dyna-flow) sedan, $3,425;/ club coupe, $1,150. °40 conv., $920. °38 
Super conv., $3,260; sedan, 3.000. ‘4 stan, $470. ‘34 coupe, $150, $190. °33 TOLEDO 
Super sedan, $2, ae. $2, ,400, | =. “ as sedan, $180. (Doc Greiner Sale. Auction every Thurs: 
Super Sass. "$1,985. 41 Super conv., LINOOLN—'42 ee Sous, Cae "ee Be “Veandet Soe ee a oendes. Sen sae 
$1,125, $1,075. °'40 Special sedan, $1,065. dan, $915. '40 sedan, $565, $835. . 


MERCURY—’42 club coupe, $1,145. 


CADILLAC—’47 (62) conv., $3,750; sedan, firm. Sold 68 out of 102 


41 (62) sedan, $1,400; (61) sedan, | NASH—'46 Ambassador sedan, $1,560. BUICK—'47 Super conv., $2,700; Su - 
$1,110, OLDSMOBILE—’46 (76) sedanette, $1,890. dan, $2,375, $2,400, $2, 410, $2, 460; RM 
CHEVROLET—’48 FL aerosedan, $2,375, *42 (78) sedanette, $1,140. '41 (78) se- sedan, $2,420, $2,325. '46 RM sedan, $2, - 
a 378 eueiee ate, $2,136, 31.933 dan, $985; (66) club coupe, $860. ae ost sedan, $2,075. '41 club coupe, 
,875; an, $1,895, | PACKARD —’ 11 ., $560. ’ 1,060, $1,025. ‘40 sedan, $365, 

$1,860. °'46 FL aerosedan, $1,730; FM (115) conv., ease aie ry, $785. : 


PLYMOUTH—’46 SD sedan, $1,590; Deluxe 
sedan, $1,540. '41 sedan, $1,040. 


$1,860. °47 Custom club coupe, $2,175. 
’41 sedan, $925. 

DODGE—’47 Custom sedan, $1,960, $1,925. 
'42 club coupe, $860. ‘40 coupe, $1,075. 
"37 coupe, $410. 


600. ‘'42 Champion sedan, $695, $900: 
'37 President sedan, $295. 

MISCELLANEOUS — ’40 LaSalle Torpedo 
sedan, $900. 


CROSLEY—’47 pickup, $535. 
DeSOTO—'40 sedan, $725. 


dan, $1,900, $2,000. °'41 Special sedan- 
ette, $1,075; Super sedan, $1,000. ‘40 
Special conv., $1,085; Special sedan, $1,- 
025; Supe: r conv, sedan, $1,135, 


FRAZER—'47 Manhattan sedan, $1,900. 
HUDSON—’48 Super (8) sedan, $2,700. 


LINCOLN—'49 club coupe, $3,075. (98) seas @asis, 


Spree —48 (98) sedan, $3,325. °47 


(66) conv., $2,000. °41 (8) sedan, $825, AT FM sedan, 91.876, 


ton pickup, $1,425. 
$ 46 FM 


1,950; FL aerosedan, $1,950. 


$1,575; coupe, $1,330. 
PONTIAC—’'48 (8) sedan, $2,780. ‘47 (8) 


$485. 
DODGE—'46 Custom sedan, $1,700. 


'46 Streamliner (6) sedan, $1,825. 
(6) sedan, $935; (8) sedan, $940. 
WILLYS—’41 sedan, $460. 


'41| $655, $860 


danette, $2,910, $3,290. °42 Special se- 
dan, sedan, $790, $980. 


. *40 Special sedan, $725. 
CADILLAC—’41 sedan, $1,200. 
CHEVROLET—'48 FL aerosedan, $2,400; 

half-ton pickup, $1,710, $1,700. °47 FL 
sedan, $2,100, $2,000, $2,075, $1,925. ‘46 
FL sedan, $1,675. '41 sedan, $925, $950. 
'40 sedan, $1,020. 

CHRYSLER—’48 Windsor conv., 2,700. *46 
sedan, $1,825. 

DeSOTO—’48 club coupe, $2,530. ‘47 sedan, 
$2,200; Custom conv., $2,100. 

DODGE—'48 half-ton pickup, "$1, 625. °47 
sedan, $1,610. ‘46 Deluxe sedan, $1,375. 
’41 half-ton pickup, $700, 

FORD—’49 (8) club coupe, $2,450; Custom 
(8) sedan, $2,500. °48 SD sedan, $2,000, 
$1,900. '47 8D sedan, $1,825, $1,775, $1,- 
737, $1,625. °46 SD sedan, $1,600, $1,585, 
$1,550, $1,460. °'40 sedan, $955, (2) $825, 

5, $700, (2) $675, $650. 
IN—'‘'48 Brougham sedan, 2,570; 
Super (6) sedan, $2,550; (8) club coupe, 
$2,600. 


LINCOLN—’46 sedan, $1,775. 

MERCURY—'49 sport sedan, $2,800, $2,900, 
$3,050; club coupe, $2,680. ‘47 sedan, 
$2,000. °41 sedan, $1,080, $860. 

OLDSMOBILE—'47 (76) sedan, $2,050. '46 
(66) sedan, $1,575. ‘39 sedan, $600. 

PLYMOUTH—'48 8D sedan, $1, 925, $2,150. 
*47 SD conv., $1,775. °46 SD conv., $1,- 
565. ‘41 club coupe, $975 

PONTIAC—'46 (8) sedan, $1,820; (6) se- 
dan, $1,760. 

STUDEBAKER—'48 half-ton pickup, $1,- 
590; Champion club coupe, $2,170. '47 
sedan, $1,825. 

WILLYS—'47 station wagon, $1,350. 

MISCELLANEOUS — ’48 International %- 
ton pickup, $1,650. °46 half-ton pickup, 


LOS ANGELES 


(California Auto Dealers Wholesale Auc- 
tion. Sale twice weekly. Prices are for 
week of July 12.) 

(Market shows prices firming up at 

lower level. Retail is spotty and is re- 

flected in spotty wholesale. More late 
models available now. Sold 72 cars out 
of 211 offerings.) 
BUICK—'47 RM conv., $2,680. ‘46 Super 
‘42 Super sedan, 


conv., $2,340, $2,075. 
$1,370, $1,390, ‘41 Super sedan, $1,145, 


$1,150, $1,150; RM sedan, $1,145. ‘40 
Special coupe, $865. ‘39 coupe, $615; se- 
dan, $640. ‘38 sedan, $465. ‘36 sedan, 
$187.50. 

CHEVROLET —'47 FL sedanette, $2,145, 
$2,150, $2,195, $2,150, $2,160; FM sedan, 
$1,965. ‘46 FM sedan, $1,675. °42 half- 


ton panel, $815. ‘41 sedan, $915; coupe, 
$850; club coupe, $1,105, $1,145. ‘39 
aaa sedan, $540, $685. ‘31 coupe, 
CHRYSLER-—'40 New Yorker sedan, $800; 
Traveler sedan, $795. 
DeSOTO—'38 sedan, $390. 
DODGE—'41 Custom sedan, $950. ‘39 Spe- 
cial sedan, $670. ‘37 sedan, $300. 
FORD—'48 SD (6) sedan, $1,820; SD (8) 
sedan, $1,910. ‘47 SD club coupe, $1,800, 
$1,750, ‘46 SD sedan, $1,555. ‘41 SD 


Average Used Car Prices 


$2,070, $2,025. 
NASH’46" (eos: sedan, $1,410. 
OLDSMOBILE—'48 (76) sedan, $2,575. 
(76) sedan, $2,180. 
$1,895, $1,900; 


°46 sedan, 
41 


$795. 
PONTIAC—’47 (8) sedan, $2,260, $2,275. 


MEROURY—'48 conv., $2,150, $2,100. '47 CADILLAO — "48 (62) sedanette, $4,650.| °46 (76) sedan, 81 925, 
conv., $2,000, $1, 875. '46 eg a _ $1,810; | +46 (62) sedan, $2,650. °41 (62) sedan,| (78) sedan, $1,925. 
sedan, $1,700. '41 conv., $1,250; sedan, $1,600. PLYMOUTH _'48 sedan, $2,235. 
$975, $875 CHEVROLET—'48 FM conv., $2,400; half-| $1,500. ‘42 conv., $1,130. 


, $920, $870; panel, $700. 
39 sedan, 









May 
1948 


1,695 
1,029 
913 
780 





$1,488 


(The above figures are averages of used car auction prices, all 






















































mand for °30s to 4is is holding price 
offerings.) 


CADILLAC—'46 (62) sedan, $2,885. 
CHEVROLET—’48 SM club coupe, $2,245: 


110, $1,080. "40 sedan, $1,015, $805; club | PONTIAC—'47 (6) seaanette, $2,210; (8)| FL aerosedan, $2,415; FM conv., $2,350. 

comael $900. § sedan, $2,240. '46 sedan, $1,860, $1, ; 47 FL aerosedan, $2,035. "46 sedan, $1,- 

CHRYSLER—'48 Windsor sedan, $2,900.| $1,845. '41_ JB (6) sedan, ‘$1,060. "38| 560. 41 sedan, §1.050. $900, $905. '40 

‘47 T & C conv., $2,475; Windsor sedan, (6) sedan, $500. + ’39 sedan, 4 $980, $815, $810. 
STUDEBAKER—'47 Champion sedan, $1,-| $900. 575. 


CHRYSLER—'47 Windsor sedan, $2,325. 


FORD—’49 Custom club coupe, $2.585; cus- 


FORD—'49 (8) sedan, $2,525; (8) club tom sedan, $2,610. °48 sedan, $2,050. 
coupe, $2,550, $2,500; (6) sedan, $2,360, CONCORD, MASS. ‘47 sedan, ‘$1,655, $1,700; station wagon, 
$2,350, = "48 conv., $2,140, $2,060; (Concord Auto Auction, Inc. Sale twice $1,735. 46 club coupe, $1,685. ‘42 se- 

, $1,970, $1,905. '47 sedan, | weekly on Mondays and Fridays. Prices dan, $860. °41 sedan, $765. ‘39 sedan, 
$1, 785, 1, 700, $1, 700: conv,, $1,900. 46 | are for sales of July 16 and 19.) $560, $730. 
sedan, $1, 525, $1,505, $1, 400; club coupe, (Market shows 95 cars sold out of 176 HUDSON—’41 sedan, $645 
$1,540. ‘42 ‘sedan, ,000. ‘°41 sedan, off ) y S 
$1,060, $950. °'40 sedan, $1,100, $1,100, | BUICK — ‘47 Super conv., $2,550, $2,700, | LINCOLN—'39 Zephyr sedan, $750. 
$2,525. °'46 RM conv., $2,200; Super se- | MEROURY — ’49 sedan, $2,825. °'47 club 


‘47 


sedan, 


"40 club coupe, $950. dan, $1,610. ’ dan, $1,225. : 

PLYMOUTH—'48 SD sedan, $2,250. "47 onan, =. 6 ‘. a a an, $ STUDEBAKER—’47 Champion sedan, $i, 

Deluxe sedan, $1,670. 746 Deluxe sedan, | nesoTO—'47 Custom conv.. $2,350. 46 = LLANEOUS—'47 Diamond T truck, 
41 sedan, $750. Custom sedan, $1,800, $1,815. ‘40 sedan,| $2,000. . 


, $2,100. *46 (8) sedan, $1,675. °41 DS, 
sedan, $1,075, $975. FORD—’49 Custom (6) sedan, $2,450; Cus- HORSEHEA N. Y. 
STUD J ER — ’47 Commander sedan, tom (8) sedan, $2,550. . '48 half-ton pick- (Horseheads Auto Auction. Sale every 
$2,100. '41 President sedan, $675; Cham-| yp, $1,610, $1,600; SD conv., $2,200. '47| Friday. Prices are for sale of July 16.) 
sedan, $1,125, $625. SD club coupe, $1,650, $1,660, $1,685;| (Market here shows prices popped up 
WS—'47 Jeep, $750. (6) sedan, $1,600, $1,460, $1,480. unexpectedly on all late model stocks 
48 English MG conv., | wEROURY—’48 club coupe, $2,025, $2,000,| except ’49s. Old clean units holding 
$1,500. 53 ote. $775. a" sedan, $1,100. well.) 
NASH—’38 sedan BUICK—’48 RM sedanette, $2,995. °'42 se- 
VALDOSTA, GA. OLDSMOBILE—'47 (98) sedanette, $2,250.| dan, $1,060. ‘41 Special 
"41 (98) sedan, $1,150. °40 (70) sedan, $875. ‘40 Super sedan, $1,306; club 
(Tom Hewitt Auto Auction Sale. Sale $665. coupe, $850. 
every Friday. Prices are for sale of July 36. ) | PLYMOUTH—’47 SD sedan, $1,675. '46 SD | CADILLAC—’41 (61) sedan, $1,450. 
(Market shows prices up slightly. sedan, $1,610; SD conv., $1,710. ‘41 De- | CHEVROLET—'48 pickup, $1,820; conv., 
“~~ and fast. Sold 137 ears out luxe sedan, $750. $2,400; FL sedan, $2,350. '47 FL sedan, 
of 219 offerings.) PONTIAC—'48 Streamliner (6) sedan, 2,-| $1,790, $1,930. °46 SM sedan, $1,305, 
BUICK 48 Super conv, $2,925; RM se- 650. '47 Torpedo (6) sedanette, $2,100. Sa FM sedan, $1,460. ‘41 sedan, 


"40 


(Continued on Page 23, Col. 1) 
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CHRYSLER — '48 Windsor sedan, $2,090. 
ighiander sedan. 670. 


0. , $530. °36 5 
FORD — ’49 "48 
pickup, $1,575; sedan, $1,860, $2,070. °47 
up, $1,010. ‘46 sedan, $1,340, $1,500, 
,520, $1,535, 1,575. a e* 
HUDSON—'47 sedan, $1,4 46 conv., 
$1,380. 
LINCOLN—’49 sedan, 
Y¥—’'47 cenv., h o8b; club coupe, 
$1,735. °46 550. ‘41 conv., 
OLDSMOBILE—’ 47 club tee, $2,270. °41 
sedan, $1,050. °36 coupe, $190. 
re °46 , $1 +60. 
PLYMOUTH—'48 SD sedan, $2,100, $2,200, 
$2,210, $2,280. 


. °47 SD conv., $1,925; SD 
sedan, $1,730. '41 sedan, $750, $960. °40 
sedan, $660, $710. °39 sedan, $600. ‘36 


PO o—'48 sedan, $2,720. off sedan, 
$2,060. °46 sedan, $1,860, $1, 
—'4s LC an. * $2,750; 
oe club coupe, $2,330. ‘47 club 
pe, $2,090. 
WILLY8—'47 station wagon, $1,480. °46 
station wagon, $840. 
aa. 41 International pick- 
up, 


MASON CITY, IA. 


a tears Used Car Auction. Sale every 


. Prices are for sale of July 14.) SsTUDEI 


—— shows dealer stocks are low 
ona, \44 masete donpen Gao te ound tans 
= Sold total of 79 cars out of 128 


BUICK Mtr RM conv., $2,600; Super se- 
dan, $2,415; Special " sedan, $2,105. "46 
Super conv., $2,305; RM sedan, $2,100. 
"41 wien sedan, $980. 

CAD O—’48 (62) sedanette, $4,810. °47 
(62) sedan, $3,200. 


Minn. Livestock 
Truckers Protest 
Load Restrictions 


ST. PAUL.—The Livestock Truck- 
ers’ Assn. has protested to the legis- 
lative interim committee on high- 
ways here on truckload limits which 
are determined by the number of 
axles a truck has, with limit of 
18,000 pounds on any one axle. 

The association recommended that 
the limit be calculated on tire size, 
since a truck with larger tires can 
haul a larger load with safety than 
one with smaller tires. 

Reuben Potter, association secre- 
tary, told the committee, however, 
that a compromise plan setting 
weight limits by tires and axles 
might be acceptable. 

He also protested that: 1. There 
was misuse of “X” license plates, 
intended only for trucks which 
make short hauls, but used by other 
trucks since they are less costly 
than “Y” plates; 2. Use of highways 
by farm tractors pulling heavy 
equipment which often is too wide 
for Minnesota roads. 3. Exemption 
of most tractors from state licens- 
ing a. 

G. P. Smith, committee secretary, 
pointed out that present state high- 
way safety laws, if enforced, would 
give protection from most of the 
dangers Potter cited. 

In a joint meeting with Iowa 
highway officials and _ legislators, 
the group found gasoline tax collec- 
tions surprisingly equal in both 
states. In Iowa, each cent of the 
four-cent highway gas tax yields 
$6,000,000, C. Coykendall, adminis- 
trative engineer for the Iowa high- 
way department, said. 

The four-cent tax in Minnesota 
yielded roughly $24,000,000 last year, 
or practically the same as Iowa. 





AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want what 
you have or have what you want! See the 
back pages of this issue. 





ADELOOSZONDER. 


b 
puree LRIVTUIG / 


Acanm - 


The Flemish word for motor car 
is Snelpaardelooszonderspoorweg- 
petrotrijtuig. 


CHEVROLET—’'48 FL aerosedan, $2,550; 
SM club coupe, $2,200; b 


sM 
sedan, $1, ; sedan, $1, 740, $i, 735, 
$1,565, $1,440, $1,540. '41 sedan, $985. 
CROSLEY—’'46 sedan, $330. 
DeSOTO—’48 Custom sedan, $2,895. 
DODGE—'46 sedan, $1,865. °41 club coupe, 


+ $940. 
FORD—'49 club coupe, $2,700. 


as 8D (6) 
, $1,910. °47 SD sedan, $1,530, $1,- 
505. ‘46 SD sedan, $1, 585, "42 sedan, 


$790. hh SD sedan, $885; pickup, $810. 


HUDSON—'48 Commander sedan, $2,885, 
$2,860. °'41 Commander conv., $1,070; 
(6) sedan, $825. 

"46 sedan, 


kw —49 sedan, $3,290. 
MERCURY—’47 sedan, $1, 950, $1,905. °46 
sedan, $1,725, $1,700. 41 sedan, $1,025. 
‘47 sedan, $1,680. ‘4 
(78) > 
sedan, $2, 025. *42 sedan, $1,080. 


sedan, 
PACKARD—’47 sedan, $1,910 
PLYMOUTH "48 4 sedan, $2,295, $2,140, 
47 SD 1,900, $1,630. sD 
sedan, 311550" ‘sa 615, $1,575. °41 wana, 


PONTIAC—’ 48 Streamliner (8) sedan, $2,- 
925. °47 station wagon, at 





Readi is building at 440 


opened 
sora bulk of which is occupied by the service department. 


$595. | Chrysler Export Execs 
“jedan, $1,080. | On Flight to Bombay 


DETROIT.—L, H. Perry, general 
works manager, and R. L. Shaffran, 
service manager of the Export di- 
vision of Chrysler Corp., will spend 
several weeks in India consulting 
on operations of the Indian-owned 
Chrysler Export assembly and man- 
ufacturing plant in Bombay which 


opened in 1947, it was announced 
here. 

They left Detroit By plane July 
19, and are scheduled to leave Bom- 
bay Aug. 26 by plane for the trip 

ome. 


Covington Used Cars 


Covington Auto Service (Ford), 
Covington, Ga., has opened a used- 


car sales lot between Covington | phis, 


and Porterdale. 
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Hudson Training 


Forces to Man 
New Zone Posts 


DETROIT. — Preparatory to the 
opening Aug. 1 of Hudson’s nine 
new zone offices and parts ware- 
houses, parts and service person- 
nel for the new zones attended a 
training school at the Detroit zone 
office, according to N. K. Van 
Derzee, sales manager of Hudson 
Motor Car Co. 

Attending the school, which was 
being held under the direction of 


, |W. S Milton, Hudson director of 
enti Gold : Oldsmobile), 
Ld agg MODERN SERVICE ACT J rome S stn pos r mabte. vite). 


service, were zone parts managers, 
service managers, parts represen- 
tatives and service representatives. 


The nine new zone offices and 
parts warehouses will be located 
in Boston, Cleveland, Dallas, Kan- 

sas City, Minneapolis, Philadelphia, 
Pittsbutgh, Portland, Ore. and San 
Francisco. 


Other Hudson zone offices and 
parts warehouses are wae = 
Atlanta, Buffalo, Chicago, Cincin 
nati, Detroit, Los Angeles, Mem- 
Milwaukee, New York, St 
Louis and Washington. 








YL 
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This new lubrication line—designed and built by the makers of 
world renowned Gilbarco Gasoline Pumps—was developed 


with one idea in mind: to 
the least amount of fatigue and at the lowest possible cost. 


rovide faster lubrication with 





Styled with the striking eye-appeal 
that influences customers and wins friends, 


in this new line of equipment for complete lubrication 
service you will also find operating features which mean 
longer life, freedom from annoying breakdowns, 


lowered maintenance expense. 


Pictured above are Gilbarco’s DeLuxe Chassis 


Lubri-Server, Vacuum Cleaner and Gear Oil Lubri- 


Server. For details on these and other DeLuxe 
models (in batteries or separate units ) 

. as well as the economy-priced Leader line... 
send for the new Gilbarco catalog. 








Gilbert & Barker Manufacturing Co. 
West Springfield, Mass. 
Toronto, Canada 
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Chevrolet’s Oldest .. . 


A Dealer and His Community 


After a lengthy investigation of its records, Chevrolet has de- 
termined that its oldest dealer in terms of continuous service is 
William J. Hubbard, 69, who has sold 6,000 new and used cars 
through good times and bad in a rural community of 800 in Pulaski 
county, Ind., since July 31, 1913. (Associate dealers were not con- 
sidered.) Hubbard has had several opportunities to leave Frances- 
ville for bigger deals and bigger opportunities, but, as he points out, 
“The sun isn’t always shining in the cities.” 

Sales are easy now, but it was a different story when Hubbard 
tackled his first customer, Frank Allen, now a retired farmer. 

“Near the Allen farm,” recalls Hubbard, “there was a sandy road 
leading up a steep incline. Frank said he’d buy the. car that would 
make the grade. I didn’t know 
whether the old Chevrolet 
Baby Grand would make it or 
not, but one day I got Frank 
in the car, got a long running 
start, gave it the gas and 
started up the hill. We made 
it in high, and Frank was so 
tickled he bought the car on 
the spot.” 

Hubbard is now the only 
passenger-car dealer in Fran- 
cesville, although through the 
years he has had numerous 
competitors. He attributes his 
success to always providing 
service to his customers, car- 
rying a full line of parts and 
avoiding unprofitable trades 
and transactions. But first 








FIRST CUSTOMER — Dealer Hubbard with 
first customer (1914), Frank Allen, retired there is the Golden Rule, with- 


farmer. out which no company can long 
exist, Hubbard believes. Hubbard lives with his customers. He knows 
them, and they know him. 

He has never participated in local politics, but he has always been 
active in community projects such as the Red Cross and War Bond 





CIVIC AFFAIRS—Counciimen of Francesville 
and Ed Hauptli, join hands in congratulating Hu 


drives. He is chairman of the board of the People’s State Bank. 
Helping to operate his dealership are two mechanics, a parts 


se to right), G. C. Myers, Ben Moncel 
bard. 





HIS STAFF—Hubbard with the four employes of his dealership. Left to right: Charles 
Scott, Helen Scott, Al Kupke and Howard Gunnerson. 


manager and an accountant. Hubbard is currently expanding the 
service facilities of his deal. 

Hubbard and his wife have three sons, two of whom are Chevrolet 
dealers, also in small Indiana towns. The elder Hubbards find their 
principal enjoyment in their four-year-old grandson, Bill Hubbard, 
son of their oldest child, an electrical company employe of Joliet, Ill. 

Dealer Hubbard came to Detroit last week to be feted by officials 
of the company that makes the cars he sells. Among those paying 
homage to this durable dealer were E. W. Ivey, administrative 
assistant to General Manager Nicholas Dreystadt; T. H. Keating, 
general sales manager; Hugh Dean, general manufacturing man- 
ager; John G. Wood, chief engineer; W. E. Fish, assistant general 
sales manager; I. X. Sarvis, assistant general sales manager; H. E. 
Crawford, regional manager, Flint region, and G. J. Metzger, Indian- 
apolis zone manager. 

And then Hubbard went home to the quiet town and the people 
he loves. 





AND FAMILY—Mr. and Mrs. Hubbard with "Bill," their four-year-old grandson. 










W. Va. Group 
Mails Members 
Policy Posters 


CHARLESTON, W. Va.—Posters 
listing 12 better business principles 
have been sent to members of the 
Automobile Dealers Assn. of W. 
Va. by the organization’s public 
relations committee. 

Members have been asked to sign 
the posters and display them prom- 
inently in both showrooms and 
service departments. 

In signing, members pledge 
themselves to adhere to the fol- 
lowing principles: 

1. To adhere strictly to a policy 
of fair and equitable distribution 
of new cars and trucks. 2. To price 
our merchandise honestly. 3. Pro- 
vide suitable facilities for render- 
ing the best possible service at 
reasonable prices. 4. Select and 
train only the type of employes 
who have the ability and willing- 
ness to see our customer's point 
of view. 5. Honor all customer com- 
plaints where due and justified re- 
garding service or product. 6. Re- 
frain from misrepresentation of 
any kind as to price or product in 
our advertising. 

7. Honestly appraise and offer a 
fair allowance for used cars in 
trade on new cars and trucks. 8. 
Unless specifically stated “AS IS” 
to offer only reconditioned and 
guaranteed used cars and trucks 
on a retail basis. 9. Aid in the pro- 
motion of public safety and seek 
adoption of adequate uniform traf- 
fic regulations. 10. Aid in the adop- 
tion of legislation beneficial to the 
motorist. 11. Oppose all discrim- 
inatory legislation and unjustified 
increases in taxes. 12. Aid in the 
promotion of all good civic activi- 
ties. 


St. Louis Truck Center 
Opened by Simpkins 

Joe Simpkins has opened his 
“Ford Truck Center of the Nation” 
at 5422 Easton Ave., St. Louis. The 
truck center consists of two build- 
ings recently erected on an 80 by 
420-foot lot. It adds 33,600 square 
feet of space to Simpkins’ estab- 
lishment. 

The auto display room at 6421 
Easton, a 200 by 209-foot property, 
was opened in January and cost 
over $300,000. The service building, 
also included in Simpkins’ group, 
has lounge rooms equipped with 
television sets for the use of truck 
drivers while their trucks are being 
repaired. There is also an air-con- 
ditioned sleeping room to accom- 
modate four drivers. 

+ * . 


Lincoln-Mercury Dealership 


Opened by Snow Motors 


Snow Motor Co. (Lincoln-Mer- 
cury), 215 N. Washington St., 
Huntsville, Ala. has opened for 
business. The new company is 
owned by V. A. Snow. 

+ am a 


Eizsnhamer Motors Opens 
In Clay Center, Kans. 


Formal opening of its new build- 
ing was held with a two-day cele- 
bration by Eiznhamer Motor Co. 
(Studebaker), 621 Lincoln, Clay 
Center, Kans. 

The building is a modernistic 
type, eontaining a display room, 
office, parts and service department. 

* * * 


New Truck Shop Opened 
By Coburn, Indianapolis 


Coburn Motor Co., Inc. (Chev- 
rolet), has opened a new truck 
service department at 502 S. 
Meridian St. a half block from 
the new-car sales headquarters 
at 550 S. Meridian St., Indian- 
apolis. 


* * * 


Edwin Jones K-F Outlet 
For 16 N. C. Counties 


Edwin Jones Motors, Inc., Char- 
lotte, N. C., has been appointed dis- 
tributor in 16 counties in North 
Carolina for Kaiser-Frazer and al- 
lied products, effective immediately. 
Edwin Jones is president and David 


A. Daniels is vice-president in 
charge of wholesale. 
* * of 


Members Now 
Belt Line Motors, Inc., Albany, 
N. Y., has been admitted to mem- 
bership in the Albany Chamber of 
Commerce. 
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Dealer 


Minneapolis Chevrolet Deal 


Purchased by Morey 


Carl Morey, Minneapolis, has 
purchased Forest Lake Motor 
Sales Co., which includes a Chev- 
rolet franchise, service garage 
and all equipment. 

Former owner Cody Hoekstra 
retained his Buick dealership and 
title to the building and prop- 
erty. He moved his operations to 
Garmon Electric building and is 
operating as Hoekstra Motor Co. 

* * + 


Livengood Is Nash Dealer 


In Lawrence, Kans. 


A new dealership in Lawrence, 
Kans., is the Nash Motor Co. con- 
ducted by S. R. Livengood, who 
was formerly associated with Da- 
vis-Childs Motor Co. for six years 
in Salina, Kans. 

The building which houses the 
new firm, 617 Massachusetts, has 
been renovated and reconstructed 
to include showrooms, parts room 
and offices. ise 


Chuck Hutton Co., Memphis, 


Opens Truck Service Depot 

Chuck Hutton Co. (Dodge-Plym- 
outh), Memphis, Tenn., has an- 
nounced opening of its new truck 
sales and service building located 
between Waldran and Bellevue Sts. 
The building offers 32,000 square 
feet of space for the service and 
repair of Dodge trucks. 

Chuck Hutton is president; Tom 
Hutton, vice-president; Tom Cade, 
wholesale manager, and Fred Tay- 
lor heads up the parts department. 

* 


Arrowhead Oldsmobile 


Holds Formal Opening 


Formal opening of its new 
$200,000 building at 5370 S. West- 
ern Ave., Chicago, was celebrated 
by Arrowhead Oldsmobile Co., of 
which H. G. Hollingshead is 
president. 

A feature of the three-day in- 
augural ceremonies was the stag- 
ing of a factory clinic, with Olds- 
mobile service representatives on 
hand for talks with visitors. 

* * * 


Awald Breaks Ground 
For New Building 


Ground has been broken for a 
new Chevrolet sales and service 
building at 3232 Delaware Ave., 
Buffalo. Louis E. Awald, president 
of Lou Awald Chevrolet, Inc., 
turned the first spade of ground 
during ceremonies. 

Martin J. Logan, zone manager 
for Chevrolet; Alvin B. Morgan, 
Chevrolet city manager, and town 
officials witnessed the event. 

* + 


Philley Brothers Acquire 


Tucker Dealership 
Dave Philley, member of the Chi- 
cago White Sox baseball club, and 
his brother, Noel Philley, have been 
appointed dealers for the new 
Tucker automobile in Paris, Tex. 
Headquarters for the dealership 
will be the Humble service station, 
owned by the brothers at 608 N. 
Main St., which is actively man- 
aged by Noel Philley. 
+ ” * 


Clark Motors, Baker, Ore., 
Opens New Building 

Clark Motor Co. of Baker, Ore., 
has completed its new and used 
car headquarters for Ford cars. 

The new building is 50 by 100 
feet, built of fireproof blocks and 
also affords ample space to dis- 
play Ford tractors—all under 
one roof. 

+ + 


Ferguson Names M & S 


Michigan Distributor 


Appointment of M & S Tractor & 
Implement Co., Inc., Detroit, as 
Ferguson distributor for Michigan 
was announced by Philip C. Page, 
director of distribution for Harry 
Ferguson, Inc. 

Principal stockholders of the new 
company are Harry A. Mack, presi- 
dent, and Clarence Saxon, vice- 
president. 

* . 


Treadaway Motors Plans 


$100,000 Addition 


Treadaway Motor Co. (Chrysler- 
Plymouth), Dallas, Tex. has let 





Doings 





contract for an addition to its 
plant which will give it three 
floors, including a, covéted roof- 
top area for storage. 

Owner J. A. Treadaway said the 
addition will give the plant a cov- 
ered floor space of 50,000 square 
feet at an estimated cost of $100,- 
000. The new building will have a 
frontage of 90 feet on Marsalis 
Ave. with a depth of 108 feet. 


Campbell Sells Building 


To Army for $235,000 


Colin J. Campbell, head of 
Campbell Motor Co. (Hudson), 420 
S. 18th St., Omaha, announced the 
sale of his four-story building to 
the U. S. Army Engineers for 
$235,000. 

The Campbell organization has 
not yet decided upon a new loca- 
tion. 

* +* * 


$30,000 Building Started 


By Royal Palm Motors 


Construction has started on the 
new $30,000 home for Royal Palm 
Motors (Packard, Kaiser-Frazer) 
on Miracle Mile, Vero Beach, Fla., 
according to Bill Harris, owner and 
manager. 

The new building will front 100 
feet on Miracle Mile and have a 
floor space of approximately 5,579 
square feet under roof. 

a * * 


Nash Honors Shreve— 
So Shreve Honors Employe 


For the second consecutive year, 
Shreve’s Garage (Nash), 115 N. 
Sixth St., Clarksburg, W. Va., has 
been awarded a Nash 10-point se- 
lect dealer award. 

Owner Robert Shreve, exclusive 
Nash dealer in Clarksburg since 
1919, then did some awarding of his 
own when he presented an en- 
graved watch to Jack Shaw for his 
25 years of service to the Shreve 
organization. 

+o * 7 


A B & S Motors Is Opened 
At De Funiak Springs, Fla. 

A B & S Motor Co.’s opening is 
announced by the manager, Angus 
G. Douglass jr., De Funiak Springs, 
Fla. 

Other stockholders in the organ- 
ization are J. E. Creel and A. G 
Douglass sr. 


* + 


x 

Chevrolet Dealership 
Opened by Kohler 

Jack K. Kohler has opened a 
Chevrolet dealership in Depew, 
Okla., according to his father, 
J. L. Kohler, Chevrolet dealer 
in Bristow for 21 years. 


Prior to securing his own deal- 
ership, young Kohler was general 
manager of his father’s fran- 
chise. 


* * 


Named Crosley Dealer 


A dealership for Crosley Motors, 
Inc., with W. E. Kropf as manager, 
is being established in Salina, 
Kans., at 703 Bishop. The firm will 
be called Economy Car Sales. A 
formal opening will be held soon. 

+ + 7 


Salem Buys Garage 
George Salem, Ford dealer in 
Fertile, Minn., has purchased the 
Brunsberg garage from Oscar 
Brunsberg and his son Donald. 
The latter has joined the service 
staff of Salem’s Ford garage. 
* * x 


Ives Named Buick Dealer 


G. F. Ives Motor Co., Norton, 
Kans., has been appointed a Buick 
dealer. This firm is now undergoing 
a complete remodeling program. 


Jerry Ives is owner and manager. 
*” * + 


Auto Clinic, Inc. 


Auto Clinic, Inc., of 1214 Colum- 
bia Ave., Springfield, Mass., has 
been granted a charter of incor- 
poration by Secretary of State 
Frederic W. Cook. Adelard P. Bel- 
humeur is president and treasurer 
of the corporation. 


* * * 


Handy Remodeled 


Handy Motor Co., Minneapolis, 
Kans., has completed its remodeling 
program started over a year ago, 
according to owner Dick Handy, 
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Automotive Finance .. . 

















































B * R h Auto Stocks 
J J 
uStnNess esearcier Chrysler ......... ‘tise "o's 
i GO vi seicesss A 
Sees No Car-Sales Sl ceaeee fisiers 
€es INO Udar-Sates up Raley 1% 8 
By George Deery capital expenditures would recede; Packard rn rh "ah 
Staff Writer but, so far at least, the forces do Studebaker ...... w’% 2% 
(CONCERN OVER rising com-/| not seem to be in that direction. Willys-Overland .. 10% 9% 
modity prices and the possi-| “Cotton textiles and other soft Average for — — 


bility that they will outstrip pur- 
chasing power with a consequent 
drop in business activity has been 
recurring regularly since V-J Day. 

Of the various views called to 
the attention of this column, now 
that the subject is raising its ugly 
head again, the most comprehen- 
sive and logical are those of Har- 


goods lines might temporarily be- 
come over produced, with some set- 
back in productive activity, but it 
so happens that these lines have 
not been particularly heavy con- 
tributors to capital expenditures 
anyhow. 





the crop situation promises a di- 
rect contribution to overall pur- 
chasing power during the next 
12 months of something equiva- 
lent to about three to five billion 
dollars with absolutely no ad- 


WOULD be more concerned | service SHOP IS CIRCLED IN GLASS—The new building of Tom Owens Motor Sales | Verse offsets. 


* * * 





old B. Dorsey, president of Argus if we saw so ion i Studebak Sa to. St. ie 

Research Corp, New York. | demand and activity in tne auto | amet ecolan ipl gaat.” ncn TM et camped ove sis | | Farm, income is not likely to 
—_—_ 

“Again,” he said, in the firm’s |mobile industry, or building, or would tend = offset cone ‘eulies. 


heavy electrical equipment, or| foreign tension, demand might be-| sure for higher wages, higher man- 
steel. It still seems that the de-| come even greater—at least such | ufacturing costs ana high finished aaa ate wound Seeneae” by 
ferred demand in these important | was the experience in the middle | product prices. lower cash expenditures for tied. 
aay lines hee pot yet been satis- | 1920s. “This relief is a near-term |thus enlarging the proportion 
e ‘. an with the recent levels of| Dorsey likes the current outlook| prospect for some items, but for | available for the purchase of other 
ote ence. for high harvest totals because in| others, like meat, it will take | things and thus helping to sustain 
If the confidence factor can im-|them can be found “some relief| some time before the consumer |the demand for those “other 
prove with the domestic political} from the high food prices that| can see the benefits. Neverthe- | things” in spite of somewhat higher 
situation and some easing of the | have caused so much of the pres-| less, it might fairly be said that | manufactured goods prices.” 


recent weekly report to investors, 
“we would caution against pass- 
ing judgment on commodity 
prices merely on the basis of 
comparisons with historical price 
levels. 

“It is the relationships of com- 
modity prices with the other com- 
ponents of the economy that are 
important. To a certain extent, it 
is true that cne person’s expendi- 
ture at a high commodity price 
level represents somebody else’s en- 
larged income and _ purchasing 
power, although it is equally true 
that a rising commodity price 
trend reduces the purchasing 
power of savings. 

“Nor can we ignore the effects 
on total purchasing power when 
current purchasing power is sup- 
plemented by new borrowing and 
the expenditure of savings.” 

. cs * 

UITE NATURALLY, Dorsey 

grants that it is difficult to be 
precise in spotting the point where 
rising commodity prices and pur- 
chasing power clash, but points out 
that his organization is constantly 
checking the automotive and other 
industries to determine whether 
the upward move is having an 
adverse effect in any particular 
line. Fortunately, for dealers and 
other business men, the findings 
so far are not of a disturbing na- 
ture. 

Dorsey’s conclusion is that “As 
long as we see a sustained high 
level of activity in these heavy 
lines (automotive, building, elec- 
trical equipment, machinery, rail- 
road equipment, etc.) which cre- 
ate new purchasing power out of 
sterile capital and credit expan- 
sion, we cannot get too concerned 
about some stumbling and price 
resistance in some of the con-' 
sumer goods lines. 

“If the latter should recede seri- 
ously, the incentive to continue 





“It’s sound business to save cars 


‘Earnings 99% 
Shell Union Oil—For the first six 
months of this year, announced a 
consolidated net income of $55,861,- 
000 after taxes and all charges. The 
income is equal to $4.15 a share and 
more than doubled the $23,325,959 
or $1.73 a share earned in the corre- 
sponding half of last year. For the 
quarter ended with June, earnings 
ann oni esas wnk a. to do business with influential people . . . for many reasons, 
980,000 or $2.15 a share for the quar- AEE 4 
ter ended on March 31, 1948, and First of all, they own their own homes; 
with $12,449,000 or 92 cents a share 
for the June quarter of 1947. 


Eaton Mfg. and Subsidiaries—Six 
months: Net profit, $5,608,357, equal 
to $6.29 a share, against $3,489,260 
or $3.91 a share, last year; net sales, 
$62,751,859 compared with $45,827,- 
206. June quarter: Net profit, $2,- 
861,495 or $3.21 a share on net sales 
of $32,263,051 against $1,696,164 or 
$1.90 a share on sales of $22,115,706, 
a year ago, 

Plymouth Oil — Disclosed a net 
profit of $3,255,548, equal to $3.14 a 
share for the six months ended 
June 30. This compares with $1,- 
547,310 or $1.50 a share, for last 
year’s period. For the quarter ended 
with June, the net profit was $1,- 
585,587 or $1.53 a share, while the 
second quarter net of 1947 was $866,- 
239 or 84 cents a share. 

National Automotive Fibres, Inc. 
and wholly-owned subsidiary — Six 
months: Net profit $1,160,564, or 
$1.22 a common share, compared 
with $949,169, or $1 a share, last 
year. 


for influential people 


**I’ve been a car dealer in this community 


for 25 years and I’ve always preferred 





therefore, they are much more likely to 
remain in the community. The next time they want a car, 
I'll have a good chance of getting repeat business. 
*‘What’s more, people of influence come back for 
authorized service instead of shopping around back alleys... 
and they come in for service at regular intervals 


because they can afford to. Why shouldn’t I ‘save’ cars for these people?” 


*House & Garden readers are new car 


buyers. They are in the market for a 
new car 5 times as often as the average 
car owner .. . House & Garden’s latest 


rewar sur . 
P wey © 1948 tHE CONDE NAST PUBLICATIONS, INC. 


... reaches your dealer’s preferred prospects 
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use low finance rates as a sales 
Used-Car Dealer News .. . inducement. The public will get 


Reasonable Reserve retea he declared 


Is Urged by Gorson 


Chicago’s ‘Angel’ 
PHILADELPHIA.—A reasonable time their right to a legitimate 


o 
Serves Notice 
- 
Of remacy’ 
rate in finance reserves which/ return on finance business. Sup 
would be fair to the finance com-| “Prevent (such) legislation at all} CHICAGO.— Rather than try to 
pany, the dealer and the public, | costs,” Gorson warned dealers. “If | Paint the lily, excerpts from a press 
and encourage a more pleasant| legislation is being introduced, ar-|elease, written for AvTomorive 
business association between cus- range for a hearing before the ee PS gar 
tomer and dealer was recommend-| committee and do not fear to ex- saoey So here 
ed here last week by Cyrus 8. Gor- press your opinions. goes: 
son, president of the Philadelphia “If some of the sections are ob- “Who is Mad- 
Used Car Dealers Assn. Man M d 
Go that deal ak jectionable, present your own ver- untz, an 
ok te the ae ers awak-! sion in writing so that the com- what makes him 
reats of forced legisla- ittee will h defini nine feet tall in 
tion that would endanger for all |™ will have a definite proposal 
to replace the objectionable one,” 


the automobile 
Gorson said. “Demand the same 


business? Now he 
S can move over 

Predicts Tires Lasting respect and consideration that is 
accorded to other citizens and busi- 


and make room 
As Long as Autos ness groups. Under your constitu- 


for the newest, | sponsoring more than 
ram of Plymo 
CLEVELAND. — Research, by [tional rights, your privileges of 
going ahead one step at a time, | conducting your business in a law- 
































MINN. DEALERS PLAN PLANE CONTEST—Plymouth dealers throughout the 7 are 
salle sasenth landectibast pede Shane anions This dealer iecleniitos so 

ernationa jane c s dealer committee suc- 

biggest operator seen ull worhed out details for oe Minnesota state model plane contest at Rosemount. Left 






H, J. Robinson 


in the motor world. to rig standing) ‘are: C. J. Brisco (Dodge-Plymouth), Minneapolis: Roy Danielson (Dodge- 
“The middle west has a boy who as ymouth) "Sout St. i ro. on Kline (DeSoto-Piymouth), Minneapolis, and H. J. Slavik 
'e. 


hai St. Paul. Sittin Mark Markson, test mana 
has in mind a bigger operation than | {'*pan. irs, Siawik: "Lloyd yd White {DeSoto-Plymouth)” St. Paul, and Stanley Bingham: 


eventually will produce an auto- a ie cannot be interfered 
th.” 


FF 
E 
Z 
: 


Mad-Man Muntz ever dreamed of. 





(Chrysier-Plymouth), St. Pau 



































































































long as automobile on which I With four outlets going.full blast, 
it is Dr. Waldo n communities where there are Herbert J. Robinson, the Angel of ' 
L a ae cree pending complaints, dealers should Broadway, becomes the latest and M ° TF hae cs tates ents deat’ couple 
ins seme of B. F. Goeaseh, get together with the authorities greatest of the big moguls in auto- Alaska otoring 2 In th a is dust 
made this prediction to mem- on . code of ethics, including a| mobile retail sales.” nm ree tie - are - usty, 
bers of the Cleveland advertis- a mum finance charge, Gorson (It may be stated, although the Not Too Tough, nate. to fulnew” te ying oh ool _ 
ing club at their recent meet- eclared. Many associations al-|release doesn’t mention it, that e car ahead for 
ready have set up their own regu-|“Angel” Robinson is a used-car R t A A A some distance. Paved-road drivers 
9 Semon also pointed out | /#tory committees to enforce their | dealer in Chicago, and was also the epor s — ee it quite | slowly until | 
first treasurer of the National Used ey get used to the feel of gravel 





code, it was pointed out. 


Ordinarily, Gorson declared, com- 
petition between national finance 
companies and banks will bring 
contribu- j|the net rates down around legal 


improved quality and | bank interest rates. 
“If there is no inducement for 
the dealer to boost charges he will 


FORD AND MERCURY DEALERS 


Robbins “FULL VIEW” Rear Window 
for Convertibles... SELLS ON SIGHT 


EXTRA PROFITS 
FOR YOU 
On Convertibles 


under the wheels and behavior of 
the car on turns. Passing a car 
trailing a cloud of dust can be very 
dangerous and has caused many 
serious accidents along the high- 
way; wait until you can make sure 
that there’s no car coming the other 
way and that the road ahead is 
straight. 

3. Wear old clothes, preferably 
lightweight coveralls, on the jour- 
ney. Don’t carry parkas or heavy 
woolen clothes; many people ar- 
rived dressed for a polar jaunt to 
discover Alaskan summers much 
like those in the U.S. Also leave 
behind your evening clothes; people 
in Alaska don’t go in for “dressing 
up.” Take some light clothing with 
a woolen shirt or two, or perhaps a 
sweater or sport jacket; women 
should take a light spring top coat 
mainly for evening. 

4. Mosquitoes are encountered all 
along the highway; take along re- 
pellents and an aerosol bomb to 
spray the car in the morning, dur- 
ing the day and the room you stay 
in at night. 

5. It may be a good idea to carry 
along some canned or prepared food 
but it’s not really necessary. Food 
can be purchased at all stopping 
points. A small supply of apples, 
oranges, bananas or the like will be 
found welcome on the hot, dusty 
portions of the trip. 


6. The journey from Great Falls, 
Mont., to Fairbanks is 2,509 miles in 
length, mostly on gravel, so this is 
no trip for a hurried vacationist. 
Thirty days would be a minimum 
for the round trip. Minimum cost 
for two persons in one car would be 


WASHINGTON. —The average 
Car Dealers Assn.) 
motorist, with car in good condition 

aoe — the release modestly and taste for adventure off the 

“Robinso: n path, w a trip over the 
oak" cea sie at tog aye Alaskan highway a memorable ex- 
on wheels. Starting in the automo- | PeTience and not too many difficul- 
bile business a scant 15 years ago, | ties in the matter of getting service 
he opened his first store on Broad- ee at it ie 
wee wails sued a ee oy the American 
oe wate o ee Automobile Assn. following comple- 
broadside. A customer, from whom | tion of the first official inspection 
Robinson purchased an automobile | ‘Tip of the route by an AAA field 

than car. 

competitors ed bid, eae “Accommodations along the way 
R., you’re an angel. You gave me | ®re by no means the type to which 
more money for my car than any- | the average U.S. traveler is accus- 
one else offered. Your bid wasn’t Oe aka ee Eye . oer 
pennies from Heaven, but dollars “H, ont caine ehemmin 
piled high as the sky.’ ee ee ee 

“The Angel buys cars for heaven- | the a a Gane him 
ly-high prices and he sells cars at | 5t#ges Ran ati ~ a 
prices that make his locations para- _— to points w sy ailabl ys 
dise for car buyers. He comes down ee ieee ime 
to earth to bring automobile prices | COMModations at such piacds 
down to earth. He spreads his | Wited limited and it is highly im- 
wings and files far to bring his cus- | Pte"sure of space for the night.” 
aoe ne ¢ oa Other tips ar ae — 

From riginal locati: 5325 | Alaskan traveler included: 
calees, : Angel” ' oe ex-|. 1.In addition to having the car 
panded to a two-story showroom |‘ aoek aaah ye carry — 

a g and two spare tires 

occupying almost a full city block mounted om the wheels. Driving 


at eee he aeened « ae. over gravel stretches on a hot day, 


let westward, taking over a large , 

lot at 2150 N. Cicero Ave. He re-| members are Elmer Crego, Joseph 
cently invaded the main automobile | Dugan, Edward ,Welsh, Wilson 
row, taking over the building at|Swan and Al Hettrick. 

2347 S. Michigan Ave. a. oS 

With four locations now function- Sale to Aid 

ing, Robinson said he will soon an- CONCORD, Mass. — The entire 
net proceeds of a special sale by 


ih 
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bliss 








@ Robbins “Full View” Rear Win- 
déws add luxury rear vision to 


postwar model convertibles. When 
owners see it, they want it—aot 





oncel 


NO CUTTING, NO FITTING 


No installation problems. Clear, 
shatter-resistant plastic window in- 
creases rear vision over FOUR 
times. Safe, smart, can't discolor. 
Stainless steel moldings with foam 
rubber insulation, sealed against 
weather. No altering of car top 
necessary. No special tools needed 
fo install. 


, — 


nounce the opening of a fifth. 
Robinson rated front-page pub-/the Concord Auto Auction; Inc., 

licity in a Chicago newspaper which was donated to the “Jimmy Fund” 

called attention in a story to the for the Children’s Cancer Research 

fact that his firm was the first in Foundation here recently. 

= 8 . ok ae four- Seventy-three cars were sold out 

ogee ee of 154 offerings at the sale, accord- 


a oe ing to E. LeRoy Cox, manager. 
* * 


Two Checks for Too Much 
Mean Two Cars Too Few Detroit Dealer Pays $7,000 


DODGE CITY, Kans. — Two! For Sales Tax Violation 
checks for too much have resulted| DETROIT. — Pleading guilty to 
in used-car dealer W. O. Burnett | violation of the state sales tax law, 
of South Dodge being mulcted out| Jerry Lynch, used-car dealer here 


Atlanta Branch Factory 


Opened by Trailmobile 


CINCINNATI.—Trailmobile Co., 
manufacturer of truck-trailers, has 
announced the opening of a new 
factory branch at 770 W. Ashland, 
N: E., Atlanta, Ga. 

The Atlanta branch will be un- 
der the managership of L. C. Doss, 
who has been associated with 


Te SO ee 


Retail price $19.95. Liberal dis- 
counts. Dealerships still open! Write 
or wire for details on this new 
money-maker today! 





—a -» -« 


Models available for all Ford, General 










Motors, and Chrysler postwar convertibles. | of two cars. at 3366 Gratiot Ave., last week paid | Trailmobile both in the main office ; 
PR on ° ps eee a fine of $6,000 and $1,000 court|and the field for the past seven j 

urnett a couple of checks signed | costs, years. The appointment of Ralph 
| JIM RO le “ NS SiG? Weedwond Ave tom 'c Rayhill,” which were drawn| Lynch, who was indicted by Re-|H. Cannon and Edward L. Stein- ¢ 
| = Detroit 20, Michigan | @ nonexistent St. Louis bank.| order's Judge W. McKay Skill-| hauer as sales representatives was ( 
| They agreed to wait until morning | man’s auto rackets grand jury, was | also announced. : 
for their $200 change and certifi-| assessed the fine and costs by 7 
cates of title. Judge George Murphy. 4 
Burnett is now the only one do- ome @ ly Endorsed 2 
ing any waiting—for a 1940 Ford $3,000 Premium Unanimovs'y : 

and a 1937 Chrysler. ’ Safety 
; ate 2 BALTIMORE.—A $3,000 over-list| Foz Aighway : 
° premium on a week-old 1948 Cadil- 

Quick Starts Dixon Named President lac convertible was reported here SIGNAL-STAT : 
| Of Toledo Dealers recently when a private owner DIRECTIONAL SIGNALS / 
‘ 1; TOLEDO.—The Toledo Used Car |8°ld the new car for $6,700. v 
} Long a Ss Dealers Assn. held its annual golf N. J. Auto Taxe ‘Mean iden with the e 

and dinner party at the Chippewa « J- Au . WI 
Country Club with 125 guests at-| TRENTON, N. J.— Automotive |My 2@/#Oul-Proot SWITCH . 
tending. taxes will account for approximate- ; Pp 

Dependable The following new officers for|ly one-third of total anticipated AVEO Vee we t 

the ensuing year were installed: | New Jersey state revenue of $162,- rd MTL wa 

Jack Dixon, president; Walter | 411,162.25 during the fiscal year|% 7 r 
Brenzoll, vice-president; Fred B.| which started July 1, according to | 1430 Herkimer Street a 
Wittee, secretary, and Earl “Doc” | figures made public by the budget | Ss Saree : 


Greiner, treasurer. The new board | bureau, department of the treasury. 
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SCHOOL IS pe mae” ga of a recent General Motors Institute class in dealership 
shown associ. 


a are two executives of Oldsmobile. These young men, all 

with Oldsmobile dealers, received their diplomas from W. O. pe, ex e@ assistant 

w (left to right): Earl ©. Lindburg, St. Louis; 
a 


D. E. Ralston, general sales manager. Back ro 
Clifford M. rene Los 
folk, Va.; Jack R. Wilkins, 


la.; Thomas J. 
Lampe; Robert A. 
charge of sales in the eastern half of U. S. 


Packard Finds Gas Mileage 


ee Robert R. Lynch, Yakima, 
lorfolk, Va. Front row (left to right): Carl O. Belt, Red Oak, 


in jr., erson, N. 
hier, Cincinnati, and H 


O. Lam 
sh.; Oliver Wynne jr., Nor- 


Thomas D. McGough III, Montgomery, Ala.; 
F. Banks, assistant general sales manager in 


Varies With Driver Habits 


DETROIT.—Drivers who are in-| more to the gallon are consistently 


terested in saving money on gaso- 
line can get some valuable tips 
from a survey just completed by 
Packard, with the cooperation of its 
1,600 dealers in every part of the 
country. 

The survey shows gasoline mile- 
age varies with individual driving 





oo 7” 


habits, traffic conditions, terrain 
and temperature, according to Wil- 
liam H. Graves, Packard’s executive 
engineer. 

“The survey covered more than 
1,000 new Packard owners,” he 
said. “Of those driving our most 
popular model, 24 percent re- 
ported 18 miles to the gallon; 18.5 
percent, 20 miles; 15.8 percent, 17 
miles; 13.6 percent, 19 miles; 9.6 
percent, 16 miles; 7.1 percent, 21 
miles; 5.9 percent, 15 miles or less, 
and 5.1 percent, 22 miles or more. 
These figures are based upon ac- 
tual highway-and-street perform- 
ances of the Packard 130-horse- 
power Eight, equipped with over- 
drive.” 

Individual driving habits cause 
more mileage variations than any 
other factor, Graves said. 

“The owners reporting 18 miles or 


Highway Travel 
Still Increasing, 


PRA Reports 


WASHINGTON. — Motor vehicle 
travel on highways in the U.S. is 
steadily increasing, according to 
statistics compiled by the Public 
Roads administration. 

Figures for the month of May, 
said to be the latest available, indi- 
cate that traffic on rural highways 
established an all-time record for 
that month with a total of 17,291,- 
000,000 vehicle-miles recorded. This 
represented an increase of 7.3 per- 
cent over the volume of travel in 
May, 1947, and was 14.6 percent 
greater than the travel volume in 
May, 1941, it was stated. 

In eastern states the volume of 
travel was a little lower than in 
May, 1941, but was higher than in 
the corresponding month of 1947. 
An increase over any previous May 
was shown in the central and west- 
ern states. 

Travel on city streets was up 6.5 
percent from May, 1947, and 15.6 
percent from May, 1941, according 
to the report. 

The average increase in travel on 
rural and urban thoroughfares was 
approximately 7 percent over May, 
1947, and 15 percent over May, 1941, 
it was shown. 


steady drivers,” he explained. “They 
travel at moderate speeds and ac- 
celerate gradually. Most of their 
driving is on level roads and in 
light traffic. 


“Those reporting 15 miles or less 
drive mostly in heavy traffic, accel- 
erate rapidly and favor high speeds, 
all of which eats up gasoline. Er- 
ratic driving also is hard on fuel.” 


Graves said Packard supple- 
mented the survey with a controlled 
test of two 130-horsepower Deluxe 
Eights at the company proving 
grounds near Utica, Mich. 

Moving at a steady speed and 
with no stops or sprint-accelera- 
tions, both cars average 19 miles 
to the gallon. 

Then, both cars were nosed onto 
an 18-mile course. The driver of 
Car A was instructed to drive at a 
‘uniform speed for 18 miles over a 
traffic-free highway, without stop- 
ping. The driver of Car B was in- 
structed to drive in tortoise-and- 
hare fashion, coming to a dead stop 
every half mile for 10 seconds and 
then, accelerating at high speed to 
eatch up with Car A. 

Although cars came to the finish 
line at the same.time, Car A still 
averaged 19 miles to the gallon; 
Car B, approximately half of that. 

“The difference adds up to real 
money in a year of driving,” Graves 
pointed out. 


Robert Vernon, Inc. 


Robert Vernon, Inc., Raleigh, 
N. C., has been formed with au- 
thorized capitalization of $100,000 to 
engage in an automobile business. 
Principals are R. F. Carter and P. 
D. McMichael, both of Reidsville, 
and Robert Vernon of Raleigh. 


Minnesotans Ignore Criticism by Unions... 
Labor Controls Believed Too Easy 


MINNEAPOLIS.—Though organ- 
ized labor has vigorously criticized 
the Taft-Hartley labor act since it 
became law a year ago, nearly half 
(49 percent) of the people of Min- 
nesota say today that the present 
federal laws governing labor un- 
ions are not strict enough, accord- 
ing to the Minnesota poll conducted 
by the Minneapolis Tribune. 

Twenty-nine percent among peo- 
ple found who knew what the T-H 
law is all about (60 percent of 


ated | them do) said the law should be 


left as it is, 14 percent thought 
the act should be repealed and 34 
percent urged that changes be 
made. 


More of the latter group fa- 
vored changes that would make 
the law more strict than pro- 

that would ease 
the restrictions on unions. 


An accurate cross-section of the 
state’s men and women were asked 
their opinions on labor laws by 
Minnesota poll interviewers to as- 
certain attitudes toward the T-H 
law which is a year old this month 
(August). 


Four times as many members of 
families affiliated with labor unions 
think the present laws are too 
strict as non-union residents ex- 
pressing the same opinion. Twenty- 
eight percent of union people 
thought them too strict as against 
7 percent non-union. However, 30 
percent of union people believed 
them not strict enough, compared 


Office Managers 
Of Hudson Zones 


Given Course 


DETROIT. — Office manager of 
Hudson’s nationwide zone offices 
were attending last week an inten- 
sive six-day training course in office 
management at Detroit, according 
to N. K. Van Derzee, sales manager 
of the company. 

The school, which was conducted 
by Joseph H. Horter jr., Hudson 
business management manager, 
stressed advance training in office 
procedure designed to enable zone 
offices to better serve Hudson deal- 
ers from coast to coast. Horter was 
assisted by Walter W. Ellison, zone 
office supervisor. 

Attending the school were Hud- 
son representatives from Atlanta, 
Boston, Buffalo, Chicago, Cincin- 
nati, Cleveland, Dallas, Detroit, 
Kansas City, Los Angeles, Memphis, 
Milwaukee, Minneapolis, New York, 
Philadelphia, Pittsburgh, Portland 
(Ore.), San Francisco, St. Louis and 
Washington. 





with 54 percent of non-union per- 


sons. 

Fifty-eight percent of upper in- 
come groups think the laws are 
not strict enough. So do half of 
those in the middle economic 
group, compared with 41 percent 
of those in the lower economic 
group. 

Thirty-four percent of families 
that have union connections were 
in favor of doing away with the 
T-H law, compared with 7 per- 
cent of the non-union families’ 
members who feel that way. 
Twenty-five percent of the Dem- 
ocrats polled also are in favor of 
repealing the act against 4 per- 
cent of the Republicans who feel 


Younger found 
more strongly in favor of repeal 
than older residents. 

In response to the question “How 
would you change the T-H act?” 
the answers indicated that more of 
them suggested such changes as 
“making the law more strict,” giv- 


Auto Financi 


In Canada Takes 
A Sharp Rise 


OTTAWA, Ont.—A sharp rise in 
the financing of motor vehicles in 
the past year accompanied the ex- 
pansion in retail distribution in 
Canada in 1947, the merchandising 
and services branch of the Canadian 
government reports. 

The report shows that 46,700 new 
vehicles were financed for $65,422,- 
230 at an average per vehicle of 
$1,401 in the past year as against 
22,866 vehicles for $27,978,992 at an 
average per vehicle of $1,224 in the 
previous year. 72,167 used vehicles 
were financed in 1947 for $43,322,528 
at an average per vehicle of $600 as 
compared with 30,527 used vehicles 
for $13,607,573 at an average of $446 
per vehicle in the preceding twelve 
months. 

Total new and used vehicles 
reached 118,867 units in 1947 
financed for $108,744,758 for an aver- 
age per vehicle of $915 as compared 
with 53,393 units financed for $41,- 
586,565 for an average of $779 in the 
previous year, it was reported. 

While this rise was proportion- 
ately as great in financing as in 
sales between 1946 and 1947, the 
level of financing remains well be- 
low peak volumes of the late 1930’s 
and early years of the present dec- 
ade. This condition indicates that a 
relatively high proportion of new 
vehicle purchases are being made 
for cash or through loan arrange- 
ments not handled by finance com- 
panies themselves, the report states. 





ing the state and federal govern- 
ments increased power to intervene 
in strikes and “removing some of 
the loopholes,” than said the act 
should be amended “to be more 
lenient to labor,” “so the govern- 
ment could not interfere and call 
off strikes,” and “to favor the 
working man more.” Twenty-eight 
percent of those who believed it 
should be changed offered no sug- 
gestions for changes. 

Comments included: “The act 
should cover the railroad unions;” 
“It should not allow strikes in vital 
industries;” “People shouldn’t have 
to say whether they are Commu- 
nists or not;” “Do away with in- 
junctions;” “The 60-day waiting 
period before a strike should be 
done away with—a week is long 
enough.” 


SKF’s Batt Asks 
His Employes 


To Pitch In 


SHIPPENSBURG, Pa.—Manage- 
ment and labor have a joint re- 
sponsibility in creating an atmos- 
phere that will best serve each 
other’s interests as well as those 
of the customer and the publie, 
according to William L. Batt, pres- 
ident of SKF Industries, Inc. 


“The responsibility of manage- 
ment in any community is to pro- 
vide good wages and good work- 
ing conditions and to be a good 
citizen,” the industrialist said at 
a “family day” here for the firm’s 
employes and their families. “That 
of labor is to give of its best ef- 
forts at all times.” 


While employes have a right to 
expect a good place in which to 
work. “management, too, also has 
a right to expect in return a good 
place to work,” he said. 


The wartime vice-chairman of 
the War Production Board, who 
recently returned from Europe, 
told the company’s employes there 
is “nothing in the rest of the 
world to compare with the U. S. 
We should be thankful and not 
abuse the things we have.” 


4-in-I1 Skin Cleanser 


The manufacture of a new indus- 
trial hand soap to be known as 4- 
in-1 “All White” skin cleanser is 
announced by Kent Chemical Co., 
1600 Linden Ave., Grand Rapids, 
Mich. The company announcement 
said 4-in-1 “All White” is extremely 
bulky, offering twice as much bulk 
as any completely saponifiable soap 
on the market. 
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PRODUCT! 


THERE IS A CONSTANT 


Wa ANTHONY 
BIG MARKET /” IFT GATE 


HYDRAULIC 


Great Sales Features 
To Talk About! 


Keep Your Sales Force Busy 

Your men can sell LIFT GATES in 
important numbers by going after the 
business. The market is big and it is 
increasing as time passes and addi- 
tional thousands of LIFT GATES prove 
themselves in operation. 
Anthony LIFT GATES are long past 
the experimental stage. They enable 
truck owners to load and unload trucks 
faster at less cost. They save work; 
they make extra profits for truck own- 
Immediate delivery. New sales 
helps dramatically show LIFT GATE 
benefits. Write for them today. 


ANTHONY CO. 
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New GM Plant 
Starts Making 
Wagon Bodies 


EUCLID, O.—Production of sta- 
tion-wagon bodies for Chevrolet and 
Oldsmobile has been started at the 
new Fisher Body plant here, it was 
announced last week by F. R. Hook, 
resident manager. 

Production in the initial stages 
has been approximately five bodies 
per hour and will climb steadily un- 
til an estimated average of 4,500 
monthly is reached some time in 
1949, Hook said. 

The plant, acquired by Fisher 
Body in October, 1947, from Harry 
Ferguson, Inc., has taken over the 
station-wagon production from the 
Fisher Body plant No. 1 in Cleve- 
land. In addition, completely fin- 
ished panel delivery truck bodies 

_ will be manufactured at this plant. 

A peak of approximately 1,350 
hourly-paid and salaried employes 
will be employed in the plant when 
full production is reached, Hook 
said. 

Finished station-wagon bodies 
will be shipped to 11 assembly 





See how 


SAWEAVE 


Slicks up with 


Seaweave sheds dust easily, doesn’t 

spot readily —but even a perfect 

paragon among fabrics will soil some 
time—and then see how SEAWEAVE 

shines with a quick and easy shampoo! 

It looks like new. Its colors come up fresh 
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Sales Over $150 Billion ... 


Manufacturers Earned 


$10.1 Billion in ’47 





AT FISHER BODY IN EUCLID, O.—The roof assembly for a station wagon body has three 
employes working over a special fixture. They are (left to right) Walter E. Myers, Richard 
H. Hill and Victor Muncello. The plant manufactures bodies for Chevrolet and Oldsmobile 
station wagons. 


plants scattered throughvut the U.S. 
when full-scale production has been 
reached, Hook said. These include 
10 Chevrolet assembly plants and 
the home factory of Oldsmobile. 

The plant, originally built by the 
War Assets Administration in 1943 
for Cleveland Pneumatic Aerol Co., 
has a floor area of 878,000 square 
feet. The entire grounds cover 62 
acres. 


a 


Del. Traffic Increases 


DOVER, Del.—A _ survey, con- 
ducted with four automatic traffic 
counters, showed that travel over 
Delaware highways increased 4.05 
percent during June over the same 
month last year, it is reported by 
W. B. McKendrick jr., state high- 
way official. 


Want to Buy or Sell something? Try | 


AUTOMOTIVE NEWS Want Ads! 
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WASHINGTON. — According to 
the fourth quarterly report made 
public jointly by the Federal Trade 
commission and the Securities and 
Exchange commission, the net in- 
come after taxes of all U. S. manu- 
facturing corporations amounted to 
$2.6 billion for the fourth quarter 
of 1947. 

Figures reported show that net 
income after taxes in the fourth 
quarter was about $130,000,000 more 
than in the third quarter and about 
$60,000,000 more than in the second 
quarter, but was about $100,000,000 
less than in the first quarter of 
1947. Total net income after taxes 
for the four quarters of 1947 aggre- 
gated $10.1 billion. 

Total sales of all manufactur- 
ing corporations, according to the 
report, amounted to $41.2 billion 
during the fourth quarter of 1947, 
or about $3.9 billion more than in 


the preceding quarter. Costs and 
expenses were estimated at $37 
billion, a rise of $3.6 billion over 
the third quarter. 

Total sales for the four quarters 
of 1947 aggregated $150.7 billion. 
Provision for federal income taxes 
amounted to $1.6 billion in the 
fourth quarter. The dividends paid 
in the last quarter of 1947 amounted 
to $14 billion and reflected the 
usual year-end seasonal influences, 
being higher than the average of 
the previous quarters. ° 


Total assets of all manufacturing 
companies amounted to $97.6 bil- 
lion at the end of the year 1947, 
while stockholders’ equity was esti- 
mated at $67.1 billion, or an in- 
crease of $1.1 billion during the 
last quarter of the year. Inventories 
amounted to $26.5 billion at the end 
of 1947, an increase of $1 billion 
over the amount shown at the end 
of the previous quarter. 


The net working capital aggre- 
gate of all manufacturing corpora- 
tions decreased by about $200 bil- 
lion during the fourth quarter of 
1947 and aggregated about $36.3 bil- 
lion at the end of the year. 


As shown by the report, the 
rate of return on stockholders’ 
equity during the fourth quarter 
was slightly higher than in the 
third quarter and amounted to 
3.8 percent, or an annual rate of 
15.2 percent. Related to sales, 
profits after taxes amounted to 
6.2 percent during this quarter. 
The report shows that the small 
size groups of corporations experi- 
enced a sharp drop in profits dur- 
ing the fourth quarter of 1947 (due 
in part to year-end adjustments 
and corrections), while corporations 
in the larger size groups reflected 
an increase in profits during the 
fourth quarter as compared to the 
third quarter. 


A further analysis of the drop in 
profit margins of small size manu- 
facturing corporations, particularly 
those with assets of less than $250,- 
000, reveals that the decline 
occurred in all of the industry 
groups except “rubber” and “motor 
vehicles and parts.” The decline 
was sharper in the following in- 
dustries: foods, printing and pub- 
lishing, chemicals, fabricated metal 
products, furniture, apparel, and 
miscellaneous specialties. 

Although there was a marked 
decline in the profits of small cor- 
porations, yet the overall industry 
groups—including all sizes of cor- 
porations—showed profits that com- 
pared favorably with those of the 
third quarter of 1947, with the ex- 
ception of chemicals, printing and 
publishing, and miscellaneous spe- 
cialties, 

Preliminary estimates for the 
first quarter of 1948 (to be pub- 
lished in the near future) show 
s0Me increase in profit margins 
for the small size class of manu- 
facturing corporations in com- 
parison to the fourth quarter of 

1947. The average for this group, 
however, was slightly less than 
one-half of the profit margins 
shown for any of the first three 
quarters of 1947. 


Industries with the highest rates 
of return on stockholders’ equity 
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| during the fourth quarter of 1947 
were lumber and wood products, 
| electrical machinery, and textile 
|mill products. The transportation 
| equipment industry, other than mo- 
|tor vehicles, showed a small net 
|deficit for the fourth quarter of 
| 1947. 

| The ratio of cash and government 
securities to current liabilities, 
which is one rough measure of cor- 
porate liquidity, amounted to about 
.83 percent for all manufacturing 
corporations at the end of the year, 
|a slight decline in relation to the 
| third-quarter ratio. This ratio var- 
ied from .65 percent for companies 
with less than $250,000 in assets to 


and deep and rich as the day it left the showroom. 













No dingy-looking interior for the man lucky enough 
to get SEAWEAVE in his car! What a source of continuing 


pride and pleasure easily-cleaned SEAWEAVE will be! 


SEAWEAVE is miles ahead not only in its quick response to 
a simple shampoo, but in its amazing durability, its comfort, 


its ease on clothing, and its magnificent new beauty. 


COLLINS & AIKMAN 


Corporation 
200 Madison Avenue 
New York 16, N. Y. 


1.0 for companies with assets of 
more than $100,000,000. 

Copies of the complete report 
may be obtained on request from j 
the Federal Trade commission or 
the Securities and Exchange com- 
mission. 


William Ullman, Washington correspon- 
dent, keeps AUTOMOTIVE NEWS readers 
up to date on political and economic trends 
in the nation’s capital every week. 
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plete rebuilding. 


Commerce Dept. 
Offers Report on 
Quality Control 


WASHINGTON.—Special empha- 
sis should be placed on manage- 
ment training if industrial areas 
are to benefit from statistical qual- 
ity control systems, according to a 
research report which will be on 
sale by the Office of Technical 
Services, Department of Commerce. 

The main barrier to increased 
use of quality control methods “is 
management’s unfamiliarity with 
their benefits rather than lack of 
either opportunities for their use 
or trained personnel tc put the 


23 College Grads 


Join Ford in 
Training Plan 


DEARBORN.—The second class 
of the Ford field training program, 
which joined the company July 12, 
is made up of 23 college graduates 
selected from approximately 1,500 
applicants interviewed at Dearborn 
and on campuses throughout the 
country. 

It was the suggestion of Henry 
Ford II that each year a substan- 
tial number of young college and 
university graduates enter the Ford 
organization on a two-year training 
course to provide a sound founda- 
tion of experience in the human 
problems of industrial and labor re- 
lations, administration, sales and 
marketing, and other fields of busi- 
ness. 

The men entering the program 
were first interviewed by personnel 
representatives. The applicant re- 
view committee then reviewed their 
history records and invited the men 
to come to Dearborn for interview 
and final selection by the applicant 
selection committee. 


Trucks! 


Specially Priced 





GOES MOTORS IN SOUTH BEND—The new 






Trucks! 
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showroom of this Nash dealership after com- 


methods into effect,” 
states. 


the report 


The report is the result of a re- 
search project sponsored by the 


Office of Technical Services with 
cooperation from the Syracuse 
chapter of the American Society 
for Quality Control, Syracuse, N. 
Y. The project carried out at Syra- 
cuse University was undertaken in 
August, 1947, with a Department 
of Commerce research grant of 
$19,600. 

The report describes the project 
in detail, with particular attention 
to the training courses and meth- 
ods for conducting them. Specific 
recommendations for future indus- 
trial and undergraduate training 
courses are given. Potential indus- 
trial uses of quality control are 
discussed. Much of the information 
is in tabular form. 

Copies of the report (PB-88842, 
Industrial Project on Statistical 
Quality Control, 55 pages) sell for 
$1. Orders should be addressed to 
the Office of Technical Services, 
Department of Commerce, Wash- 
ington 25, D. C., accompanied by 
check or money order payable to 
the Treasurer of the United States. 


Singleton Clients 
Will Lose Most 


Of Investment 


CLEVELAND.—People who gave 
John W. Singleton money for al- 
most-new cars which they never 
received will have to settle their 
claims for a few cents on the dol- 
lar, according to an attorney in 
the case. 

Theodore R. Spilka, attorney for 
the trustee in bankruptcy for the 
former auto dealer, says $82,500 
in cash is at hand, and a few thou- 
sand dollars more may come in. 

But the total claims are $991,369, 
including $961,369 demanded by 507 
persons who say they made ad- 
vance deposits on automobiles, he 
added. 


Trucks! 
for Quick Sale! 


400 — MILITARY TRUCKS 


2% Ton 6x6 
GMC - INTERNATIONAL - DIAMOND T 


CHEVROLET 
kk 


15 — AUTOCAR Truck Tractors 


4 to 5 Ton 4x4 
xk * 


17 — DIAMOND T 


4 Ton 6x6 

Long Wheel Base 

x**«re* 
All Trucks in Operating Condition 
also 
Jeeps - Ambulances - Command Cars - Pickups 
xk 
Special Discounts for Dealers and Quantity Buyers 
Immediate Delivery 
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WIRE 


PHONE 


PACIFIC ASSOCIATES 


Incorporated 
WEst 1141 


$200 26th S. W. 


Seattle, Washington 














WASHINGTON.—The correct 
formula for determining the new 
“regular rate of pay” for over- 
time work has been announced by 
William R. McComb, head of the 
Wage-and-Hour administration. 

The formula was evolved fol- 
lowing the recent U. S. Supreme 
court decision involving over- 
time-on-overtime. The new sys- 
tem will become effective Sept. 
15. 

McComb’s statement follows: 

“Extra pay given an employe for 
work on Saturdays, Sundays, holi- 
days or at night must be averaged 
into the regular rate unless this 
pay is conditioned on the number 
of hours or days previously worked. 
In addition, such extra payments 
cannot be used by the employer 
to meet the law’s requirement for 
time and a half for work in excess 
of 40 hours a week. 

“This means that extra pay 
given a worker whose work-week 
customarily includes week-end or 
night work cannot be counted as 
an overtime payment when he puts 
in more than 40 hours a week. He 
must be paid for hours beyond 40 
a week at a rate which is 1% 
times the regular rate of pay, in- 
cluding the extra pay he got for 
his regular week-end or night 
work. 

“However, if the extra payment 
for Saturday, Sunday, holiday or 
night work is made because the 
employe has previously worked a 
certain number of hours or days, 
the premium payments will be re- 
garded as true overtime pay, need 
not be included in the regular rate, 
and can be counted against the 
overtime required in the law. 

“Moreover, this standard will 
apply even though a contract may 
also contain a provision calling for 
premium payments for work on 
those days or hours as such.” 

The Wage-and-Hour adminis- 
tration said that in applying the 
new principles the division will 
“look not only at the terms of 
the applicable contract but also 
at the actual practice of the par- 
ties under the contract. 

The mere fact that a contract 
calls for premium payments for 
work on Saturday, Sunday, holi- 
days or at night would not neces- 
sarily prove that the higher rate 
is paid merely because of undesir- 
able working hours if, as a matter 
of fact, the actual practice of the 
parties shows that the payments 
are made because the employes 
have previously worked a specified 
number of hours or days.” 

McComb cited the following 
examples: 

“Suppose a union contract called 
for 60 cents an hour for work 
from nine to six, five days a week, 


Mass. Drivers 


Flock to Take 
Physical Tests 


BOSTON. — Registrar of Motor 
Vehicles Rudolph F. King is en- 
thusiastic about the public recep- 
tion of his plan to provide oppor- 
tunities for adult drivers here to 
check up on their physical condi- 
tions. Crowds of people are lining 
up at the mobile driver education- 
al clinic wherever it appears. 

The clinic is a big bus, with the 
seats removed and equipment in- 
stalled for measuring a driver's 
reaction time, coordination, vigi- 
lance, peripheral vision, color sen- 
sitivity, Jateral and vertical im- 
balance and sensitivity to glare. It 
is owned by the Massachusetts 
Bonding & Insurance Co., but was 
loaned to the registry for the 
month of July. 

Tests are limited to drivers 21 
years old or older, the limitation 
being imposed because most of the 
younger ones have had similar 
tests in high school training pro- 
grams going on throughout the 
state, and the facilities will not 
handle all the people who wish to 
take the tests. 

Men far outnumber women tak- 
ing the test, King said, and the 
majority of the men are those who 
must drive as part of their jobs, 
such as salesmen and truck 
drivers. 


New Overtime Formula 


Wage-and-Hour Bureau Issues Pay Rate Yardstick 
Based on Supreme Court Decision 


90 cents an hour for work at any 
other time, including week-ends, 
nights and holidays. And suppose 
a worker who always worked from 
nine to six Thursday through Mon- 
day with an hour off for lunch, 
put in some overtime one week. 
The extra pay he regularly re- 
ceived for his Saturday and Sun- 
day work would have to be in- 
cluded in figuring his true hourly 
rate, and the overtime would be 
1% times this new rate. 


“But suppose another worker 
in the same plant worked nine 
to six, Monday through Friday, 
and one week worked at night 
or on Saturday. The 90-cent rate 
provided in the contract would 
satisfy the overtime requirements 
of the law.” 


The statement said the interpre- 
tation is merely “the construction 
of the law which the administra- 
tor believes to be correct,” and 
that the final say rests with the 
courts. 

Last year’s portal-to-portal act, 
however, allows employers to plead 
as a defense to back-pay suits re- 
liance in good faith on a ruling or 
interpretation of the wage-and- 
hour administrator. 


Canada Dealers 
Hit by Dropping 
Of Rent Control 


OTTAWA, Ont. — Already per- 
plexed by intricate problems arising 
from new heavy taxes on sales as 
well as the severe import restric- 
tions against American cars, Cana- 
dian car dealers are now passing 
through another extremely tough 
period on account of the govern- 
ment’s relaxation of rental controls 
on commercial premises. 


Reports indicate that many car 
dealers are being confronted with 
the choice of looking for new 
premises which are almost impos- 
sible to rent or paying reportedly 
huge increases in rentals in present 
premises. 

As a result, many car dealers 
who are tenants are now faced with 
the prospect of having to increase 
their overhead expenses at a time 
when there is no assurance that 
business profits will warrant such 
additional costs of operation, espe- 
cially acute being the problem 
where such dealers have been 
called upon to pay rental increases 
of 100 percent or more. 

Commercial rent control had been 
in existence in Canada for about 
six years and real estate values 
had increased tremendously in some 
locations so that these facts, to- 
gether with the higher costs of 
heating, taxes, etc., have forced 
such values to rise extensively. 

Whereas such increases could be 
met without great difficulty in 
other businesses, Canadian car 
dealers have been hardest hit by 
this sudden decontrol of rentals at 
this time because the Canadian 
government has not concealed the 
fact that it favors less “consump- 
tion” of cars on the domestic mar- 
ket and this means less sales for 
the dealers. 

Caught in this “squeeze play,” 
many car dealers may have to add 
new lines or get out of the business 
in order to balance their budgets 
in 1948. 


\ RotLoverr Mo TOR Co| 





it has several obvious 


“Well, 
safety factors.” 
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| This is one of a hundred 
facts in a new survey that 
will help you make more 
money in your biggest and 
busiest market. Get all of 
them today from our 
Detroit office— 

General Motors Building, 
Trinity 3-3800. 





GM Ends Latest Round . 


New Auto Price Line 


Unlikely to 


Be Held 


(Continued from Page 1) 


corporation-wide car price boost 

since last August. 
. * * + 

TILL FURTHER hikes in auto- 

motive prices were predicted by 


our costs go up, prices have to 
follow.” 

He told a California press con- 
ference that Chrysler had no im- 
mediate plans for price increases, 
but would meet the situation “when 
the problem actually develops.” 


including the four made by 
Chrysler Corp. and the three 
built by Ford Motor Co., were 
hoisted before it was definite 
Suen eon oe 
Others in this group were Hud- 
son, Kaiser- , Nash, Pack- 


A Ford spokesman said the com- 
pany’s cost-profit situation was be- 
ing re-appraised to determine 
whether prices would have to be 


2,016 


hiked anew on the 1949 Ford, Lin- 
coln and Mercury cars. Ford was 
the last auto maker to conclude 
UAW-CIO wage negotiations. 


No further action on prices was 
anticipated by Nash and K-F, both 
of whom are introducing 1949 mod- 
els this fall. It was probable that 
the higher costs would be absorbed 
by these concerns at least until 
prices are fixed on their new of- 
ferings. 

+. * * 


POKESMEN for the other inde- 
pendents indicated it was not 
certain whether current price 


ranges could be maintained before 


1949 model debuts, which are 
scheduled for around the first of 
the year. 

Most companies instituted price 
increases when their 1948 models 
were brought out last fall, even 
though minor changes were in- 
volved at all except Hudson. GM 
held the line on its 1948 models 
with the exception of increases for 
the postwar-styled Futuramic Olds- 
mobile and Cadillac. 

Cc. E. Wilson, GM president, 
said last week’s price increase 
announcement was made “with 
considerable regret, as we have 
effort to maintain 


for increases in prices to “rising 
‘wage and material costs.” 

There will be no change in Chev- 
rolet or GMC truck prices “at this 
time,” Wilson said. Prices of GM- 
made trucks were raised two 
months ago. 

* + + 
E RANGE of increases in the 
advertised delivered prices of 
the five GM passenger models was 
as follows: 

Buick, $124 to $186; Cadillac, 
$186 to $314; Chevrolet, $34 to 
$122; Oldsmobile, $121 ‘to $158, 
and Pontiac, $113 to $132. 

Pontiac advertised delivered 
prices, which include federal taxes 
and dealer handling charges, start 
at $1,500 for the Torpedo Six busi- 
ness coupe; Oldsmobile, at $1,609 
for the Dynamic “66” club coupe; 
Buick, at $1,735 for the Special “40” 
two-door sedanette, and Cadillac at 


$2,728 for the Series “61” club 
coupe. 
+ * * 
ANWHILE, costs to auto 
makers were continuing to 


mount as organized labor complet- 
ed its third postwar wave of wage 
negotiations. 


Prices of scrap metal used in the 
making of steel were hiked $2.50 
a ton at Eastern cities—the sharp- 
est price adjustment on this item 
in six months. 

International Nickel Co. an- 
nounced an 18% percent boost in 
its price for electrolytic nickel. 

—Mac Gorpvon 
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Greenfield “Adjusto Visor” is a favorite among motorists be- 
cause of its many desirable features . 


@ Easily installed — no holes to drill. 


o WEATHER-PROOF 
New 1948 Model 


Adds Beauty and Utility 


to the Automobile 





.. among them— 


the existing federal penalty against 
tion, and it should be followed,” 
asserted Bradley. 


ferred to by Bradley for each state 
for the period 1934-1946 follows: 




















ENLARGES PARTS DEPARTMENT—Remodeled inside and out is the building of Bob Lee 
Motors (Studebaker), Palatka, Fia. Doors leading into the service area ha 
rts and accessories department completely modernized. An attractive used-car lot 


and the 


is loca directly behind the building. 
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Congress Turns Deaf Ear 
To Price-Control Plea 


(Continued from Page 1) 


flation.” (President Truman ap- 
proved a bill repealing this tax a 
year-and-a-half ago. 

4. Restore Federal Reserve board 
controls over installment buying “to 
regulate inflationary bank credit.” 

5. Empower the government to 
regulate the flow and stockpile of 
scarce industrial goods which 
basically affect production and 
the cost of living. 

6. Increase the minimum wage 
from 40 to 75 cents an hour. 

* * * 


BYvEN WERE the Republican ma- 
jority to approve floor discus- 


Tucker Dealers 


Of Western N.Y. 
Back Factory 


BUFFALO.—The Tucker Dealers 
of Western New York pledged ‘100 
percent backing of Tucker Corp.” at 
a meeting attended by about 40 
dealers and representatives from 
the area. 

According to George R. McKen- 
ney, Tucker distributor for Western 
New York state, “the vote to back 
Tucker Corp. was unanimous and 
all dealers pledged themselves to 
carry out the policies of the com- 
pany as handed down to them.” 


McKenny claimed the dealers’ as- 
sociation “has been formed for the 
protection of Tucker dealers and to 
help offset adverse publicity the 
Tucker Corp. has been getting. Our 
prime aim, however, is to protect 
the public.” 

The recently-formed association 
elected the following dealers as 
officers: Chester Kowal, Buffalo, 
president; Albert Vathy, Kenmore, 
vice-president; Russell Dehlinger, 
Buffalo, secretary, and Fred Dopp 
jr., Williamsville, treasurer. 

The following were named to the 
board of directors: Justin Strunk, 
Henry Winkler, Anthony K. Kaye, 
James Wile and Anthony Pawela. 


Diversion 


(Continued from Page 2) 


diversion. 
“That is a sound recommenda- 


The “lost miles” of highways re- 


Alabama, 1,147; Arizona, 28; Ar- 


Universal—simple self-centering adjustment adapts it to most 
cars. 

Supplied fully assembled—requires a minimum of time to install. 
Visor of aircraft aluminum, primed in neutral green—side 
brackets and center strip all brass, beautifully chrome plated. 
New streamlined design, conforms to contour of car—adjust- 
able to various heights. 

ADJUSTO VISOR UNIVERSAL MODEL No. 300 
Special Size for Studebaker 1947-48, Hudson °48, and 
Willys Station Wagon. 

The WEATHER-PROOF VISOR is also made in CUSTOM SUILT 
SIZES for most cars. Please give name and model of car when 
ordering CUSTOM BUILT VISTORS. 

Dealers § Lots of 6 
Price 12* oa $13.95 less than 6 


TERMS: Open to Rated Accounts — Otherwise C.O.D.° 
F.0.B. Milwaukee 


CHARLES DISTRIBUTING CORPORATION 
2788 W. Wisconsin Ave. Milwaukee 8, Wis. 


kansas, 42; California, 2,654; Colo- 
rado, 429; Connecticut, 3; Delaware, 
381; Florida, 5,573; Georgia, 4,604; 
Idaho, none; Illinois, 1,769; Indiana, 
858; Iowa, none; Kansas, none; 
Kentucky, 1,662; Louisiana, 3,565; 
Maine, 15; Maryland, 124; Massa- 
chusetts, 509; Michigan, 46; Minne- 
sota, 153; Mississippi, 15; Missouri, 
46; Montana, 12. 

Nebraska, 1,665; Nevada, none; 
New Hampshire, none; New Jersey, 
697; New Mexico, 688; New York, 
7,677; North Carolina, 3,907; North 
Dakota, 779; Ohio, 14,653; Okla- 
homa, 3,703; Oregon, 39; Pennsyl- 
vania, 5,786; Rhode Island, 292; 
South Carolina, 226; South Dakota, 
1,922; Tennessee, 3,476; Texas, 12,- 
702; Utah, 196; Vermont, 7; Vir- 
ginia, 16; Washington, 612; West 
Virginia, none; Wisconsin, 12,635; 
Wyoming, none. Total, 95,313. 


























31, 1947, $250,000,000 par value of 


totaled $732,533,667, compared with 
$692,889,191 at Dec. 31, 


sion of the anti-inflation proposals, 
there would be major obstacles to 
speedy consideration. 


The Southern Democrats in the 
Senate banded together last week to 
fight any civil-rights legislation. 
They threatened a filibuster against 
measures to abolish poll taxes, 
make lynching a federal offense or 
establish a fair employment prac- 
tices code. 


The statement of the GOP ma- 
jority chiefs said the President’s 
inflation program would employ 
“police state methods” that would 
only “make the situation worse.” 


Blaming the Administration for 
high prices, the Republicans said 
there existed “a fundamental differ- 
ence in government philosophy that 
can only be resolved by a vote of 
the people at the November elec- 
tions.” 

Truman declared that “high prices 
are not taking ‘time off’ for elec- 
tions,” adding that “eight months 
more of inflation (until the new 
Congress meets) would be much too 


GM Profits 
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lar sales figures which are much 
greater than would be indicated 
by the number of cars and trucks 
sold.” 

In a section explaining the in- 
creased capital requirements of the 
business, the report stated that the 
factors which largely account for 
the need for more capital are the 
much higher price level; the need 
for replacement and modernization 
of facilities to provide for more effi- 
cient operations, and some expan- 
sion of facilities to take care of the 
high postwar demand for goods. 


“Inflation affects the cost of do- 
ing business just as it affects the 
cost of living,” the report said. “The 
rise in prices has not only added 
substantially to the cost of new fa- 
cilities but has also increased great- 
ly the requirements for working 
capital. 

“Capital employed in business to- 
day must be increased even with 
the same amount of physical out- 
put. Working capital must reflect 
the higher price level. A plant that 
must ultimately be replaced, due to 
depreciation and obsolescence, costs 
today twice or more what it cost 
prewar. 





* * * 


yx REVIEWING the sales during 
the second quarter, the report 
noted that despite the high volume, 
production was still far short of the 
heavy demand and that continuing 
shortages of materials have not 
permitted the increased rate of pro- 
duction which could be provided by 
existing plants and machinery. 
Cash amounted to $404,951,097 at 
June 30, 1948, compared with $269,- 
867,011 at Dec. 31, 1947, and $328,454,- 
202 at June 30, 1947. In addition, at 
June 30, 1948, the corporation held 
$325,000,000 par value of U.S. gov- 
ernment securities, purchased prin- 
cipally in anticipation of the pay- 
ment of U.S. income taxes. At Dec. 


such securities were held. 
Inventories at June 30, 1948, 

1947, and 

$715,593,385 at June 30, 1947. 


ve been enlarged, 





Synthetic Rubber 
Now Being Made 
At 0 Degrees 


BRONX, N. Y.—A new GR-S syn- 
thetic rubber with superior wearing 
qualities is now being made at the 
unprecedented low temperature of 
zero Fahrenheit, it was disclosed 
here by Dr. S. M. Cadwell, U. S. 
Rubber Co. director of research and 
development, at a luncheon meet- 
ing of the Bronx Rotary club. 

The new type shows promise of 
being even better than GR-S made 
at 41 degrees, developed during the 
last six months, which increases 
tire tread wear 30 percent over the 
best natural rubber treads. 

“For some months synthetic rub- 
ber has been produced at the low 
temperature of 41 degrees instead 
of the temperature of 122 degrees 
which is the standard,” Dr. Cadwell 
said. 

“This rubber, when combined 
with furnace black, provides a tire 
tread which exceeds by as much as 
30 percent the best natural rubber 
compounds. 

“During the last week in June, 
however, a new low temperature of 
14 degrees was achieved at the 
Borger (Tex.) plant, which U. S. 
Rubber Co. operates for the gov- 
ernment. And last week we suc- 
ceeded in producing the new type 
GR-S at the unprecedented tem- 
perature of zero, far below the 
freezing point of water.” 


C & G Motor Sales 

C & G Motor Sales, Inc., of 
Staunton, Va., capitalized at $25,000, 
has been organized to do a motor 
sales business. C. L. Custer, Har- 
risonburg, is president. Francis S. 
Miller, Harrisonburg, procured the 
charter. 














































TUB AND SHOWER 
a EVERY ROOM 


hee ai LOCATED 


HOTEL DETROIT 


CADILLAC SQUARE 


DWARD 


CONVENIENTLY 


ONE BLOCK EAST OF WOC 


>, PARKER eo 
Manager 


Pr 





BUYING 
Burrrlap? 


Weel, it’s wise and 
thrifty to deal with 
folks who really know 
bur-r-rlap*...folks you 
know you can depend 
on. So for whatever 
grade you 
need ...look 
to Bemis! 











“Each year Bemis de- 
termines the grading 
of burlap from Indian 
jute mills. Bemis’ grad- 


i is accepted by ‘ 
otodueors and users Detroit ¢ Chicago « St. Lovis 
alike as the standare Cleveland «Indianapolis 
or burlap qualit; and other principal cities. 
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Warning on Monopolies 


FTC Sees Corporation Powers Periling Competition, 
Asks for Tighter Anti-Trust Laws 





(Continued from Page 1) 


goals through the more perma- 
nent process of corporate consoli- 
dation, while disco the 
more vulnerable methods of 
achieving the same ends by means 
of conspiracies among indepen- 
dent companies.” 

“Thus the paradox is presented,” 
the FTC said, “that the more effec- 
tive is the enforcement of the law 
against collusion among competi- 
tors, the greater is the incentive to 
achieve the same objectives through 
purchase, consolidation and mer- 
ger.” 

* e * 

QINCE 1945, legislation to amend 
~ section 7 of the Clayton act and 
eliminate these loopholes has been 
pending before the Senate and the 
House of Representatives. Bills in- 
troduced by Senator Joseph C. 
O’Mahoney, Democrat of Wyoming, 
and Congressman Estes Kefauver, 
Democrat of Tennessee, have been 
the subject of extensive hearings, 
but they have never reached the 
floor of either house for considera- 
tion. 

Citing the need for action, the 
commission disclosed that since 1940 
the merger movement, which is the 
title of its report, has resulted in 
the disappearance of more than 
2,450 formerly independent manu- 
facturing and mining companies. 

According to the FTC, these 

companies held assets aggregat- 
ing some $5,200,000,000, or more 
than 5 percent of the total assets 
of all American manufacturing 
corporations. Recent examples of 
the use of the merger-escape loop 
are provided by such industries 
as cement, salt, white lead, fire 
extinguishers and book paper, the 
commission said. 

Other figures were presented by 
the FTC which disclosed that of the 
nation’s 200 largest manufacturing 
corporations, 123 have made corpo- 
rate acquisitions since 1940, ac- 
counting, in the aggregate, for ap- 
proximately 27 percent of all the 
companies purchased. Thirty-three 
of the top 200 corporations bought 
an average of more than five com- 
panies each, and 13 purchased more 
than 10 each. 

“Crucial in that fight (for com- 
petition) must be some effective 
means,” the FTC said, “of prevent- 
ing giant corporations from steadily 
increasing their power at the ex- 





THE HIT OF THE N.A.D.A. SHOW! 






Flash-A-Call controls the flow of traffic throughout all 
departments and the movement of cars from one depart- 
No waiting—more work can be accom- 


ment to another. 


plished. Pays for itself in a short time and then begins 
earning dividends for you. A complete package! 


WHAT A FLASH-A-CALL DOES FOR YOU 
@ Increases service volume oo 50% to 100%. 


@ No tower or extra equi; 


@ Can be operated from sore desk with 


present employees. 


@ Speeds up entire shop operation — improves 


efficiency. 


@ Increases dollar volume of work per me- 


owner good- 


chanic. 
Builds bigger pone profits and increases 


pense of small business. Therein 
lies the real significance of the pro- 
posed amendent to the Clayton act, 
for without it the rise in economic 
concentration cannot be checked 
nor can the opportunity for a re- 
surgence of effective competition be 
preserved.” 


Vehicle Registry 
Up 10 Percent 
In N. Y. State 


ALBANY, N. Y.—An increase of 
10 percent in motor vehicle regis- 
trations in New York state during 
the first four months of the current 
year, compared to the correspond- 
ing 1947 period, is reported by Mo- 
tor Vehicle Commissioner Clifford 
J. Fletcher. 

He revealed that 2,804,560 vehicles 
of all types were registered in the 
state through April. That was 242,- 
368 more than in the first four 
months of 1947, when registrations 
for the year totaled a record-break- 
ing 3,067,044. 

Also advancing proportionately, 
motor vehicle receipts reached $55,- 
718,864 during the first third of 1948, 
compared with $50,527,962 in the 
corresponding period last year. 
Fletcher noted a sharp rise in April, 
when 100,300 vehicles were regis- 
tered, against 84,900 in April, 1947. 

Despite the uptrend in registra- 
tion, highway accident fatalities 
dropped to 146 in April, as against 
161 in the same month a year ago. 


Rouge Steel Mill 
Being Enlarged 


DEARBORN. — Work has begun 
on an addition to the open hearth 
building at the Rouge plant of 
Ford Motor Co., James K. Suther- 
land, manager of steel operations, 
has announced. 

The addition is being construct- 
ed to improve hot metal handling 
facilities, enlarge railroad track- 
age, increase storage area and 
make room for a new hot metal 
crane. 

The annex, which will provide 
16,000 square feet of usable floor 
space, is expected to be completed 
sometime in @ctober. 


FOR 
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FOR LESSONS IN san cag THE AMERICAN WAY—Five new Pontiacs 


equipped with 
dual-controls are used &, the families and staff members of embassies, | ions and minis- 
tries of the ware in Washington. The cars were made available throug) the of 
McKee Service, Inc. (Pontiac), Washington. The District of Columbia division of A merican 
Automobile Assn. also cooperated in the project. 


8 New District Managers 
Are Named by K-F 


eral Motors Acceptance Corp. and 
Chevrolet for 12 years in sales and 
service capacities. 

Barchard, a native of Canada, 
held a position with Ford for 16 
years and was general manager of 
Carolina Foundry and Machine Co. 
for four years. 


$11,000 License 


Losing Permit Costs Money 


In Ontario 


KITCHENER, Ont.—It pays to 
pay a $10 fine in Ontario. So one 
local motorist has found out. Be- 
cause he lost an argument over $10 
worth of damage to another man’s 
car, the motorist is busy scrap- 
ing up $11,000 in cash in an effort 
to get back his motor operator’s 
license. 

Because the motorist claimed he 
was not to blame and would not 
appear in court for the damage 
action, amounting to $10, he was 
notified under the Ontario high- 
ways department legislation that 
his license was cancelled. His in- 
surance also was abrogated. 

When he finally was alarmed 
enough to see a lawyer and pay 
his fine, he found it difficult to get 
his license back, because no com- 
pany would insure him. He had to 
have proof of financial responsi- 
bility to recover his license, and 
that means $11,000 cash or securi- 
ties for each car he owns—and he 
operates a car and a light truck. 


Lindbergh Heads 
Styling at K-F 


WILLOW RUN.—The appoint- 
ment of H. V. Lindbergh as man- 
ager of the styling division of 
Kaiser-Frazer Corp. was announced 
last week by Dean Hammond, chief 
engineer. 

Lindbergh has been associated 
with Henry J. Kaiser enterprises 
for over 15 years in various capaci- 
ties. For the past three years he 
has been the director of the experi- 
mental division of Henry J. Kaiser 
Co., Emeryville, Calif. 


Canadian Tax Repeal 


Still Just a Rumor 


OTTAWA, Ont.—A report that 
the Canadian government is soon 
likely to remove the special excise 
taxes on a long list of consumer 
goods, including motor vehicles, 
could not be confirmed among offi- 
cials here last week. 

Reports that the government 
would lift these taxes have been 
circulating for several weeks, and 
many officials said they believe 
some action along that line is con- 
templated. However, trade opinion 





WILLOW RUN.—Appointment of 
eight new district sales managers 
was announced last week by C. H. 
Bruestle, supervisor of regions for 
Kaiser-Frazer Sales Corp. 

The appointees are Earl B. Buf- 
fington and William F. Thurston, 
Chicago; Harold L. Johnson and 
William J. Stewart, New Orleans; 
James C. Youdan, Dallas; George 
F. Ford, Charlotte, N. C.; Cecil D. 
Young, Kansas City, Mo., and El- 
mer D. Barchard, Detroit. 

Buffington, with over 25 years 
of automotive experience, comes 
to K-F from Battery Mfg. Co., 
Louisville, Ky. Previously he was 
a sales and service representative 
for Dodge. 

Thurston, who has been operat- 
ing his own business, was sales 
manager for five years at Carpen- 
ter Motor Sales, Wayne, Mich. 
Johnson, a World War II Navy 
fighter pilot, leaves a position as 
district sales manager for Dodge. 

Stewart, another Navy pilot and 
graduate of the U. S. naval acade- 
my at Annapolis, Md., was sales 
manager of Pearce Motor Co., Al- 
exandria, La. For the past two 
years he has been a _ securities 
salesman for Weil & Arnold, New 
Orleans. 

Youdan joins K-F from a posi- 
tion with Ferd in Dallas. During 
the war he was aide-de-camp to 
Gen. L. H. Boyd. 

Ford is a former district sales 
manager for Graham-Paige Sales 
Corp. Young was employed by Gen- 
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@ Approved by aoe automobile companies. 


FLASH-A-CALL BENEFITS EVERYONE 


THE DEALER benefits profit-wise. Increases service 
volume, shop efficiency, etc. 

THE SERVICE MANAGER eliminates ‘‘bottienecks’’ at 
peak volume periods. Work flows more smoothly, He 
knows at all times how much work has been done, how 
much is still to be done, its cost and when it will be ready. 

SERVICE SALESMAN knows what work he can expect 
and when it will be finished. He can recommend addi- 
tional work in partially idle departments. 4 

THE SHOP FOREMAN is free to devote his time to * 
supervisien and inspection. i 

THE MECHANIC turns out larger volume of productive i 

a 
1 


Mail Coupon - 


work, Parts flow to him promptly from the Parts De- 
partment; no time is lost. 

YOUR OUSTOMER benefits by agg | his car when 
promised. Encourages service taken in by appointment. 
INTER-COMMUNICATION SYSTEM 
OF AMERICA 
2436 S. Indiana Ave. Dept. 676 Chicago 16, lil. 
INSTALLED AND GUARANTEED BY OUR OWN 


DEALERS 
TOO ---- 


(Without Tower) 


[NTER-COMMUNICATION SYSTEM OF AMERICA 
ae eRe 


Gentiomen: Please send us free literature (no obligation). 





SERVICE ORGANIZATIONS THROUGHOUT THE U, 8. 


is that such action during July 
would be bad timing since dealers 
will have their fall supplies by the 
latter part of the month upon 
which tax payment had already 
been made. 


New Chevrolet Plant 


CLEVELAND.—The ‘new Chev- 
rolet parts plant in suburban 
Parma is about 60 percent com- 
plete and construction will be fin- 
ished in January, General Motors 
officials announced. Employment 
will range from 10,000 to 15,000 
persons, making the plant prob- 
ably the largest single source ef 
work in Greater Cleveland. 





No Obligation 


Dept. 676, Chicage 16, ILL, 





facts in a new survey that 
will help you make more 
money in your biggest and 
busiest market. Get all of 
them today from our 
Detroit office— 

General Motors Building, 
Trinity 3-3800. 
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Monroe Equipment Reopens ... . 
2 Key Supplier Tieups 
Bottlenecks to Output 


(Continued from Page 1) 


for Mack Truck workers, closed the 
books on 1948 negotiations between 
the UAW-CIO and vehicle manu- 
facturing companies. 

As the curtain descended on the 
third-round postwar drive, UAW 
leaders took the credit for “break- 
ing the back” of the earlier con- 
certed resistance to 1948 wage in- 
creases. 

Shortly after the big CIO unions 
opened their wage campaigns last 
winter, it appeared certain that the 
common desire of manufacturing 
managements to halt the inflation- 
ary tide would leave the workers 
without any pay boost for the first 
year since V-J day. 

* * * 

HILIP MURRAY ’s steel workers, 

abiding by a no-strike pledge, 
were compelled to accept Big Steel’s 
decision to hold the wage line and 
cut prices—a policy now completely 
nullified by the recent pay increases. 

The Communist-line electrical 
workers, largest CIO union in 
Henry Wallace’s third-party camp, 
got nowhere in their first negotia- 
tions with General Electric and 
Westinghouse. 

The auto workers of Walter 
Reuther also were beating their 
heads against a stone wall at 
first. Chrysler and General Mo- 
tors negotiations dragged on into 
the spring without any sign that 
the third round would meet with 
much success from the union 
standpoint. 

Then, actively picking up the ball 
on behalf of all CIO unions, the 
UAW spurned a six-cent wage offer 
and struck Chrysler. During the 17- 
day Chrysler tieup GM gave the 
UAW 11 cents as the initial install- 
ment of its novel wage plan gearing 
pay scales to the cost of living. 

The Chrysler workers went back 
to their jobs 13 cents an hour 
richer, with the UAW chiefs figur- 
ing, apparently correctly, that the 
GM increase would be boosted to 
that level in the first quarterly ad- 
justment this September. Other 
auto makers fell in line with the 13- 
cent flat type of agreement reached 


New Ford Cars 
Use Metal Parts 
Bathed in Oil 


DEARBORN.—Powdered metal 
parts, impregnated with oil to as- 
sure longer life and smoother opera- 
tion, are being used extensively in 
1949 model Fords, Mercurys and 
Lincolns, M. L. Bricker, vice-presi- 
dent and director of general pro- 
duction, said last week. 

Designed to last longer and oper- 
ate more smoothly, the parts are es- 
pecially valuable in places which 
are difficult to reach for oiling, 
Bricker said. In some cases, initial 
oiling of a powdered metal part is 
sufficient for the life of the part, 
he added. 

To manufacture the parts, chemi- 
cally pure powdered metals are 
formed under 10 to 60 tons pressure 
and then sintered at temperatures 
as high as 2100 degrees F. Where 
extremely close dimensions are 
needed, the parts are put through a 
die-pressing process called re-strik- 
ing or coining. 

The parts remain porous like a 
rigid sponge, and oil is forced into 
these pores under pressure, it was 
explained. Such parts can absorb 
lubricants up to a fourth of their 
volume. Some of the load on the 
parts then is actually carried by the 
oil. 

Bricker said new model Ford 
Motor Co. cars will have powdered 
metal parts as bushings and pistons 
in the shock absorbers, steering as- 
sembly bushings, generator and 
starter bearings and bushings, dis- 
tributor bushings, bushings and 
clips in windshield wiper assembly, 
clutch cross shaft bearing and pilot 
shaft bearing, oil and water pump 
bushings, bushings in all small elec- 
tric blower motors in the new air 
conditioning system, and in various 
accessories. 
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at Chrysler—waiting to see how the 
new GM scheme would work out. 
. ” * 


HE STEEL and electrical indus- 

tries had no choice but to scrap 
their short-lived anti-inflation poli- 
cies. Wages and prices went up 
across the board, thanks largely to 
the UAW’s persistence in waging 
the struggle after the steel and 
electrical workers had failed. 

From a long-range view, neither 
company nor UAW leaders are too 
unhappy over the outcome of the 
third-round negotiating. 

In exchange for the hefty 13- 
cent raise at Chrysler and the 
precedent-shattering wage plan at 
GM, the managements of both 
these companies won a major 
concession in the field of labor 
contract stability. 

The union agreed to a one year’s 
extension of the Chrysler contract, 
which originally was to have lapsed 
in 1949. Wage scales will be subject 
to renegotiation next year, but the 
general contract will remain in 
force until 1950. 

The cost-of-living wage tie-in at 
GM will run for the same period as 
the new two-year contract, not ex- 
piring until 1950. Thus, GM will be 
completely free of wage or contract 
bargaining requirements next year, 
with the exception of making revi- 
sions in its pay scale according to 
the cost-of-living index. 

The Ford contract is the only one 
of the Big Three agreements with 
an expiration date next year. Con- 
tracts of most of the independents 
will continue until 1950. 

+ * * 


NDUSTRIAL relations executives 
regard contract stability as a 
vital part of union responsibility 
programs, pointing out the strain 
on relations between management, 
worker and union caused by year- 
in, year-out fracases over contract 
extensions and working conditions. 
The 24-month duration period 
of the GM wage plan may also 
point the way towards a stabiliz- 
ing of economic problems—an ob- 
jective difficult to plan for up to 
now because of the rapid changes 
in living costs. 

In discussing the Ford settlement, 
Reuther estimated the benefits 
gained by the union would cost the 
company $32,000,000 a year. Fringe 
benefits on top of the 13-cent gen- 
eral pay raise, he said, amounted to 
a total package of about 17 cents. 
Ford local unions were ratifying the 
settlement last week. 


Hudson plant workers cast bal- 
lots last week in a referendum to 
determine whether they want a 
union shop. Outcome of the NLRB- 
conducted vote is not binding, al- 
though the UAW might be expected 
to press a union-shop demand with 
more vigor should a heavy “yes” 
vote materialize. 

The UAW wage agreement with 
Mack Trucks, Inc., gave hourly- 
rated production workers a 13-cent 
hourly raise; hourly incentive work- 
ers, seven cents, and office workers 
about 9 percent. Negotiations on a 
union-shop demand and other non- 
economic issues continued. 

* * + 


Dealers Boost Shop Pay 


At Vancouver, Wash. 


VANCOUVER, Wash. — Clark 
county auto dealers have signed a 
new contract with the local ma- 
chinists’ union, granting 15 cents 
per hour wage increases to jour- 
neyman machinists. Raises are re- 
troactive to May 1. 


A similar agreement has been 
reached between the Independent 
Trades Assn. and the union. 


Both agreements provide a boost 


coins, according 


dent; Willard Schenck 


by Cliff Shiell and Associates. 


Foreign Patents for Sale 


STRESSES MODERN SERVICE FACILITIES—The $175,000 home of Butler Motors (Ch 
Piymouth), San Bernardino, Calif., recently held its formal opening. John Butler is president 
of the dealership and Hal H. Haines, general manager. Its shop equipment includes a Bean 
Visualiner, Clayton dynamometer, Lincoln lubrication and Spray King paint booth. 


in foremen’s pay to $1,92%, or 
more than 10 percent than for the 
journeymen, and specify that extra 
mechanics will be advanced from 
$1.70 to $1.85 per hour. 
Approximately 400 mechanics will 
be affected by the two agreements. 


AUTOMOTIVE NEWS, the Newspaper of 


the Industry, read by everyone who counts 


in America’s No. 1 Industry ... an esti- 


mated 90,000 readers weekly! 


At Commerce Department 

WASHINGTON. — A compilation 
of abstracts of 358 U. S. patents 
formerly owned by nationals of 
enemy countries and seized by the 
Department of Justice since No- 
vember, 1945, is now on sale by 
the Office of Technical Services, 
Department of Commerce. 

Most of the patents are available 











IN THE NATION'S CAPITAL—The Ourisman Chevrolet, Inc., 610 H St., N.E., Washington, 
has a limestone face with large service, parts and paint facilities and a showroom com 
of a terrazo floor with black and gold marble background. This dealership, with this bu 
and its other nearby buildings, comprises over 160, 
ing was remodeled in 1946 after being leased to the Navy during the war. 
dealership is Benjamin Ourisman. Mandell J. Ourisman is vice-president. 





AFTER EXPANSION—Pienty of service space features the enlarged dealership of Barney 
Manley Pontiac Co., Ontario, Calif. The adjoining used-car lot is paved. 





NEW BUILDING, NEW MODELS—Formal opening in Wisconsin of Al Rudolph Motors 
(Lincoln-Mercury), Appleton, Wis., was set to coincide with the showing of the new Lin- 
A. J. Rudolph, president. The home is 65 by 135 feet with face brick 
exterior and glazed tile walls in interior. The previous location has been converted to a 
body shop and super service station. Other officers of 
secretary-treasurer. Service superintendent is Nels Jansma; parts man- 
ager, James Irving; office manager, Dorothy Krabbe; used car manager, John Vanden Heuvel. 


firm are Lucille Rudolph, vice-presi- 





NEW FORD DEALERSHIP IN OREGON—Pacific Motors was opened recently at Oceanlake 


for licensing to American firms by 
the Office of Alien Property on a 
royalty free, non-exclusive basis 
for the remaining life of the pat- 
ents. 


Walker Motors, Inc. 


Walker Motors, Inc., Roanoke, 
Va., with maximum capitalization 
of $100,000, has been chartered to 
do a motor sales business. C. G. 
Walker is president. 


ler- 


Figing 


square feet of floor space. This build- 
President of the 


Purchasing Setup 
Reorganized by 
Willys-Overland 


TOLEDO. — Complete revamping 
of the procurement division of 
Willys-Overland Motors was an- 
nounced last week by Walter D. 
Appel, director of procurement. 

The reorganized division has been 
divided into two major groups, one 
for purchases of productive mate- 
rial and the second for materials 
classified as “non-productive.” The 
changes are designed to reallocate 
purchasing responsibility into more 
logical groupings according to the 
type of materials bought, Appel de- 
clared. 

In the productive materials group, 
M. P. Williams is purchasing agent 
for stampings and their dies, 
frames, body assemblies, parts, body 
hardware, trim, paint and glass. 

G. R. Cheetham is purchasing 
agent for mechanical and electrical 
units and assemblies, covering such 
items as complete chassis units, 
machined parts, electrical equip- 
ment, screws, bolts, standard parts, 
tires and tubes. 

J. S. Conant, recently appointed 
general purchasing agent, will also 
act as purchasing agent for raw 
materials, including iron, steel, 
castings, forgings, patterns and 
dies, lumber and non-ferrous mate- 
rials. 

In the non-productive materials 
group, H. W. Fels is purchasing 
agent for office and plant supplies. 
I, A. Degner is purchasing agent 
for capital goods and is also 
charged with the disposal of obso- 
lete or surplus materials and by- 
products of manufacture. 


Obituaries 


Ernest W. Wittenborg 
OSSINING, N. Y.—Ernest W., Witten- 
borg, 73, president of Hornbeck Motors, 
Inc., automobile dealership here, died July 
21 at his home in Briarcliff Manor. His 
wife and two daughters survive. 
* * * 
Josiah Tallmadge 
ALBANY, N. Y.—Josiah Tallmadge, 76, 
active in the automobile trade for many 
years prior to his retirement in 1936, died 
in a local hospital recently. He formerly 
was New England manager of Boston Olds- 
mobile Co., a post he assumed in 1922. He 
previously had been in the automobile busi- 
ness in Toledo. 





* * + 


Emerson Brooks 

TRENTON, N. J.—Emerson Brooks, 87, 
founder and president of the Boy Rangers 
of America and pioneer in the automotive 
industry, died here July 23. Mr. Brooks 
was president of Brooks-Ostruck Co. of 
New York, which built the first American- 
made bodies for Rolls-Royce and Diana 


2-Way Stretch 


Winning a Hudson Presents 


Only One Problem 


NEW YORK.—Not the least of 
the problems confronting the win- 
ner of the “Stop the Music” radio 
quiz show will be that of getting 
one of the prizes, a new Hudson 
Super Six, out of the Capitol the- 
ater here. 

Judging by the difficulties the 
Hudson company experienced in 
getting the automobile into the 
Capitol’s lobby for display, the win- 
ner will have to coordinate the 
activities of the police department, 
fire department, truckers, assorted 
unions und the theater manage- 
ment. 

Hudson officials report that, in 
order to get the car into the thea- 
ter, it was necessary to get the 
permission of both the police and 
fire departments, tear down a par- 
tition between the theater doors, 
remove the doors, and place the 
vehicle in a position that would 
not block the exits. 

To top it off, all this had to be 
done in the small hours of the 
morning after the theater was 
vacated. 





Correction: Hacquoil 


No Longer With Buick 


DETROIT.—The July 26 issue 
of Automotive News erred in 
stating that Clarence J. Hacquoil 
was still operating his Grand 
River Ave. dealership for Buick 
in Detroit. 

Hacquoil, recently fined $14,000 
for sales-tax evasions, was dis- 
enfranchised- by Buick as of 
July 1 and has no connection of 
any sort with the Buick factory, 
a spokesman said. However, he 
is still maintaining his establish- 
ment in Detroit with emphasis 
on parts and service, 
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Parts Tieups Send Week’s Output to 111,804 


(Continued from Page 1) 


gust. General Motors plants re- 
ported that substantially the same 
schedules obtained in July would 
remain in effect. 

Nash will close for a model 
change and parts flow showed no 
sign of appreciably improving at 
Ford. Chrysler officials declined 
any comment on August potential, 
but it appeared that if there was 
any reason for optimism on the 
production front, it was at Chrys- 
ler. 

* * * 
| | gener ence reports had it that 
settlement of the Monroe 
(Mich.) Auto Equipment Co. would 
touch off a Chrysler plan to run 
six-day schedules at some divisions. 

Monroe is a volume supplier of 
shock absorbers and sway bar 
equipment to Chrysler divisions 
which have been able to avert 
shutdowns by obtaining supplies 
from other vendors. 





Chrysler is said to be hoping 
that its new and old models will 
be coming off production lines side 
by side by December, with the 
older jobs running out as activity 
on the new ones increases. 


Settlement of a 38-day tool and 
die makers strike was reportedly 
a welcome event to Chrysler offi- 
cials. 

* * * 
URING the first seven months 
of 1948 U. S. plants built an 
estimated 2,975,754 vehicles. In- 
cluded in that accounting are 
2,146,258 cars and 829,496 trucks. 


Such totals are well above 
those of last year for the same 
period. Passenger car output is 
115,000 ahead of last year’s pace 
and 1948 truck production is 
nearly 100,000 units ahead of 
1947. 

Barring long changeover pro- 
grams at Chrysler and General 
Motors, 1948 U. S. car and truck 





Car, Truck Output Estimates 
By Automotive News 


PASSENGER CARS 
(U.S. PRODUCTION ONLY) 





























Week Week Jan, 1 dan. 1 
Ended Same Ended Total to to 
July 31, Week, July 24, July, Aug. 2, July 31, 
1948 1947 1948* 1948 1947* 1948* 
CHRYSLER. .......... 20,020 16,671 20,1385 84,680 438,501 451,497 
ST . ons care +d04ee 2,863 2,367 2,996 12,419 59,121 65,935 
MPONGD: ba cde. Vi 2,129 1,769 2,284 9,248 44,496 50,075 
PE ae 9,421 8,017 9,249 39,316 208,722 205,840 
EOE nc we ice's'0 0 9,421 8,017 9,249 39,316 208,722 205,840 
DEE, sc isauncs awe ace 15,560 16,649 15,459 64,334 430,784 319,088 
ere ee 10,932 15,048 10,785 44,190 342,326 226,790 
IR 05 a Cd Shame bu 341 Sarah 1,163 4,153 17,590 18,987 
Mereury = ....cceccoes 4,287 1,606 3,511 15,991 70,868 73,311 
GENERAL MOTORS . 34,483 26,699 33,720 140,398 823,288 908,821 
SENS halcare otieeeinege 6,004 4,698 5,927 24,462 146,599 159,758 
SD 8°S dielga as 9 Sa He 1,649 1,290 1,626 6,928 33,280 35,950 
CROVEONS 2. cccvves 17,422 14,119 16,750 69,698 405,988 451,796 
Oldsmobile ......... 4,310 2,873 4,267 17,760 110,562 114,747 
EE oid'sasdavee ie 5,098 3,719 5,150 21,555 126,859 146,570 
KAISER-FRAZER 5,075 2,500 4,216 17,965 62,612 111,873 
T's an we 6 a6iat Sh cians 918 6 926 33,062 85,732 
Pre eee 5,075 1,582 4,210 17,089 29,550 76,141 
(| ASA ee 787 244 821 3,073 10,220 18,598 
Eo ae. o's si:aud.e0raie 3,122 2,056 2,610 11,528 73,516 $2,356 
PE 4 odh 4 cies swe 4,051 2,486 4,111 16,871 67,391 86,369 
PACKARD ........... 2,406 1,276 2,107 8,834 28,642 55,084 
STUDEBAKER ....... 2,060 2,480 3,053 12,347 72,512 96,839 
WILLYS-OVERLAND...... 48 118 482 18,522 15,838 
Total Cars, U. S. ... 87,564 71,109 386,350 360,512 2,025,988 2,146,258 
COMMERCIAL CARS 
(U.S PRODUCTION ONLY) 
Week Week dan, 1 Jan. 1 
Same Ended Total to to 
July 31, Week, July 24, July, Aug.2, July 31, 
1948 1947 1948* 1948 1947* 1948* 
CHEVROLET ......... 7,606 7,360 7,644 $2,225 168,650 229,236 
GEMM ccc cccscee 55 59 55 144 1,513 1,911 
DIAMOND T......... 287 282 295 1,158 9,595 8,372 
EE, dy ahc ue ch. les 3,742 $,417 3,681 14,618 107,962 91,708 
FEDERAL ..........; 56 83 87 202 5,555 2,949 
SRR Ror 6,022 7,435 6,095 27,549 181,512 199,894 
EN ios o4a4 Sank eee eo 1,867 249 2,220 8,157 35,918 50,024 
UES thc eccvicces cers 122 seth hee 2,620 oad 
INTERNATIONAL 3,624 3,064 8,602 15,119 87,984 106,816 
8 ROSSA Te 240 477 232 873 12,522 7,769 
SS tS hata aire dine Re 6:0 281 198 36 386 12,128 8,071 
STUDEBAKER ........ 1,360 1,600 5,082 39,181 35,978 
WIE... 6.0's Katee hos oho sai a 410 10,277 7,395 
WILLYS-OVERLAND. Pe tes 1,345 5,910 49,3038 66,683 
MISCELLANEOUS ... 460 496 488 2,001 18,127 12,695 
Total Trucks, U. S... 24,240 24,602 27,830 113,829 733,247 829,496 
Total Cars, Trucks 
lo Uh... sb abeeeatthenes 111,804 95,711 113,680 474,341 2,759,235 2,975,754 
Total Cars, Trucks 
COMES . kdcus <ontenos 3,314 3,967 3,196 19,755 149,129 146,415 
Grand Total, 


Cars and Trucks 


U. S. and Canada ...115,118 99,678 116,876 494,096 2,908,364 3,122,169 


*Revised. Miscellaneous includes Autocar, Corbitt, Diveo, Marmon H., 
Brockway, Four-Wheel Drive, Sterling, Nash, etc. 
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BINDER for 
Automotive News 


ANSWERING many requests from our 
readers for a semi-permanent binder to 
retain this publication for ready--reference. 
Only recently have we been able to secure 


and which we can recommend. This binder 
is covered with black Levant leather cloth, 
stiff sides, holds 26 issues of Automotive 
News in removable metal blades. Price $7.50 
postpaid to our subscribers. 





binder which will stand the gaff 
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production should easily top a total 
of 5,000,000 units. 

A winter without the industrial 
gas shortages that paralyzed plants 
last year would also improve 1948 
production prospects. 

* * * 
N THE steel front last week 
it was said no falling off in 
demand was expected as a result 
of higher prices. Steel output ad- 
vanced slightly and a further ad- 
vance was forecast for this week. 
Factory sales of motor vehicles 
from U. S. plants during June 
totaled 431,083 units, an increase 


CLASSIFIED WANT ADS | 





Kindly Acknowledge 


Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 
AUTOMOTIVE NEWS 





HELP WANTED 


MECHANICS WANTED — Only best need 
apply. One of the most modern, best 
equipped shops in Northwest. Base, $1,75 
per hour, paid vacations, guarantee $275 
per month plus 50-50 on customer labor 
above base. 10% on accessory sales, 
Need top hydramatic man, body men. 
Box 2447, c/o Automotive News, De- 
troit 26. 


SERVICE MANAGER, also PARTS MAN- 
AGER, for new Lincoln-Mercury dealer- 
ship, Pacific Northwest, about October 
lst, Must have extensive Ford-Lincoln- 
Mercury experience. Forward complete 
history, references, recent photograph and 
salary expected. Box 2448, c/o Automo- 
tive News, Detroit 26. 


SALES MANAGER—For leading Northwest 
automotive parts wholesaler, capable di- 
recting aggressive sales force. Must pos- 
sess proven managerial sales experience. 
Address inquiries to: Jack Nygaard, 535 
N.W. Bank Bidg., Minneapolis 2, Minn, 





Accountant Wanted 


Familiar with General Motors ac- 
counting procedure. 


In reply, please give complete de- 
tails as to past experience, ability, 
references and starting salary. 


Unusual ‘opportunity for right 
man. 


Position will be with General Mo- 
tors dealer and permanent. Detroit 
Area. 


Box 2454, 
c/o Automotive News, 
Detroit 26. 


SALES MANAGER WANTED for a 1,200 
to 1,500 used car operation located mid- 
western city. College background pre- 
ferred. Apply by letter stating qualifica- 
tions and earliest date available. Include 
recent photograph. References uired. 
Reply Box 2436, c/o Automotive News, 
Detroit 26. 


SERVICE MANAGER WANTED — Desire 
man between age of 35 and 45. Must be 
capable of handling shop employing 
twenty. Located in Southern West Vir- 
ginia. This is a well established Dodge- 
Plymouth Agency. Not interested in any- 
one other than first-class man. Salary 
$400 to $500 per month. Apartment 
available. Reply Box 2414, c/o Auto- 
motive News. Detroit 26. 


WANTED—A man to serve as genera! man- 
ager of an automobile garage. Applicant 
to apply with a letter in own handwriting. 
stating age, experience, education and if 
married. Wanted preferably a man with 
experience in selling automobiles. A good 
salary plus a bonus of net profits and a 
bright future. Write Box 710, Opelousas, 
Louisiana. 


SALESMEN, now calling on new car deal- 
ers, to sell quality luggage. Liberal com- 
mission, Start at once. Give full details 
territory now covered, lines handled. Box 
2433, c/o Automotive News, Detroit 26. 


ASSISTANT GENERAL MANAGER—Su- 
pervise parts, service and office managers, 
large-volume Ford agency. Must be thor- 
oughly experienced on volume automobile 
operations and have merchandising capa- 
bilities, Liberal salary and percentage 
protits. Reply full details held confiden- 
tial. Two locations available. Box 2444, 
c/o Automotive News, Detroit 26. 


POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Posi- 
tion Wanted ads are accepted at half 
regular rates, namely: 7% cents per 
word for one insertion or two inser- 
tions of the same copy at 12% cents 
per word, Cash in advance, 











MANAGEMENT ADMINISTRATOR AND 
ORGANIZER—Successful General Motors 
background. Extensive management, 
sales, service and accounting experience, 
capable producer. Seeks connection look- 
ing to future, opportunity more important 
than immediate compensation. Excellent 
references. Details upon request. Box 
2438, c/o Automotive News, Detroit 26. 





DISCUSS CURRENT BUSINESS CONDITIONS—A recent meeting of the South Jersey Dodge 


Dealers' Assn. in Camden, N. J., at which the dealer discussed present problems. 


of 27 percent over May, accord- 
ing to the Automobile Manufac- 
(Automotive News reported U. S. 


(For Rates, Etc., See Next Page) 


POSITION WANTED 


CONTROLLER-BUSINESS MANAGER 
available about December ist. Capable, 
honest, married man, thirty-eight years 
of age. Willing to accept responsibility 
and fully qualified by fifteen years’ expe- 
rience to competently manage any of the 
following phases of automobile business: 
accounting, including financial statements 
and tax reports; credits and collections; 
installment financing and insurance. Li- 
censed insurance broker in California; 
also have thorough knowledge of title 
and license laws for that state. Prefer 
position in California offering opportunity 
to acquire interest in business or would 
consider salary and percentage. Further 
details and finest of references available 
upon request. Replies held in strictest 
confidence. Box 2455, c/o Automotive 
News, Detroit 26. 


SALES MANAGER—Cars or trucks. Can 
handle general management of medium 
size dealership. Experience includes both 
factory and retail management with 
training and understanding of all phases 
of dealer operations. Desire connection 
with progressive new car dealer. West 
coast preferred, but will consider any 
deal with future. Age 43, married, ex- 
cellent health, record and references A-1. 
Box 2437, c/o Automotive News, De- 
troit 26. 


OFFICE MANAGER-BOOKKEEPER—Fac- 
tory and dealer experience in G.M. and 
Chrysler systems. Business analyst wants 
connection with dealer in Ohio. Box 2457, 
c/o Automotive News, Detroit 26. 


AUTOMOTIVE EXECUTIVE, experienced 
management, accounting, systems, con- 
trols; parts, dealership operations; sales- 
service minded. Reliable, ambitious, ca- 
pable. Top results assured congenial firm 
in hospitable community. Adequate local 
housing essential. Salary $100. Please 
address AN, 346 S. 16th St., Philadelphia. 


A PERMANENT POSITION DESIRED 
as a Service Manager or Service Repre- 
sentative. Any car or truck. Actual ex- 
perience. Can get the customer and keep 
him, and get results from personnel with- 
out friction. Location, no. object. Box 
2458, c/o Automotive News, Detroit 26. 


CHEVROLET PARTS MANAGER: Eight 
years’ experience, presently employed by 
dealership doing $100,000 part sales year- 
ly. = 2430, c/o Automotive News, De- 
troit 26. 


YOUNG, AMBITIOUS Ford parts manager 
desires change. Good business builder. 
Married and settled. Would prefer north- 
eastern location. Box 2449, c/o Automo- 
tive News, Detroit 26. 


YUUNG MAN desires position with auto 
dealer in Long Island area. Three years’ 
experience with G.M.C. Truck and Coach 
Division, Parts Department, J. C. Brezee, 
67 Marlborough Road, West Hempstead, 
New York. 


DEALERSHIP WANTED 


WILL PAY BONUS for good sized dealer- 
ship. Prefer west coast, Will buy all or 
part and pay well for future expected 
seller’s market. As part owner, will run 
your business to secure maximum profit 
and good-will. I have fourteen years’ ex- 
perience as general manager of 500 car 
and truck dealership. Under forty, mar- 
ried, university degree. Extensive income 
tax experience. Can give top references, 
Replies held in strictest confidence. Box 
2445, c/o Automotive News, Detroit 26. 


DEALERSHIP FOR SALE 


TRUCK DISTRIBUTORSHIP. South Flor- 
ida, established 3 years. One or two-man 
operation will net fifteen to twenty thou- 
sand per year. Showroom, parts and 
service. Rent paid 1948. Box 2432, c/o 
Automotive News, Detroit 26. 


GARAGE—Fine new building. Large serv- 


ice department and show rooms. Popular 
priced car franchise. Tire distributor, 
Large volume. Located on U.S. High- 
way, good industrial Wisconsin city. 
Priced $65,000. Box 2446, c/o Automo- 
tive News, Detroit 26. 


truck, farm equipment agency. Show- 
room, parts room, wrecker service, com- 
plete shop. Modern three-bedroom home. 
All located outside city limits on Hiway 
99. Midway Seattle-Portland. Farming, 
logging, climate excellent. Less than one 
hour drive to mountains or ocean. Old 
established garage. Doing excellent busi- 
ness. All for sixty thousand dollars. 
Wire or write P.O. Box 301, Longview, 
Washington. 


POPULAR CAR, truck, farm equipment 
agency complete with parts and service 
departments and good used car business, 
well located in midwest Indiana county 
seat. With or without property. A one- 
man deal offering unlimited opportunity 
for honest hustler. You don’t need a for- 
tune to buy this deal; eight thousand dol- 
lars (plus cars on hand) will make you 
independent. Box 2450, c/o Automotive 
News, Detroit 26. 

FOR SALE — Well established used car 
dealership and new and used parts. Well 
equipped shop. In fast growing Florida 
town. For inquiries write L. L, Ambrose, 
Live Oak, Florida, 


production during June as being 
314,521 cars and 119,998 trucks—a 
total of 434,519 units. The postwar 
high month was March, 1948. 


DEALERSHIP FOR SALE 


DEALERSHIP located in Northwest for 
sale. Now handling Kaiser-Frazer dis- 
tribution. Nearly $1,000,000 gross sales 
during year of 1947 and approximately 
$700,000 gross sales during first six 
months of 1948. Will take approximately 
$80,000 to handle, with some terms if de- 
sired. Deal must be consummated imme- 
diately. Address all inquiries to Box 
2456, c/o Automotive News, Detroit 26. 


* 
cludes building and equipment. of 
8,000-9,000 population. Agricultural cen- 
ter. Box 2431, c/o Automotive News, 
Detroit 26. 


DUAL DEALERSHIP in South Mississippi. 
Long lease, low rent, best location. 
Owner has other interest. Walk out 
Proposition $8,000 cash. Box 2439, c/o 
Automotive News, Detroit 26. 


BUSINESS FOR SALE 

GARAGE AND FILLING STATION—New 
building, well equipped, ample service 
space, large showroom. Franchise avail- 
able; on U.S. Highway, North Central 
Ohio, Forced to sell because of poor 
health. Box 2451, c/o Automotive News, 
Detroit 26. 


BUSINESS OPPORTUNITIES 





Auto Parts ... Supplies .. . Tires 
1947 sales $660,000; increase in 1948; fran- 
chise many well-known lines; covering ra- 
dius 200 miles; 2 branch stores; fully 
equipped; $150,000 inventory; 6 late-model 
trucks; employ 31; no competition; city of 
85,000; fine for ers; low overhead; 
very profitable; health compels sale. 
PRICE REASONABLE. 
THE APPLE CO., Brokers, 
1836 Euclid Ave., Cleveland, Ohio 





NEW CARS WANTED 


WANTED—New Cadillac sedan or con- 
vertible. Price—no object. Anderson 
Auto, Peoria, Illinois. 





AUTO AUCTION 
EVERY THURSDAY 
Beginnirig at 1 P.M. 


WHOLESALE ONLY 








LARGEST PENNSYLVANIA 


AUTO AUCTION 
EVERY FRIDAY NOON 
In the Heart of Lancaster County 
Low Mileage, Clean Cars 


FOR DEALERS ONLY 
Located 6 miles North of Lancaster, Pa. 


MANHEIM AUTO SALES 
& AUCTION, INC. 
Phone 202-W4 








AUTO AUCTION 


DEALERS ONLY 


Sale Starts at 11 A.M. (C.S.T.) 
Every Thursday 


MANEY MOTOR CO. 
Murfreesboro, Tenn. 
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Detroit, Mich. UN. 3-7400. 





Aurora AUCTION Sales 


AT 
NEW LOCATION 
U. 8. Route 30 (Joliet Road) 
EVERY MONDAY 
11:00 A.M. Promptly 
BUY - SELL - TRADE 


This Sale Known fer Plenty 
Late Model Automobiles. 


Fly or Drive to 
AURORA AUCTION SALES 
AURORA, ILLINOIS 


USED CARS FOR SALE 








Phone 31512 
Ted Iiseman, Owner 
“‘Duteh’’ Stewart, Auctioneer 
Detroit’s 
WHOLESALE Largest 
1948-4746 AUTOS Wholesaler 


SID SAVAGE 


ALL MAKES AND MODELS 
SPECIAL PRICES 16089 Livernvin 
DETROIT 


WHOLESALE!!! 
1946 to 1949 Cars 
SAM GREENFIELD CO. 


6619 Euclid Avenue 
a 3, Ohio 


AUCTION sa 


(Auto Dealers Only) ~ 
EVERY WEDNESDAY a Pails (Akron), 


Cuyahoga Falls (Akron), Ohio 
Phone WAlbridge 2145 








JOHN CORRIGAN 
Auctioneer 
GEO. CASSIDY oe ees ie 
Manager AUCTION 
Sale Starts at 12:00 Noon Inside a Comfortable Byline. Every 
CHICAGO AUTOMOTIVE ve Service 
AUCTION, INC. A 


Seep Saut Shes @. Tm. 
“Chicago Is the Place to Buy Y ’? | 915 N. Milinols St. 


scilieabapsilciaestintiniaeachenn a 'aetepinipinernintititteem 


“DETROIT” 

AUTO AUCTION EVERY FRIDAY 
12 NOON ... RAIN OR SHINE 
(Dealers Only) 

“The Hub of the Industry” 


COL. CARL E. MARKER 
America’s No. 1 Auctioneer 


Bring your cars or send them Thursday, Thursday night or Fri- 
day A.M. Our guarantee! You must be satisfied. Plenty of 
buyers and sellers. Call us for reservations and accommodations. 
UNiversity 19773-28457-28458 
C & M MOTOR SALES 
14550 LIVERNOIS 
Detroit, Michigan 
Owners: Herb Calfin, Manvel Feldstein 
Doing Business From Coast to Coast 


AUTO AUCTION EVERY TUESDAY 


In the Heart of the Nation — Fort Wayne, Ind. 


11:30 AM Bring your cars or send them Monday, Monday 
* Nite or Tuesday A.M. Our guarantee: You must 
be satisfied. Call us for Reservations: 
EASTBROOK 1254 


FORT WAYNE AUCTION CO. 


(WEBSTER-MARKER MOTORS) 


Owners: CARL E. MARKER - DENZIL V. WEBSTER 
COL. CARL E. MARKER, COL. LEE DRAWHORN, Auctioneers 
824 W. MAIN 8ST. FORT WAYNE, IND. 





UN. 2812 UN. 2812 


Columbus Auto Auction 


EVERY FRIDAY... 12 NOON 


DEALERS ONLY 


ART GRANDI JOE KNOP 
Auctioneer Sales Manager 


Greater Columbus Auto Mart 


935 Gladden Road 
COLUMBUS, OHIO 





WE WHOLESALE || stuart & RAMP, INC. 


UNivernity 4-2600 || HOOSIER AIRPORT 





USED CARS FOR SALE 






AUTO AUCTION 


EVERY WEDNESDAY 


The Finest Auto Auction 
in the Country 


AT THEIR NEW LOCATION 
On State Road 52 
INDIANAPOLIS, IND. 
BUY—SELL—TRADE 


Fly or Drive to 


STUART & RAMP, INC. 
INDIANAPOLIS, IND. 
Phone HI. 5363 


WHOLESALE 
BUYERS 


West Side Cleveland’s largest 
dealer has large volume of late 
model cars, including many new 
car trade-ins of all makes. We 
are maintaining 15-day turnover 
of entire stock. We arrange 
shipment. Wire or phone us for 
hotel reservations. 


SOUTHWEST FORD 


SALES COMPANY 
8735 W. 25th St. Cleveland, O. 
Phone: SH. 2107 — On. 5143 


AUTOMOBILE 
AUCTION 


28 MILES FROM CHICAGO LOOP 
Y% Mile East of Illinois State Line 
On Route 30 


EVERY FRIDAY 11 A.M. 
Beanies Sore 150 Cars Each Sale 


Wholesale 
Dealers Buy—Dealers Sell 


Buyers coming in by plane or train— 
call—we will meet you. Hotel accom- 
modations available, transportation fur- 
nished. Call early for reservations. 
Transports available to move cars. 
Geo. Lawson—Owners—Bud Fennema 


, DUTCH STEWART, Auctioneer 


Dyer Auto Auction 
Phone 4111-4051 Dyer, Ind. 


Res.: Chicago Heights, Ill. 5268Y3 
and Lansing 173-M 


AUTO AUCTION 


(WHOLESALE ONLY) 
Every FRIDAY --- 11 A.M. 
RAIN OR SHINE 


winked ine 


WHEELING, ILL. 


25 Miles North of Chicago on 
Route 45, Milwaukee Avenue; 
% Mi. No. Route 68, Dundee Rd. 


BRING CARS TO SELL 
BUY CARS YOU NEED 

® LOW AUCTION FEES 
John W. Corrigan, Auctioneer 


WHEELING AUTO AUCTION CO, 





AUCTION 


Every Wednesday — 12 Noon 
Dealers Only 
Rain or Shine — Under Cover 
TOLEDO CAR AUCTION COMPANY 


3740 Summit Toledo, Ohio 
PO. 7021 





CLASSIFIED WANT AD DEPARTMENT 





USED CARS FOR SALE 





DANVILLE, PA. 
AUTO AUCTION 


Every 
WEDNESDAY 


at Noon 


Our Danville, Pa., auction 
is now operating in full 
swing. Looks like it’s go- 
ing to reach the magnitude 
of our Horse Heads, New 
York, auction. 


This auction was designed 
to accommodate Pennsyl- 
vania, Maryland and New 
Jersey dealers. 


New-car dealers are taking 
advantage of our auction, as 
it does away with used-car 
departments, thus eliminating 


that “guarantee” headache to 
retail buyers. Be smart: Clean 
your stock every Wednesday. 





DANVILLE, PA. 
AUTO AUCTION 


RONALD D. WEST—Owner 
Joe E. Johnson - Tex Richard 
Auctioneers 
Danville, Pa., is located 
on Route 11 between Harrisburg 
and Wilkes-Barre, Pa., near 
Bloomsburg, Pa. 








OPENING AUCTION SALE 
WEDNESDAY, JULY 28th, AT 1 P.M, 


EE. DEALERS EXCHANGE 


— Dept.) 
Bridge Piass Sou  Oseker 22nd Street 
Long island City 
NEW YORK CITY 
(Ten minutes from Times Square) 











AUTO AUCTION 
TIM ANSPACH 
Albany, N. Y. 


(For Dealers Only) 
EVERY MONDAY... 12 NOON 





TRUCKS WANTED 


WE ARE INTERESTED in buying late 
model used trucks and cars. Any make 
from % ton to 15 ton. We go anywhere. 
Call Estebrook 2660 or write to Fred 
Bedford, 534 No. Cicero Avenue, Chicago 
44, Tilinois. 


DODGE TRUCKS WANTED by Dodge 
franchised dealer. All modelg. Will buy 
only from franchised Dodge dealers. 
Alden MacLellan, Inc., 718 N, 7th Street, 
Allentown, Pennsylvania. Phone 6 





TRUCKS FOR SALE 


DIAMOND T, four-ton, six by six, with 
front winch, closed cab. Built-for army. 
Equipped with Holmes heavy-duty crane. 
With crane, $3,400. Without, $2,800. 
Shelby Smith, 248 Ashland Road, Mans- 
field, Ohio. 





FORD—1945 chassis and cab, V-8 motor, 
equipped with ‘‘Thornton’’ four rear 
wheel drive, frame extended to accom- 
modate 15-foot body, 17,000 miles. Like 
new, not operated since February, 1946. 
Write for details and price. J. E. Moyer, 
Inc., 200 8S. Main St., Pleasantville, N. J. 


TRAILERS FOR SALE 


LATEST MODEL mechanical! handling sys- 


tem car trailer, like new, with FC452 
= tractor w/heater, radio, side tanks, 

tire. Driven Detroit to Fairbanks. 
Gould pick up load of used cars at prices 
that would more than pay all return ex- 
penses to states. Wells Alaska Motors, 
Fairbanks, Alaska. 


BUSES WANTED 





WANTED 
Immediately 


SCHOOL BUSES 


Any Make, Any Size. 
Quote 
Price, Capacity, Body Make. 
Box 2453, 
c/o Automotive News, 
Detroit 26. 








BUSES FOR SALE 


NEW SCHOOL BUS—46 passenger, Wayne 
body, fully equipped, mounted on new 
1947 Ford chassis. Liberal discount on 
list before last body increase Write for 
details and price. J. E. oyer, Inc., 
200 S. Main Street, Pleasantville, N. J. 


NEW 1947 DODGE 1%-ton WF-36-8, 42 
passenger superior school bus. Hopkins 
wu Co., 37—20th Street, Wheeling, 

. Va. 


NEW DODGE 1% and 2%-ton school buses, 
equipped with new Hicks all-steel 48 and 
66 passenger bodies. Wholesale to deal- 
ers. City Motor Company, Donalsonville, 
Georgia. 


FOR SALE—Two new Ford buses. Four 
new Chevrolet buses. All with Superior 
bodies. One used 1945 Ford bus, one 
used 1942 Ford bus. 


Immediate delivery. 

Dave Oyler Motors, Steinwehr Avenue, 
Gettysburg, Pennsylvania. Phone 757. 

t9-PASSENGER DODGE WH498S (1947) 

chassis with Penn-Yan ‘‘Alumnibus’’ 

. Brand new. Complete with open- 

ing windows. Will sell wholesale to 

Dodge dealer. Vanderzee Motors, New- 

burgh, N. Y. Telephone 2140. 


FOR SALE—New Dodge 1% and 2-ton 
school buses with aluminum Superior 
bodies. Discount to dealers. Pine Motor 
Company, Inc., Winchester, Virginia, 


NEW 1948 FORD, 194” chassis equipped 
with Wayne school body. Forty-eight 
passenger, heater and defroster, fans 
outside, marker lights, fire extinguisher, 
first aid kit and Booster brakes. List 
price—$4,537.80. Will discount. Wire or 
phone your price. 5050. Mont- 
gomery Road, Norwood, Ohio. 


2—NEW, 1946 Chevrolet 43 passenger 
school buses, equipped with ‘‘Alumnibus’’ 
bodies. Will sell at cost. A bargain!!! 
Glen Chevrolet Co., Inc., 
Street, Watkins Glen, N. Y¥ 


2 NEW 1947 DODGE school buses, 49 pas- 
senger on 2-ton WH 49-S chassis with 
new Superior bodies. Conform New York 
State requirements. Attractive price. Box 
2452, c/o Automotive News, Detroit 26. 


PARTS WANTED 


LEFT AXLE AND HUB for 60 series 1931 
Buick. Sumter Motor Company, 124 E 
Hampton, Sumter, South Carolina. 


PARTS FOR SALE 


jp SAVE UP TO 80% ON) 
WAR SURPLUS PARTS 


OVER $600,000 INVENTORY 
Parts for Most Cars 


DODGE TRUCK PARTS 


1126 Brake Lining 
Radiator Pressure Caps 
Wheel Studs 
SFE Fuses 20-30A 


G.M. PARTS 


| Fuses: 3AG, 4AG, 5AG 
15, 25, 30 Amp. 
| Chevrolet Biocks (Rebores) 
Crankshafts—Chevrolet 
| and Model 270 (Reground) 


40 G. M. Gas Tanks 
FORD PARTS 


Studs—Brake Lining 
Spring Attaching Parts 
Engine Parts 
Radiator Pressure Caps 


MISCELLANEOUS PARTS 
1%” Radiator Hose—3’ Long 
2%” Radiator Hose—3’ Long 

%” Loom Tubing 
4%” Gas Tubing—aAll Lengths 
Carburetor Parts 
25’ 1/0 Battery Cable 
4”x1 Screws—Studs 


Balfour Sales Corp. 
3633 MICHIGAN AVENUE 
DETROIT 16, MICHIGAN 

Phone: TAshmoo 5-1640 


ge 





JEEP PARTS 
Largest Stock of 
Ford 


Willys-Overiand and 
Jeep Parts in Northwest 


Wire for cur 
Catalogue of Hard-to-Get Parts 


SKAGIT MOTORS OF #RATTI.E 
1406 — 10th Ave. 








CADILLAC-OLDSMOBILE 
PARTS and ACCESSORIES 
Orders Filled Day Recetved 
DISCOUNT TO DEALERS 


RUND MOTORS, INC. 
3725 Grand River Detroit 8, Mich. 
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PARTS FOR SALE 


FOR SALE—One 51A-7650100-B convertible 
top assembly, black, for 1946 Ford. One 
O01C-8240010 door. Fits 1940 to 1946 Ford 

One 11C-8240011 door. Fits 1940 

panel truck. Willis J. 

Inc., Fostoria, Ohio. 


AUTOMOBILE, TRUCK and tractor parts. 
Late model car, truck, tractor parts, 
dump bodies and stake bodies, also hard- 
to-get items. Fenders, doors and running 
boards. Greenberg Auto Salvage Com- 
pany, St. Jacob, Illinois. Phone 34B. 





ATTENTION 
Ford and Mercury Dealers 


Lower Rear Deck Panel 
1938-39-40 Ford and Mercury 
Part No. 91A-7040324 


GUARANTEED TO FIT 
$4.25 NET 
10% Off in Dozen Lots ° 
Thomas Auto Body Parts Company 


630 Washington St. 
READING, PENNSYLVANIA 
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PARTS FOR SALE PARTS FOR SALE 






ba > Caseteaen 7 a” hen oe 
WOODY "amt | Saat ~ AUTO AUCTION 
SALES || Foxp, Pants autores anywoere. cat DETROIT’S BIG INDOOR AUCTION 


Inc., 4016 Allston Ave., Cincinnati 9, 
Ohio. Melrose 7275-6-7. 


OLDSMOBILE 
And All General Motors 


Held in Comfortable Sales Arena of 20,000 Sq. Ft. 


WEDNESDAY, AUGUST 4th . . 12 NOON (DST) 
(And Every Wednesday Thereafter) 


@ Col. Bill Nagy, Auctioneer, “Michigan’s Best” 


JULY SPECIAL! 


°o 
We Carry a Large Stock of 
Fenders, Grilles, Bumpers, 
Doors, Sheetmetal, Etc. 





. PARTS AT WHOLESALE 
Saas $100,000 INVENTORY @ Auction Arena in the Heart of Downtown Detroit 
LIBERAL DISCOUNTS @ Low Auction Fees—$5.00 and $10.00 
Upper & Lower Pivot Pins ||  gooas Core Supports @ Open All Night—Bring your cars Tuesday night or 
Price, . 69c Hub Caps Shock Absorbers. early Wednesday 
. Gas Tanks Garbenvteae @ Hotel Reservations Made Upon Request 
Buick — Olds — Pontiac Trunk Lids Steering Wheels 
ae en eee ee ean APTCO AUTO AUCTION 


SELMI MOTORS, INC. 


Telephone TWinbrook 1-1600 ‘124. SPROAT ST. 


CHEVROLET 1947-48 


RADIATOR GRILLES 


IMMEDIATE DELIVERY ON CENTER GRILLE ASSEMBLY 
Set of 4 Louvres, $95 
1 center plate, 2 side plates Set 


WE CAN PROMISE DELIVERY IN AUGUST ON THE 
RIGHT AND LEFT SIDE GRILLE ASSEMBLIES 
Side Grille Assembly, 

RI 
(Side Grilles Consist of 4 Louvres and all necessary Brackets) 
We Can Also Supply the CENTER GRILLE MOLDING, $3.50 Each 


ALL ABOVE oes aie ARE GUARANTEED AS TO 
PERFECT FIT, PERFECT APPEARANCE, PERFECT MATCH 


HIGHLY POLISHED, CHROME PLATED STEEL STAMPINGS 
SIMILAR IN CONSTRUCTION TO ORIGINAL EQUIPMENT. 


— DEALERS ONLY — 
We Produce MANY OTHER GRILLES. Catalog on Request. 
ORDER NOW! 


DETROIT GRILLE MFG. CO. 
260 East Vernor Hwy. Detroit 1, Michigan 




































DID YOU KNOW that each Friday, rain or shine, 
one of the largest and best automobile auctions in 
the world today is held at Joplin, Missouri, the Cross 
Roads of America, where the East meets the West? 
We also keep six buyers on the road at all times. If 
you have any new automobiles or new trucks for 
sale, contact Hi-Dollar Joe at Joplin, Missouri. He 
will have one of his men call upon you at an early 
date. We need new automobiles and trucks, lots of 
them. We are not interested in anything except new’ 
merchandise. 


JOPLIN AUTOMOBILE 
AUCTION COMPANY 


1610 E. tth STREET JOPLIN, MISSOURI 
Phone 4600 


EVERY THURSDAY—12 NOON 
WHOLESALE ONLY 


AUTO AUCTION 


(For Dealers Only) 


AT EARL A. SCHOTTS 
2300 READING ROAD CINCINNATI, OHIO 
Tel.: Woodburn 3060-0392 
Auctioneer: Pat Patterson 





BUY AND SELL 


With “Mac, the Liberal Scotchman” 
(Archie McClelland) 


AUCTION 


EVERY THURSDAY (1 P.M., E.S.T.) 
(DEALERS ONLY) 


CHARLIE “WHEEL AND DEAL” McCARTY 
(PROMOTER) 


H. C. TURNEY AUTO SALES 


156 E. CENTER ST. - AKRON, OHIO 
Phone BL. 3127 



























LARGEST OLDSMOBILE PARTS 
DEPOT IN EAST 
3431 N. 15th St. Philadelphia, Pa. 
Tel. Baldwin 9-0352 and 9-7295 





DISTRIBUTORSHIP WANTED 
ADDITIONAL ITEMS WANTED FOR Dis- 
TRIBUTION. We are at present selling 
first-class truck accessories and desire 
sales or- 


ization is in direct contact with auto- 
motive dealers it try 
We can sell it—What ha you? 


ve 
2412, c/o Automotive News, Detroit 26, 
AUTO EQUIPMENT FOR SALE 





AUTOMOBILE TOW BARS 
TOW BAR SALES COMPANY 
Factory Distributors 


100 S. CLINTON ST. OHICAGO 6, ILL. 
ANDover 8888 DORchester 8373 





SHOP EQUIPMENT FOR SALE 


IMMEDIATE DELIVERY—New and used 
steel parts bins, hundreds in stock. Also 
large stock of new and used benches, 
cabinets, safes, tool boxes, grinders, elec- 
tric tools, fender hammers, air “wot 
sors, spray painting equipment, 
welders, lockers, shelving, etc. we’ ship 
everywhere—your inspection and inquiries 
invited. Machinery and Equipment Ex- 


Mich. Phone TAshmoo 5-2310. 
FOR SALE—Practically new 1948 ao 
machine, wheel and hub straighten 
2435, c/o Automotive News, Detroit ‘26. 
ONE MODEL 330 Bear heavy-duty dynamic 
and static wheel balancer including all 
adapters to handle passenger car and 
truck wheels. One Model 33 Bear dy- 
namic and static wheel balancer for pas- 
senger cars. One Bean machine with 
heavy-duty front ‘sestion to. fit all Bear 
axle press parts, complete with all tools 
and gauges. One new Ferguson tractor 
neon sign. Bowie Motor Company, Ford 
ier, Monroe, North Carolina. Phone 


FOR SALE—New W-45 Holmes heavy duty 
wrecker hoist. Complete standard equip- 
ment. Never been mounted. Will sell or 
trade for Holmes traffic king, new or 
used, in first-class condition. McCathren 
Motor Company, Breckenridge, Texas, 


WILL TRADE 

WILL TRADE brand new Pontiac car for 
late model tow car wrecker. Smith Mo- 
tors (Pontiac), 2011 Leavenworth, Omaha 
2, Nebraska. 

HOUSE TRAILER WANTED—WiIll swap 
fine, fully restored 1914 Chalmers, 5 new 
tires, low mileage; wonderful advertising 
car, especially for Chrysler dealer. Photo 
on request. Don Ephlin, Box 436, Ma- 
hopac, New York. 

DIRT TRACK RACER—Qualified in recent 
‘500’ mile race. Will trade racer and 
equipment for new passenger car. For 
photos and information write: The Ret- 
mier Co,, 2803 Massachusetts Avenue, 
Indianapolis, Indiana. 

TRADE—Nearly new Culver airplane, 26 
hours total time, cruises 130, has 2-way 
radio, licensed until November, ready to 
fly away; on good clean 1947 Chevy or 
like automobile. Blaine Stoltz, Box 175, 
Vandalia, Ohio. 


MISCELLANEOUS 


ENGINE REBUILDING — Crankshaft 
grinding and _  metalizing. John P. 
Hughes Motor Co., Inc., 300 Commerce, 
St. Lynchburg, Virginia. 

GOLD MEDAL MIMEOGRAPHING — Im- 
proves customer follow-up. Specializing, 
letters, 1c government postcards, High 
quality. Low prices. MACKIE, 81 Dales, 
Jersey City 6, New Jersey. 

CRUISER—Stylecraft, 1947 custom model, 
length 27 feet 4 inches, beam 11 feet, 
draft 22 feet. Sleeps four. Power— 
Chrysler Crown 115 H.P., fully equipped 
including winter cover. Run less than 20 
hours. Looks like new. Price $5,800. 
(Ordered larger boat.) Cloyd W. Wagner, 
Packard Agency, Massillon, Ohio. 

MEXICAN SERAPES, adornment. §$2 each. 
No. COD’s. Sloppy Joe, Aldama 743 Sur, 
Monterrey, N.L., Mexico. 

MUSLIN DUST COVERS-—Fit any size car. 
Used only three weeks (on new models) 
by auto transport firm. Excellent condi- 
tion but need washing. Only $16, F.O.B. 
Portland, Oregon. Convoy Company, 3900 
N.W. Yeon Avenue, Portland 10, Oregon. 


WANTED — INFORMATION 
As to the Whereabouts of 
RAYMOND I. STEN, 
4570 N. 2nd St., St. Louis, Mo., or 
337 come Park 


Illinois State License No, 503-181—’48 
SHAPS MOTORS 
3737 Breadway — Chicago 13, Ill. 


(Between Cass and Park Aves.) 
DETROIT 1, MICHIGAN 





OLDSMOBILE PARTS 


e 
We Carry the Largest Stock of Slow-Moving 
Parts in the U.S.A. 
& 
UP TO 40% DISCOUNT 


Fast or Slow Moving, We Have Them in Stock. 
Order Today by Wire, Phone or Mail. 


TREVELLYAN OLDSMOBILE, Inc. 


315 South Capitol “Phone 2-1127 
LANSING 25, MICHIGAN 


BUICK PARTS 


Largest Stock of Both Old and Current 
Model Buick Parts — 


WHOLESALERS ATTENTION: 
WE ARE QUANTITY SHIPPERS 


Same Day Service on Mail Orders and Inquiries 
All Shipments on a C.O.D. Basis 


ROBERTSON BUICK CO. 


“Edge of the Loop” 
1000 SO. WABASH AVE. 
CHICAGO 5, ILL. 
ALL PHONES: WABASH 1030 
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Percentage of expenditures placed in 
each Chicago newspaper by auto- 
motive advertisers. Year: 1947 


















41.6% 26.2% 18.5% 7.6% 6.1% 
CHICAGO PAPER PAPER PAPER PAPER 
TRIBUNE B c D E 


Last year, as since the earliest days of the industry, 
automotive advertisers placed major dependence on 
the Tribune as their basic medium because of its proved 
greater ability to produce in high volume. 











Percentage of expenditures placed in each 
Chicago newspaper by retail advertisers. 
Year: 1947 


48.0% 17.8% 15.1% 11.7% 7.4% 
CHICAGO PAPER PAPER PAPER PAPER 
TRIBUNE ¢c B o e 

Retailers who have first hand, day to day knowledge 
of how Chicago reads and responds place in the Tribune 
more of their promotion funds than they place in any 
three other Chicago newspapers combined, because the 
Tribune is the newspaper bought, read and bought 
from here as is no other. 





Display Your New Cars 
in NEWSPRINT COLOR! 


You give your new car announcements the 
extra attention you want them to command 
with readers when you launch them in 
newsprint color—available every day of 
the week in the Chicago Tribune. 





Chicago Tribune 


THE WORLD’S GREATEST NEWSPAPER 


June average net paid total circulation: 





the week 







in Chicago? 


Your Chicago advertising runs on the right day of 


the week any day it appears in the Chicago Tribune. 


Any day of the week that best fits your objectives, 
the Tribune can give your message an assured audience 
hundreds of thousands larger than delivered by other 
Chicago newspapers. The Tribune is the one newspaper 
which delivers the equivalent of majority coverage of 


all the families in Chicago and suburbs. 


Put the Tribune at the top of your Chicago list and 
you make your most effective approach to the people 
who account for the bulk of the passenger car registra- 


tions originating in Chicago and suburbs. 


In addition, the Tribune gives your promotion re- 
gional effectiveness which builds consumer preference 
and dealer support in hundreds of cities and towns 


thruout the rich heart of the central states. 


To get more of what you want in the Chicago 
market today—and to build solidly for the future - 
build your Chicago sales drive around the Tribune, since 
the earliest days of the industry the No. 1 automotive 
medium in the Chicago territory. Rates per line per 


100,000 circulation are among America’s lowest. 


Chicago Tribune representatives: W. E. Bates, Penobscot Bldg., 
Detroit 26; A. W. Dreier, 810 Tribune Tower Chicago 11; 

E. P. Struhsacker, 220 E. 42nd St., New York City 17; 
Fitzpatrick & Chamberlin, 155 Montgomery St., San Francisco 4; 
also, 448 S. Hill St., Los Angeles 13. MEMBER AMERICAN 
NEWSPAPER ADVERTISING NETWORK, INC., FIRST 3 MARKETS 
GROUP, AND METROPOLITAN SUNDAY NEWSPAPERS INC. 


Daily, Over 980,000—Sunday, Over 1,600,000 





